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Geometric Forms and Futuristic Pat- 
terns in the Designing of New Jewels 


HE new theme in jewelry designing 
brings into play all the excellent varia- 
tions possible in the combining of geometric 
lines and contours with modernistic pattern- 
ings. This mode was ushered in when gem 
cuttings added baguettes and pentagons, 
hexagons and triangles to their list of regu- 
lar cuttings. 
In the issue of THE JEWELERS’ CIRCULAR 
of May 18, there appeared the first of this 


series of articles on the new jewelry mode. 
That story, entitled “The Influence of the 
New Gem Cuttings on Coming Jewelry De- 
signs,” covered the matter of the change 
from the complete control of the old-time 
regulation cuttings to the acceptance of in- 
novations in gem shapes and sizes. Herein 
will be described the latest methods utilized 
by the leading jewelers in the designing of 
these new jewels. 

The basic motif in the new designing is 
the repeated unit or the repetition of groups 
of units. These related groups may make 
up the entire jewel or they may be found in- 
corporated in a differing contour. In the 
first illustration are shown examples of the 
new gem cuttings, which taken as separate 
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By IsaABELLE M, ARCHER 


units or grouped together form the main 
themes for the new jewels. 

The possibilities in the arrangement of 
these gem units seem endless, and added to 
the fresh gem cuttings come as well the use 
this Fall of many of the gemstones, giving 
a modish abundance of color to the latest 
jewels. 

Some suggestions are offered in the first 
illustration for designs of whole jewels, 


(p mo # 4 
= (=p) © | f 


N 


while others are sectional motifs intended 
for repetition or as central details to be 
held within contrasting borders. 

On the left-hand side in this first illustra- 
tion are some suggestions for such small 
jewels as finger-rings, scarfpins and ear- 
studs. Gems for any of these may be 
smooth-cut or faceted to follow the new 
forms. They are used in contrast for the 
first small motifs and in the group in the 
center of this illustration there is a brooch 
pattern with the round cut stone at its cen- 
ter. For the rest of these patterns the new 
cuttings are used without exception. 

At the right-hand side of the first illus- 
tration there are some suggestions for pen- 
dant designs for earrings or necklaces. The 
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UNITS FROM WHICH TO BUILD THE NEW DESIGNS SHOWING THE GEM CONTOURS 




























effects in all of these jewels gain the new 
idea through massed points, open space and 
contrasting parallel lines. 

These new gem cuttings are used like 
building blocks to make up a pattern or 
form a jewel. There is tremendous scope in 
the designing of these new pieces and a 
chance this Winter for the branching out 
into new fields by the resourceful designs. 
Geometric contours, dynamic symmetry and 
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the modernized theme are mingled together 
to make up these new jewel designs. 

A study of the shapes seen lately in prepa- 
ration for Fall manufacture include for fin- 
ger-rings both the upright and the broad 
bezel; for brooches there 2re the long, nar- 
row barpin shapes, the short wider form, 
the new three-cornered brooch for the shoul- 
der and the open-work circle, which is now 
more often a square or an octagon than a 
perfect sphere. The pendants are exceed- 
ingly long and narrow, with the new-cut 
gems used in tiers to build up the swinging 
lines. Necklaces are designed after three 
patterns: the new choker with the shaped 
circle, the narrow chain with the handsome 
pendant and the broader necklace, having 
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masses of gems in a decorative pattern 
around almost the entire necklace circle, for 
evening wear. 

In the second illustration are given some 
designs for earrings, brooches and ‘nger- 
rings, following the latest contours ai.d in- 
cluding the new gem cuttings. The out- 
lines are shown with contrasting filled-in 
patterns. For instance, in the upper left- 
hand corner of this illustration there are 
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appearing in the shoulder brooches it is used 
in many cases in the building up of tiered 
patterns for finger-rings, necklace pendants 
and the larger brooches for evening wear. 

Other brooches and barpins suggested by 
the designs in this second illustration in- 
clude one where four squares are used to 
complete the jewel design. This idea has 
been most effectively used where aqua- 
marines have made the upper gems and the 
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THE NEW JEWELRY SHAPES REPEATED WITH VARYING INLAYS 


two oblongs of the same size. One is filled 
in with seven oblong-cut gems, which are 
inlaid in a ground of frosted platinum. The 
second oblong holds upright sections of 
opaque stones of varying colors, including 
yellow, blue and green, through the choice 
of smoked amber, lapis, jade and malachite. 

The next two forms follow the triangle, 
one for a motif in a larger jewel with four 
gems filling out the form. Here two square- 
cut diamonds are used for the corner gems, 
with a strip of black onyx and a piece of 
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background of pearls the lower sections. 
Other encrusted patterns have appeared late- 
ly among the better jewels where diamonds 
and pearls have made the raised gems and 
gem stones the background, but sometimes, 
as in the brooch just described, the order 
is reversed. 

The new finger-rings designed in prepara- 
tion for appearance this Fall are wonder- 
fully varied in both motif and form. The 
range of their patterning runs all the way 
from the large central stone and the gem-set 
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every line there is some definite change and 
only when each jewel type is considered 
separately can these be appreciated. In the 
accompanying illustration there is given only 
a slight suggestion of the tremendous scope 
to be found in following this new school. 
The main idea is to take the units offered 
by the variety found in the new gem cut- 
tings and to repeat them ad lib., or place 
them in pleasing groups, and place these 
groups together in related sections to build 
up the jewels. 

Although all the former popular mount- 
ings are utilized in conjunction with these 
new gem cuttings and patterns, still the con- 
struction must be adapted to the new meth- 
od. Platinum wire is used more boldly and 
in rows of three or more lines instead of 
the narrew mille-grain edging of former 
patterns. The box-settings are now shaped 
to suit the cutting of the gems rather than 
to follow the more usual square shape. 
Open spacing is seen in many of these 
jewels, but now, instead of a regular open- 
work form, the space may be extremely 
irregular, following only the dictates of the 
gems themselves. 

In the third illustration are given various 
examples in these different settings. The 
brooch at the left-hand side is an inlay of 
emeralds and sapphires in a platinum ground. 
The barpin is a band of jasper, capped at 
either end in matt finished gold. The finger- 
rings show examples of carved gems and 
gem stones grouped together in wire frames, 
in invisible settings and in inlays of gems 
upon gem stones. 

The brooch at the center of the illustra- 
tion shows sections of rounded contour in 
pave settings, massed with small rubies, 
amethysts, emeralds and corn-colored sap- 
phires to make an Oriental scheme of mar- 
velous beauty. The scarfpins and the ear 


pendants repeat the use of these different 
mounting methods as they are adapted to 
their own needs. 

Contrasting long shafts of the transparent 
gem stones with small opaque stones is a 
new method of using these materials, to be 
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BROOCHES, RINGS AND EARRINGS AFTER THE NEW TYPE JEWELRY 


white jade cut in a smaller triangle for the 
lower corner. The second triangle holds 
five gems of varying sizes, with a pearl set 
in an odd-shaped platinum frame for the top, 
which might be an earpiece with the pen- 
dant below holding two small shafts of sap- 
phires and two filled-in sections with em- 
eralds in pavé mountings below. 

A third triangle is also shown where the 
step motif of the shoulder brooch is car- 
ried out in pentagons cut from amethysts 
and peridots. This step motif is popular in 
the designing of the new jewels, and besides 


shank to a highly decorative central section 
and large gems flanking it on either side. 
The new gem cuttings lend themselves espe- 
cially well to the filling out of the smaller 
groups. Tiny shafts, crescent shapes, loz- 
enges and triangles are piled one upon the 
other to give to these finger-rings a scintil- 
lating effect not to be gained heretofore by 
the old manner of gem cutting. 

These new cuttings have been the incen- 
tive to jewelry designers to bring forth a 
new order of jewels and the Fall will see 
the result of these new jewelry themes. In 


seen in quantity in the newly prepared jewels 
for the Fall. Upright stripes of the colored 
gems alternate with lines of diamonds for 
brooches, ear pendants and finger-rings. 
Horizontal bands of the opaque stones are 
seen, as in some of the motifs in the first 
illustration, where they are used for brooches 
as foils for narrow lines of small faceted 
gems, The scheme is endless and ready to 
the designer’s hand for his own origination. 

Gems to be in fashion this Fall follow, as 





(Continued on page 57) 
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delles in groups—with a large crystal engraved 
pendant mounted with a spring ring............ 


STYLE 1082—Necklace of uniform seed pearl. beads 
with facetted crystal beads—jet and crystal ron- 562 
Price subject to Jewelers’ Circular Key 


ALSO STONE AND AMBER NECKLACES 
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A Woman’s View of French Jewelry 
of Today 





By Doris 


ASHIONS in jewelry, by reason of the 

cost of the materials required, progress 
with a slow natural growth that is imper- 
ceptible over a short period of time. Like 
a garden in the Spring, where the flower 
beds look the same one day as the next, the 
windows in the Rue de la Paix and the Rue 
Royale in Paris seem to blaze the same 
ideas for months. It is only when they are 
approached with a fresh eye that the in- 
evitable trend is apparent, and one realizes 
that here change is as irresistible and re- 
lentless as anywhere else in nature. 

Things that were at their beginnings last 
Easter have now come to fruition. In those 
days one predicted a vogue for chain brace- 
lets made of large links, and now these 
links have become the principal motif of all 
jewelry, replacing the hoops and triangles 
that yesterday were connected together to 
make our oblong-shaped brooches. The 
chain bracelets in gold instead of platinum 
were originally created by Georges Fouquet, 
President of the French Jewelers’ Associa- 
tion, and shown by him at the Exposition 
des Arts Decoratifs two Summers ago. Since 
then they have worked their way into every 
jewelry shop in Paris, made themselves re- 
sponsible for a return of fashion for gold 
settings, and have even altered the scheme 
of design of the diamond and platinum -or- 
naments which are still the most beautiful 
decorations for women. 

It is difficult to describe the transition 
that is taking place in these diamond and 
platinum bracelets, brooches, and necklaces, 
for so many of the more solid effects are 
still to be seen. The old patterns were set 
with small facetted stones, and achieved 
their designs like lace by reason of the 
spaces in between. These designs were not 
necessarily intricate, for the modern idea 
is to simplify the motif as far as possible, 
and repeat it to make a pattern. The new 
jewelry, however, is very bold, and the main 
motif strong enough to stand by itself and 
ignore the intervening spaces. There is 
something very definite about the links of 
a chain, and these admit of infinite varia- 
tion, particularly when they join not only 
loops but placques with cabuchon set in the 
center. One large link may be joined to 
three small ones, and the next may con- 
ceal a tiny watch beneath’the outward and 
visible design. Also there are square links, 
circular and triangular links, elongated links 
placed like bars—in fact, the busy Parisian 
mind seems to know no limit to the per- 
mutations and combinations of this newly 
discovered motif. 

Last Spring these chain bracelets were 
only shown in gold with large stones of 
bright colors, especially green and red. Now 
they have invaded the field of diamond 
jewelry as well, where the links are made 
of platinum instead of gold, and are en- 
crusted with diamonds. The center shapes 
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of the links are not interesting and there- 
fore the chain is emphasized partly by its 
size and the unusual iorms of its links, and 
partly by the stones with which it is set. 
Here it must be noted that onyx is used 
considerably less than it was a year or two 
ago, and the feeling is rather in favor of 
ornaments made of diamonds without con- 
trasting color. Consequently where empha- 
sis is urgently needed the brilliants are very 
large and the cutting very simple. In many 
cases the larger stones are cut witha broad 
table which gives a curious play of light. 

Insistence on the purity of the brilliants 
unrelieved by color is carried into all the 
principal branches of the jeweler’s art. A 
gentleman’s thin watch, for instance, is made 
of platinum with a circlet of brilliants to 
emphasize the sharpness of the edge. A 
similar model has a circlet of emeralds or 
aquamarines, but the diamonds are far more 
interesting. Among the pendants and surety 
pins are designs of every description crusted 
over with brilliants. For example, a large 
highly colored modern motif, that might be 
a cross between a Chinese character and a 
childish attempt to trace a couple of letters, 
is written large and simply in diamonds, 
and hung around the neck by a chain which 
is also encrusted with diamonds. Or again 
—and this leads to certain speculation—a 
bird with wings outspread, a crouching cat, 
a flower with leaves and stem, a bow of 
ribbon or a buckle, are designed and mould- 
ed as life-like as possible, and then given 
as it were a plain diamond veneer. These 
ornaments, which are far removed from the 
strong modern simplicity of the chain, are 
almost a revival of the effeminate jewelry 
of the 1900 period, when artists pored over 
the veins in a leaf without thought of sim- 
plification. It may be that the Paris 
jewelers have decided to cater for the tastes 
of the many who are not yet educated up 
to the strange stern designs that are being 
developed in the studios at an implacable 
pace. : : 

There is still a great deal of color to be 
seen in the Rue de la Paix, although a riot 
of blue, green, red; black and white in the 
same piece i$ shown only rarely, usually 
in enamels in complicated designs of Chinese 
or Egyptian origin.. Green seems to be the 
leading color at the moment, the green of 
emeralds or of jade, with which the jewelers 
fill entire windows, occasionally combining it 
with coral red.as in the gold chain brace- 
Jets. «. Second’ to green comes blue—not 
sapphires so much as the lighter blue of 
aquamarines, enamels, and _ semi-precious 
stones. Pervenche is fashionable for frocks, 
so they have matched up this innocent blue- 
eyed tint in stones. It is a restful color 
beside the hard, flashing emeralds. 

So much for the jewelry that is being 
sold in the shops and worn by beautiful 
women in their homes, the theatres, and the 
hotels. But what of the jewelry of to- 
morrow, that which is only today being con- 
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ceived for women to wear five years hence? 
kor this we must look to the studios. of 
the modern artists who variously turn their 
talent to painting pictures and designing 
pottery, furniture, or interiors and exteriors 
of houses. When the spirit moves them 
they also create an occasional piece of 
jewelry which finds its way into the shcps 
in the Rue de ta Paix and serves as an in- 
spiration for the designers of the profes- 
sion. In the decorative art section of the 
Spring and Autumn salons one recognizes 
the same names again and again, for these 
artists are versatile in their talent, and the 
basic principles of their designs are the same 
whether the article is large like a table or 
small like a brooch. Some of the more dar- 
ing of the jewelers, like Fouquet, foster their 
ideas and under their patronage bring them 
into touch with the public. 


In this modernistic jewelry rings are ex- 
cessively heavy, combining several stones 
of different colors in a simple geometric pat- 
tern, and emphasizing different planes and 
contrasting surfaces. Slave bracelets like 
cuffs of metal are the newest fashion, and 
a fashion, moreover, that is coming rapidly 
to the fore. Fouquet showed several re- 
cently—large cuffs of gold, either hinged 
for convenience or worked solid with an 
opening wide enough to allow them to be 
slipped over the wrist into place on the 
arm. Being large and plain they suggest 
endless possibilities of geometric decoration, 
either raised like a problem in Euclid set in 
relief, or lacquered and enameled flat. Or 
again, they may be made of three bands of 
gold joined by a heavy geometric motif 
superimposed. These cuffs like the chain 
bracelets are made of gold with or without 
the introduction of color, for gold is less 
expensive and more practical than platinum 
for this grandiose type of decoration. 

Lacquer brings me to the work of Jean 
Dunand, that most brilliant devotee of the 
ancient oriental art. Among connoisseurs 
his tables, screens, vases, stools, and chairs 
are already famous, and when he turns 
aside to create a bracelet it is an event in 
the jewelry world. His success is due to 
two things: absolute knowledge of the 
Chinese and Japanese tradition, and ability 
to infuse into their designs the spirit of 
modern European art. Expressed in a sen- 
tence the two inspirations seem to be incom- 
patible, but his strong personal genius has 
resolved the problem and created objects of 
great beauty and simplicity. From the Far 
East he has turned to Egypt for some of 


his designs, and even to primitive African 
negro art. 





——— 





John S. Hursey, Asheville, N. C., at- 
tended the conference of retail jewelers held 
in Providence, R. I., recently, under the 
auspices of the Gorham Co. While away 
he visited a number of the large jewelry 
centers of New England, making a study 
of the most modern methods of merchan- 
dising and the principles of trade solidarity. 
He was delighted with the conference and 
Stated it to be the first time that as many 
as 150 representative retailers have gotten 
together with a big manufacturer to give 
consideration to trade problems and to seek 
new ways and means for improving con- 
ditions in an industry. 
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Vol. 1 2 A Great Undertaking—The Deltah Style Show 














“Pearls Make Cool- 
Looking Jewelry 


39 


The above chance remark overheard 


Attention 
at a lawn party contains, on further 


Shen :-saiitink -ergnmmnt - toc _ Visitors to Chicago Show 


summer pearl selling. 
It is true that a woman dressed in 


sheer summer fabrics looks all i BE sure to get the details about the National 
(eshte agaliiaaamalinn Deltah Pearl Style Show—Deltah’s greatest 


pearls around her throat. : . 


might advance this thought with good ranged in cooperation with Paramount Famous 
effect. iain Lasky Corporation, Universal Pictures Corpora- 
: tion, Metro-Goldwyn Pictures, Balaban and Katz 

Busy in Summer and Publix Theatre Corporation. 
Visit Booth 67 at the Hotel Sherman and get 
ee ae eaegtinaes of Keuses the facts. Mr. Jake Levin in charge, assisted by 


in many other lines of industry, our : i 
Deltah Pearl department is working at Mr. Sidney Levinson. 


capacity during these hot summer days. 
June having been one-third ahead of 
last year, and July practically equalling * HELLER vil SON, INC. 
this record, the staff looks to more 
heavy work in August without a great PARIS NEW YORK 
deal of enthusiasm but nevertheless 
with a certain satisfaction. 
However, in order to keep the force 
happy and to avoid overtaxing them, it 
has been decided that no shipments of 


Show deals will be made until after the A nN H 0 iy) HC 1n 4 


hot weather is over. 


Personal But Not Confidential A Line of New Deltah Earrings 




















George Klinick brought considerable 
news of interest from over the pond. 
‘Judging by activity on the other side 
occasioned by orders from America, 
business here should be prosperous this 
Fall. 


* * * 


Mr. Moe Schwab of Cincinnati— 
known by all as Uncle Moe—is again 
on the job after having had an opera- 
tion performed on his eyes. We are 
very glad to learn that Mr. Schwab has 
fully recovered from his illness. 

* * *~ 


M. S. Taube, Eastern representative Style E 21 Style E 14 

for Deltah Pearls, has been vacationing : 

at Cobourg, Ontario, during the past SK your wholesaler to show you the Deltah Earring Assort- 

i. - i toes ite sD he will ment A comprising twelve different styles of pearl drop 
ccording to his letter, - earrings, some with crystal combinations. 

have an excellent fish story to tell. Sam Jewelry buyers have declared this. line is the foremost in the 

Dorskey, New York representative, is field. Earrings are a feature item for Fall and every Jeweler 

also on a vacation but no. one knows should have a good assortment on display. 


where. 
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Conditions in the Diamond Market—Kensington Jewelry 
Concerns Duped by a Woman Who Used Names of Titled 
People in Carrying Out Her Swindles—International 
Diamond Commission Formed in Antwerp—Sale of 
Old Italian Porcelains, Objects of Art and Similar 
Articles at Christie’s—Sheffield Plate and Cutlery 
Industry 


Lonpon, July 20.—The announcement that 
no new diamond fields are to be proclaimed 
until the Precious Stones Bill (rejected at 
the eleventh hour as it was about to be 
passed by the South African Union govern- 
ment) is made law in October, has had a 
very steadying effect on the market. The 
disappointment was all the more keen since 
word was received by some _ diamond 
houses that the bill had actually passed. As 
a matter of fact the diamond industry took 
it for granted that the bill was as good as 
on the statute books as soon as it passed 
its second reading. Consolation, however, is 
derived from the knowledge that, at the 
worst, the bill is only delayed until the next 
joint parliamentary session. Backes & 
Strauss, the diamond merchants of Kimber- 
iey House, Holborn Viaduct, say that no 
change in existing diamond arrangements 
has taken place in the meantime. Comment- 
ing on the situation to THE JEWELERS’ CirR- 
CULAR the firm says: ‘The market has very 
quickly recovered from the surprise and dis- 
appointment caused by the unexpected re- 
jection of the Precious Stones Bill. The 
knowledge tia. this bill is bound to be passed 
in October and that in the meantime no 
new fields will be proclaimed, has had a 
very steadying effect. The fact is that from 
the point of view of diamond values no 
change in existing arrangements has taken 
place, and as heretofore all rough goods 
will continue to be shown through the dia- 
mond syndicate. The Antwerp and Amster- 
dam diamond exchanges have been very 
well visited in the last fortnight, and 
enormous quantities of goods have changed 
hands and better class goods were firmer 
than ever. This is particularly noticeable 
in fine quality mélees and small brilliants, 
while !arger sizes of one carat and upwards 
continue very much in demand and very 
scarce.” 

x ok 

Jewelry houses in Kensington have been 
duped by a woman who has obtained valu- 
able jewelry on the strength of the names 
of titled people. She operates from flats 
and uses forged visiting cards, first inspiring 
the confidence of jewelers who believe her 
to be a bona fide customer. Under aliases 
of “Countess” and “Duchess” she has made 
hauls the past few days worth some $25,000. 
Detectives are now combing the metropolis 
for her. 

x * x 


The report just issued on the Great 
Boulder Proprietary Gold Mines covering 
the past year is the first in its history to 
disclose a loss. In its 32 years’ history 
the mine has earned a total profit of nearly 


$37,500,000 on its capital of $875,000, while 


shareholders have received around 3,846 per 
cent. in dividends. In 1904 a dividend of 
162% per cent. was paid, while in the years 
between 1896 and 1918 never less than 100 
per cent. was distributed. During the past 
six years the profits of this veteran gold 
mine have steadily decreased. The net loss 
in the past year was $55,000. The previous 
year showed a small profit of $11,000. 
x ok x 


The June gold output in the Transvaal 
totaled 855,154 ounces against 859,479 ounces 
for May and 852,145 ounces in June, 1926. 
During June there was a further set-back 
in native labor supply in the Transvaal gold 
mines, the number of workers dropping 
from 187,299 to 185,637. 


*x* * * 


Word has just been received here from 
Antwerp that an international commission 
for the defense of the diamond industry 
has been constituted in that city and that its 
first job will be to get in touch with all 
diamond organizations throughout the world. 
It is understood that the commission is 
composed of six Dutch and six Belgian dia- 
mond men and that through their activities 
it is hoped to maintain the tone of dia- 
monds wherever there is a market for the 
stones. A note of confidence is sounded 
from South Africa the week-end cables 
bringing news that Mr. Byers, the Minister 
of Mines there, announces that no more 
alluvial diggings will be proclaimed before 
the next joint session of both houses when 
the Precious Stones Bill, which will control 
production, is to be put through parliament. 

* *k x 


At the sale of old Italian porcelains, ob- 
jects of art and similar articles of value at 
Christie’s last week, a German salt cellar of 
silver-gilt and enamel, 9%4 inches high, sold 
for $16,500. The salt cellar was made at 
Nuremberg in 1577. A set of three Louis 
XV vases 19% inches and 14% inches high, 
realized more than $15,000. 

x ok x 


Some good orders have recently been re- 
ceived by plate and cutlery firms in Sheffield 
and the outlook is somewhat brighter. A 
good business is passing in the cheaper 
grades of cutlery, spoons and forks. Export 
orders are satisfactory. India has just 
placed an order for 86,000 pieces of cutlery, 
and Sheffield will deliver the goods in two 
months’ time. The hollow ware departments 
continue flat, however, and the demand by 
the general public in the United Kingdom 
for plate and cutlery is poor. Hotels, 
restaurants and the big catering firms are 
providing the bulk of the home demand for 
silver, electro-plate and cutlery outfits. 
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A Double Tragedy 


Durham, N. C., Jeweler Shoots Mrs. Sallie 
Smith Williams and Turns Revolver 
on Himself 


DurHAM, N. C., July 27.—Walter D. 
O’Briant, local jeweler, head of the C. & O. 
Jewelry Co., and Mrs. Sallie Smith Wil- 
fiams are in a local hospital where physicians 
are fighting a desperate battle for their lives. 
Murder and suicide, with more than even 
chances for success in both, were attempted 
by O’Briant this week when he entered the 
automobile of the woman, pressed a pistol 
to her breast and sent a bullet crashing 
through her body, and a few minutes later 
getting into the car beside her and firing 
a shot through his stomach, 

The shooting occured in the heart of the 
city. O’Briant, according to the results of 
an investigation by the police, had been wait- 
ing for a few minutes when the car drove 
into sight. As it approached him, the man, 
who is married and has four children, 
jumped upon the running board, shot the 
woman and then ran for the distance of 
a block when he abruptly turned, retraced 
his steps, entered the car where he sent a 
bullet into his own body. Surgeons ex- 
pressed the belief that he attempted to fire 
the ball through the heart in both instances 
but fired both too low. The bali* passed 
through the walls of his stomach and came 
out at the back. The one fired into Mrs. 
Williams entered the ribs and ranged down- 
wards, perforating the intestines in several 
places. 

During the past two or three weeks 
O’Briant had been having business troubles 
and has not appeared normal, his wife 
stated following the affair. The night be- 
fore the shooting he went to bed without 
supper and slept for a short time, only to 
get up for a smoke. He left home about 
5:45 o’clock and, in telling his wife good- 
bye, told her that he would never see her 
again and that she would not see him again 
alive. 

‘The real cause for the attempt at murder 
and suicide has not been ascertained, due to 
the seriousness of the condition of both the 
man and woman. Surgeons have not al- 
lowed newspaper men or any other people 
to see or talk with them since they were 
taken to the hospital following the trag- 
edy. 








Edwin James, known to his friends as 
“Toppy,” the son of A. G. James, manager of 
the Bright Jewelry Co., Elizabeth City, N. C., 
is going to have his right leg broken again 
for the third time. He will go to the 
Elizabeth City Hospital in the hope of get- 
ting two inches put back into the leg that 
were lost when it was shattered in a fall 
in March, 1925. At that time, a scaffold 
fell while he was painting a sign. His left 
arm was broken in two places at the elbow 
and his left thigh was broken in three 
places. For several days he was unconscious. 
The doctors had a hard time saving the leg 
and when it healed the boy allowed them 
to break it again to straighten it but when 
it got well it was two inches shorter. He 
never gained full use of his limbs and 
he has had to hobble about on crutches ever 
since. 
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Gold and Platinum Slipper 





Diamond Studded Gold and Platinum 
Slipper a Feature of Recent Opening 
of Pacific Coast Club at Long 
Beach, Call. 

A SOLID gold diamond studded slipper 

was featured at the recent opening of 
the Pacific Coast Club at Long Beach, Cal., 
and was fitted to many dainty feet at the 
Cinderella Dance, each evening during the 
week. At the stroke of 10, the Cinderella 
Dance, a regular program feature, was 
started and many women passed in review 
before the dainty glittering shoe trimmed 
in every tint of gold and with platinum and 
sparkling with diamonds. 
The shoe is a size 2 and 37 women were 
able to put it on. It is the purpose of the 
club to use the slipper in putting on a 





CINDERELLA SLIPPER MADE 


gorgeous Cinderella Ball each Winter, the 
contestant having the most perfect fit to be 
given the honor of Queen for the ensuing 
year. The slipper is built on the exact lines 
and methods of a regular shoe, having three 
layers of gold in the sole. It is made of 
four colors of gold, red, white, green and 
yellow and has a platinum buckle studded 
with 15 diamonds. On the back of the heel 
which is of red gold, a green gold seal of 
the club is attached. Around the edge of 
the forepart of the shoe and terminating at 
the buckle is a wreath of red gold roses and 
green gold leaves. 

That portion of the shoe immediately 
joining is of a hammered finish of yellow 
gold. The tip of the shoe is of green gold 
divided off by a narrow ribbon of white 
gold with a white gold ornamental design 
on the toe tip. The stitching of the sole is 
imitated by a finely twisted wire. The rear 
portion of the shoe is of green gold with a 
deep matted finish. It is decorated around 
the edge on the sides by a raised red gold 
border and design work. On the back of 
the counter is a scroll design in white gold 
relief. The strap which is highly decorated 
and of serpentine shape is hinged and pro- 
vided with a special fastener. The weight 
of the slipper is 10 ounces and it is valued 
at $3,000. The entire surface is hand-tooled 
the same as any other fine piece of jewelry. 
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The workmanship, which is a fine exam- 
ple of the jeweler’s art, is by A. L. Leatart, 
artificer in precious metals, at Long Beach. 








Paris Jewelry Fashion Notes 





Paris, July 20.—The “rage” for white 
metal, for white stones, whether for the 
smiths or the jewelers art, is still as strong 
as ever. Platinum, silver and steel are popu- 
lar for all kinds of objects, useful and 
merely ornamental. While the cost of plati- 
num prevents its being used for certain pur- 
poses, steel is often selected for its compara- 
tive cheapness and its pliability. The latest 
fashion in gifts is a steel covered casket, 
for jewels. Made in wood, the casket is 
merely covered with steel plates, and lined 
with velvet and embossed, engraved or other- 
wise ornamented. Other caskets, meant to 





OF GOLD AND PLATINUM 


be used as jewel cases, are miniature safes, 
and although things of beauty, being of the 
same metal throughout, they are primarily 
made for the protection of the jewels placed 
inside. Square and oblong boxes in steel, 
are beautifully erigraved, this ornamentation 
taking off something of the severity of the 
miniature safe. 
*x* * x 

Gold and silver caskets have long been on 
the market and are no novelty, but they are 
seen in rare delicacy of workmanship this 
year and are intended for wedding gifts, the 
truth that all ornaments of any value must 
be protected against thieves being a truism 
today. To avoid a tragedy on the honey- 
moon, these tiny safes are given to the bride, 
who places them inside her trunk, if the 
jewelry is of trifling value, or sends them 
down to the hotel safe, if her ornaments are 


really costly. 
* * * 


Much oxidized silver is used for various 
ornaments, taking the shape of boxes for 
the toilette table, for the backs of brushes 
and combs, of looking glasses and other ar- 
ticles used to complete the garnitur, as it is 
called, of the dressing table. Oxidized sil- 
ver and steel are both used for the fitting of 
“soing-away” bags, although these fittings 
are made lighter and lighter, as they ‘are 
frequently needed, for use when traveling’ by 
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car, when every ounce of weight counts, or 
for traveling by branch lines where porters 
of any description are absent and all carry- 
ing must be done by the traveler. 

* * * 

Platinum still continues to take the place 
of gold for settings, for jewelry very 
largely, while silver is also seen, while gold 
and steel rank about equal in popularity for 
chains and similar purposes. The fact that 
little gold is seen for mountings appears to 
have enhanced its value and desirability as 
a metal of which single items can be made. 








Knocks Out Crook 


Seen een 


Hold-Up Man Who Tried to Rob New York 


Pawnbroker Gets Rough Treatment 
From Policeman 


A punch on the point of the chin delivered 
by Patrolman John Zahn, of the West 30th 
St., Station, rendered Peter Howard, of W. 
18th St, New York, unconscious and 
brought to an abrupt end an attempt to hold 
up and rob the pawnshop of Moses Mayer, 
127 Eighth Ave., New York. After Howard 
had sufficiently revived, he was taken to the 
30th St., Police Station where he was 
charged with felonious assault and attempted 
burglary. 

Patrolman Zahn was walking his beat on 
Tuesday evening of last week when Moses 
Mayer approached him and informed him 
that a young man was causing trouble in his 
pawnshop. The policeman rushed to investi- 
gate and as he entered the shop, he noticed 
the man had a revolver in his hand. Zahn, 
not knowing that a hold up was in progress, 
reached for his revolver. Before he could 
get it he was close to the hold-up man and 
instead of pulling out his gun, drove his 
fist against the point of Howard’s jaw. 
The man fell to the floor and remained there 
until he was revived sevral minutes later by 
the patrolman and a clerk in the pawnshop. 
The man was then disarmed and taken to 
the police station. 

It is said that the pawnbroker told the 
police that the prisoner first entered his shop 
earlier in the evening and after an argument 
over some business matter, departed, swear- 
ing vengeance. When he returned, the 
second time, with the revolver, Mr. Mayer 
was in the rear of the shop. The man pro- 
duced a gun and demanded that the clerk 
put up his hands. The pawnbroker, instead 
of going to the front of the store, slipped 
out through a rear door and notified the 
police. 








Geometric Forms and Futuristic 
Patterns in the New Jewels 





(Continued from page 51) 





usual, the demands of gowns styles, and in 
consequence there will be seen a very defi- 
nite color scheme in fashion. The favorites 
now are, besides diamonds and pearls and 
the ‘colored gems, amethysts, peridots, aqua- 
marines, zircons, tourmalines and topazes. 
It is the matter of blending these new 
jewels with the coming gown fashions that 
will make the subject for the following arti- 
cle in the series on this modernistic jewelry. 
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THE SHAH 
Finished weight 86 carats 


Descriptive Matter Furnished Upon Request 


We are cutters of 


“PROPERLY MADE DIAMONDS”’ 


the superiority of which is apparent 
when compared with others. 
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To Study Resale Price Maintenance 





Federal Trade Commission Will Undertake a Broad Investiga- 
tion into Both the Theory and Practice of the Subject 


WasHincTon, D. C., July 27.—The 
Federal Trade Commission announced today 
that it will undertake a broad investigation 
into both the theory and practice of resale 
price maintenance. Litigation with respect 
to this system of resale pricing has con- 
tinued for many years past and the com- 
mission’s object in making the inquiry is to 
establish a guide for Congress in enacting 
any legislation with respect to price fixing 
and the distribution of goods. Although the 
commission hopes that trade and industry 
generally will benefit from its plans, it is 
acting entirely on its own initiative. The 
investigation will be under the general super- 
vision of Dr. Francis Walker, chief 
economist of the commission. 

The commission will seek to learn the 
facts about (1) the advantages and dis- 
advantages of resale price maintenance to 
manufacturers, wholesalers and retailers, re- 
spectively; (2) costs, margins and profits 
of manufacturers and distributors and the 
prices to consumers; (3) causes and motives 
for price cutting by distributors; and (4) 
the relation of resale price maintenance to 
the multiplication of distributors. In fur- 
nishing this information to Congress the 
Commission holds that it will be carrying 
out one of its chief functions, that of being 
an impartial fact finder for Congress in 
the realm of trade and industry. Several 
bills providing for resale price maintenance 
have been introduced in Congress since 1920, 
notably the Merritt bill, the Kelly bill, the 
Wyant bill and the Williams bill. 

Resale price fixing presents probably the 
most perplexing question before the Federal 
Trade Commission and trade and industrial 
associations today. Conflicting decisions 
have been handed down by the courts. 
Among commercial leaders there is a sharp 
division of opinion as to the extent to which 
prices can and should be regulated. It is 
expected by the Commission that this in- 
vestigation will go a long way towards 
clearing up the difficulties which have arisen 
as this will be the first really comprehensive 
investigation of the subject undertaken. Re- 
sale price fixing is being widely discussed. 
Back in 1916 a referendum of the Chamber 
of Commerce of the United States showed 
74 per cent of the votes cast in favor of 
legislation permitting resale price mainten- 
ance. Last year in a similar referendum 54 
per cent of the votes were for a resale 
price maintenance law. The commission be- 
lieves that agitation for this kind of legisla- 
tion will continue for some time to 
come. 

Studies of the effects, advantages and dis- 
advantages of price fixing are now in pro- 
gress in many countries. Throughout the 
British dominions an organization known as 
the Proprietary Articles Trade Association 
seeks to stipulate what shall be the resale 
prices for the products of manufacturers, 
wholesalers and retailers and in each of 
these countries there is agitation as to what 
constitutes unfair practices in restraint of 
trade. Their problems are strikingly sim- 


ilar to those cf the trade in the United 


States. 

The Federal Trade Commission unani- 
mously approved the resolution introduced 
by Commissioner A. F. Myers proposing the 
investigation. The resolution reads as fol- 
lows: 


Whereas, Several bills providing for resale price 
maintenance have been introduced in Congress since 
1920 including the Merritt bill, Kelly bill, the 
Wyant bill and the Williams bill; and 

Whereas, In 1916 cn a referendum of the Cham- 
ber of Commerce of the United States about 74 
per cent of the votes cast were in favor of legisla- 
tion permitting resale price maintenance; and 

Whereas, In 1926 on a similar referendum about 
54 per cent of the votes were in favor; and 

Whereas, This Commissicn many years ago rec- 
ommended that Congress enact legislation permit- 
ting resale price maintenance under certain condi- 
tions of Governmental control; and 


Whereas, It seems probable that agitation for 
some legislation cf this character will continue; 
and 


Whereas, There has been no thorough and com- 
prehensive investigation of the economic advan- 
tages and disadvantages of such legislation: There- 
fore, be it 

RESOLVED, That iiic Chief Economist of the Com- 
mission be directed to inquire into the question of 
the maintenance of manufacturers’ resale prices, 
both at wholesale and retail, and to report to the 
Commission: 

1. The advantages and disadvantages cf resale 
price maintenance, (a) to competing manufacturers 
employing it and to other competing manufacturers, 
(b) to competing wholesalers and retailers employ- 
ing it and to other competing wholesalers and re- 
tailers, (c) to the ultimate purchasers. 

2. The costs, profits and margins cf manufac- 
turers and distributors and the prices to consumers 
on competing price maintained and non-price main- 
tained goods and particularly the relation of adver- 
tising expenses to such costs, profits, margins and 
prices. 

3. The causes and mctives for price cutting by 
distributors, (a) in general, (b) below the total cost 
of the distributor, (c) below the purchase price paid 
by the distributor of goods; the justification for 
such price cutting, if any; the effect of price cut- 
ting on manufacturers, distributcrs and consumers 
particularly with reference to, (a) how far, if at 
all, price cutting increases volume of business for 
a distributor and offsets the decreased profit per 
unit, (b) how far, if at all, price cutting has elimi- 
nated manufacturers and distributors from _ busi- 
ness, (c) the effect of price cutting by distributors 
on the prices-profits, and margins of manufac- 
turers, 

4. The relation of resale price maintenance, if 
any, to the multiplication of distributors and, if 
such effect is found, the relation of this multiplica- 
tion to the cost of marketing. 

5. Any other facts pertinent fcr the considera- 
tion of Congress with reference to legislation on 
this subject. 

6. The character of the legislation, if any, which 
should be recommended by the Commission. 





Gilbert ‘H. Montague of the New York 
Bar in discussing the proposed investigation 
said : 

“Nothing that the Federal Trade Com- 
mission today could possibly do could excite 
more interest than the Commission’s present 
proposal to investigate all the economic, 
legal and business angles of resale price 
maintenance and resale price cutting. 

“For 10 years, the courts have been work- 
ing further and further into the fog. 

“Last May, in the American Tobacco case, 
the Supreme Court of the United States in 
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effect served notice that it could give no fur- 
ther enlightenment on this subject. 

“Several Circuit Courts of Appeals have, 
in recent years, judicially expressed the ex- 
treme difficulty they have experienced in 
understanding and applying hair-line distinc- 
tions that now separate lawful from unlaw- 
ful resale price maintenance. 

“All this has, in recent years, greatly aug- 
mented resale price cutting and enormously 
increased the difficulties for manufacturers, 
distributors and dealers whose best adver- 
tised lines are the subject of this price cut- 
ting. 

“Nobody in the country, outside these 
manufacturers, distributors and dealers them- 
selves, has had closer contact with this sub- 
ject than the Federal Trade Commission, 
for the Commission is the governmental body 
that today is primarily charged with the duty 
of enforcing the present law against illegal 
methods of resale price maintenance. 

“That the Federal Trade Commission 
should, in spite of all this, be willing to in- 
vestigate the economic, legal and business 
angles of the very law that it now is en- 
forcing is an extraordinary instance of broad- 
mindedness and good sportsmanship.” 








Paris Jewelers Ask Aid in Finding 
Man Charged With Failing to 
Return Memorandum 
Merchandise 


In a communication received in New York 
last Wednesday several Paris jewelers 
solicited the aid of the authorities in this 
country in their search for a man who they 
claim has absconded with diamonds worth 
thousands cf dollars. The information re- 
ceived in this country indicates that the 
man obtained this merchandise on memoran- 
dum on June 23, last, and has failed to make 
any report. It is understood that a suspect, 
who is believed to have been a partner in 
this alleged theft, has been picked up by the 
Paris police and is now being detained. 

The French authorities have issued a war- 
rant for the arrest of the man who obtained 
the diamonds and a request for a copy of 
this warrant has been sent to the Paris po- 
lice. When this copy reaches the United 
States, it will be turned over to the New 
York authorities. 

The merchandise with which it is claimed 
the man disappeared, includes one platinum 
ring set with a 22.10 carat yellow diamond, 
emerald cut and mounted with numerous 
small emeralds, worth 146,423 francs; one 
brilliant, 7.60 carats, 72,000 francs; one 
platinum bracelet mounted with diamonds, 
68,000 francs; four parcels containing 47 
carats of diamonds, 186,000 francs; an 
assortment of stones worth 50,000 francs: 
one brilliant, commercial white, slightly im- 
perfect, weight, 10.90 carats, 15,300 francs; 
one brilliant, white, perfect, 7.26 carats, 
worth 16,850 francs per carat; one brilliant, 
emerald cut, blue white with black imper- 
fections, 14,400 francs per carat; two bril- 
liants, weight 19.54 carats, commercial white, 
slightly imperfect, 15,000 francs per carat; 
and one ring mounted with a perfect Cape 
diamond, weighing 7.40 carats, worth 44,400 
francs. 

If anyone in the jewelry trade is offered 
this merchandise, he should communicate 
with THE JEWELERS’ CIRCULAR. 
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Imitation Pearl Tariff 





American Manufacturers Ask Increase and United States Tariff 
Commission Is Now Making a Study of Conditions 


Wasuineton, D. C., July 28—The in- 
vestigation now being made by the United 
States Tariff Commission to determine 
whether the disparity in foreign and 
domestic production costs of imitation pearls 
warrants imposition of the duty of 60 per 
cent ad valorem on the American valuation 
instead of the foreign invoice value, was 
undertaken on the representation of Amer- 
ican manufacturers that their business will 
be destroyed unless greater tariff protection 
is afforded against the invasion of the foreign 
product, particularly from Japan. 

The Tariff Commission has furnished, at 
the request of THE JEWELERS’ CIRCULAR, a 
copy of the application filed by the American 
Manufacturers of Imitation Pearls and 
Specialties in Fusible Enamel, with head- 
quarters in Brooklyn, N. Y. All data con- 
tained in the association’s application, which 
is regarded as confidential by the Commis- 
sion, has been deleted from the text of the 
application as it appears below. It reads as 
follows: 


“United States Tariff Commission, 

“Washington, D. C. 

“Gentlemen : 

“In behalf of the American Manufacturers 
of Imitation Pearls, this association asks that 
the Tariff Commission take up at once the 
request herewith made that the duty be in- 
creased upon the articles mentioned in one 
clause of Paragraph 1403 and the last clause 
of Paragraph 1429 of the present tariff act. 

The clause in Paragraph 1403 reads as 
follows: 

“Imitation pearl beads of all kinds and 
shapes, of whatever material composed, 
strung or loose, mounted or unmounted, 60 
per centum ad valorem.” 

“The clause in Paragraph 1429 reads as 
follows: 

“Imitation solid pearls wholly or partly 
pierced, mounted or unmounted, 60 per 
centum ad valorem.” 

“We ask that the Commission place this 
duty at 60 per centum ad valorem, American 
valuation, as it has the right to do under the 
law. 

“The situation in this industry in the 
United States is such that only this action, 
and that properly accomplished, can prevent 
the wiping out of the American manufac- 
turers of these products. It is a desperate 
condition in which the domestic manufac- 
turers now find themselves, and one that is 
constantly growing worse. 

“The discrepancy between the production 
cost of imitation pearls here and abroad is 
such that, in our judgment, it will not re- 
quire an investigation abroad into foreign 
costs. The foliowing facts would seem to 
visualize forcibly and sufficiently the existing 
handicaps and the need for as immediate 
relief as is possible. We submit in this 
connection several exhibits which tell the 
story: 

“(A) Single strand necklaces of three 
qualities, made respectively in Spain and the 
United States. The Spanish figures are 


authentic, coming from a regular price list, 
and the American are in connection with an 
absolutely comparable article. These neck- 
laces are the ordinary 24 inch length. The 
net cost in the United States, inclusive of 
duty, of the three Spanish qualities are 38% 
cents, 67% cents and 8134 cents. 

“(B) Three strand necklaces—47 inch 
length—one Japanese and two American. 
The Japanese necklace was purchased at 
Hearn’s Store, New York City, on October 
2, 1925. It was advertised in the Daily 
Mirror on that date as ‘value 95c. special 
69c.,’ and with the exhibit we append pur- 
chase slip and advertisement. 

“(C) Three strand necklace—47 inch 
length—one Japanese and one American. 
The Japanese necklace was purchased from 
The Outlet Company, Providence, R. I., for 
98 cents. It was bought October 19, 1925, 
and the purchase slip is appended. 

“(D) Three strand necklaces—47 inch 
length—one manufactured in Japan and one 
by Jos. H. Meyer Bros. of Brooklyn. The 
Japanese necklace was purchased for 59 
cents on October 20, 1925, at the F. & W. 
Grand 5-10 & 25c. Stores of New York City. 

“The method of getting the production 
cost in American factories is the cost per 
inch of pearls. This is irrespective of the 
size of the pearls themselves. For example, 
there are eight 3 millimeter pearls to an inch 
and there are four 6 millimeter pearls to an 
inch. The cost of producing each inch re- 
spectively—eight pearls and four pearls— 
is the same. The extra labor involved in 
the making of the small pearls is offset by 
the increase in material—both of the basic 
material and the coating material—and the 
greater difficulty in making perfect shapes 
in the larger sizes. 

“The system of the factory selling price 
of the American pearl is also fixed by the 
inch. The price of the imported pearl is also 
fixed by the inch. Therefore, to get com- 
parable figures which would apply both to 
production cost and to selling price, the inch 
of pearls is the unit to be used. 

“Taking this inch unit system, the com- 
parison of pearls described above is as 
follows: 

“(A) The respective figures per inch of 
pearls of the respective qualities are: 
Spanish, 154 cents, 24 cents, and 3% cents; 


American, cents, cents, and 
cents. 
“(B) The figure on the Japanese neck- 


lace is 1% cents an inch and on the two 
American necklaces ... cents an inch. 

“(C) The figure for the Japanese neck- 
lace is 2 cents an inch and for the Amer- 
ican ... cents an inch. 

“(D) The figure for the Japanese neck- 
lace is 114 cents an inch and for the Amer- 
ican ... cents an inch. 

“Japanese pearls are imported into this 
country in strands of graduated or uniform 
size beads, strung on silk strings which pro- 
trude about three inches on either side of 
the strand. After their arrival in this 
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country, and before the necklaces are in 
selling condition, it is necessary to have a 
clasp attached. These clasps, largely of 
American manufacture, are put on in this 
country. 

“The great handicap of the American 
manufacturer is the fact that so much of the 
production cost of the imitation pearls is the 
labor cost. Out of a unit of $1.00 total pro- 
duction cost, the labor will run over 70 
cents. 

“We submit that, under these conditions, 
the disparity in production costs, and the 
need of relief on the part of the American 
manufacturer is so great, that it is not 
necessary for the Commission to expend 
either the necessary time or money -to make 
investigations abroad. When imitation pearl 
necklaces can be produced abroad, brought 
to the United States, pay the present duty 
and be sold at retail, with all of the profit 
thereby included, at the figures shown in 
these exhibits, the condition speaks for it- 
self and an investigation of the foreign pro- 
duction costs is not needed. 


“There has been, and is now, a steady - 
increase in the importation of these articles. 
Owing to the fact that in the tariff law of 
1922 there was for the first time specific 
mention of imitation pearl beads, it is not 
possible to present comparative importation - 
figures for any period preceding that time. 

“For the year 1923 the value of imitation 
pearl beads imported into the United States 
was $2,003,284. In 1924 the value of such 
beads was $2,381,521. For the nine months 
of 1925, ending with September 30, the value 
of these importations was $1,788,574. At 
that rate of increase, the total value of im- 
portations for the year will be $2,839,000. 
These figures show the increasing menace 
to the American manufacturer. There is 
appended a detailed list of importations for 
these periods. 


“The present principal competing country 
in the manufacture of imitation pearls is 
Japan, and it is that competition that the 
American manufacturer is utterly unable to 
face. In the year 1924, of the imitation pearl 
beads imported into the United States— 
amounting to $2,269,820—the importations 
from Japan amounted to $1,358,121. In that 
year France stcod second with an exporta- 
tion of $562,391 and Spain third with $298,- 
532. The order of the two countries is 
rapidly changing and Spain is now becom- 
ing the second competing country in the ex- 
portation of this product. 

“The imitation pearl industry in the 
United States is neither of recent growth 
nor in any way a war-time industry. The 
manufacture of this product began in the 
United States over thirty years ago, and 
from that time has grown and developed into 
its present size. 

“We earnestly ask for an immediate in- 
vestigation by the Commission and we are 
confident that its result will be to prove that 
the difference in production costs here and 
abroad is such as amply to justify the grant- 
ing of our request that the Commission 
recommend to the President that the duty 
be placed at 60 per centum ad valorem, 
American valuation. The largest increase 
in duty that is in the power of the’ Com- 
mission to give is an absolute necessity for 
the industry. 

The association stands ready to help in 
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every possible way and investigation ordered 
by the Commission. 
“Respectfully, 
“M. C. MEYER, 
“President.” 
Secretary, Alex Choffel. 


The foregoing application was filed De- 
cember 12, 1925 but it was not until May 
26 last that the investigation sought was 
ordered by the Commission. The investiga- 
tion is of broader scope than that outlined 
in the association’s application, as it includes, 
in addition to imitaton pearl beads and 
imitation solid pearls wholly or partly 
pierced, imported under Paragraphs 1403 
and 1429 respectively and dutiable at 60 per 
cent ad valorem, necklaces and other articles 
composed of such beads or pearls, commonly 
or commercially known as jewelry, finished 
or unfinished, imported under Paragraph 
1428 and dutiable at 80 per cent ad valorem, 
this classification being in accordance with 
a decision of the United States Court of 
Customs Appeals. 








Misrepresentation of Watch Cases 
as “Gold Filled” When Below 
Specifications Is Condemned 
by Federal Trade 
Commission 


WasuincTon, D. C., July 28—The mis- 
representation of watch cases as “gold filled” 
when the gold on the outside is less than 
three one-thousandths of an inch in thickness 
and less than one-thousandth of an inch on 
the inside is condemned by the Federal Trade 
Commission in stipulated cases in which the 
identity of the respondent, as is usual in 
such cases, is not revealed. The respondent 
has agreed to cease and desist from adver- 
tising that its watch cases are gold filled 
when they do not meet the required 


’ standard. The text of the stipulation is as 


follows: 

“Respondent, a corporation, engaged in 
the sale and distribution of jewelry and 
jewelry products, silverware and_ similar 
merchandise in wholesale and/or retail 
quantities in interstate commerce, and in 
competition with other corporations, in- 
dividuals, firms and partnerships, entered 
into the following stipulation of facts and 
agreement to cease and desist forever from 
the alleged unfair methods of competition as 
set forth therein. 

“Respondent, in the course and conduct 
of its business, represented, described and 
referred to certain watch cases sold by it in 
interstate commerce as ‘gold filled’ and also 
caused catalogs, circulars and other printed 
matter to be circulated in interstate com- 
merce in which said advertising matter the 
aforesaid respondent represented said watch 
cases as ‘gold filled’; when in truth and in 
fact the said watch cases represented, de- 
scribed and referred to in its aforesaid ad- 
vertising matter as ‘gold filled’ were not 
manufactured so as to contain not less than 
three one-thousandths of an inch in thick- 
ness of gold on the outside of said watch 
cases, and not less than one-thousandths of 
an inch in thickness of gold on the inside 
of said watch cases which said proportions 
are recognized by the trade as the specified 
standard of thickness for the manufacture 
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of watch cases sold to the trade and pur- 
chasing public as ‘gold filled.’ 

“Respondent agreed to cease and desist for- 
ever from the use of statements or repre- 
sentations in its catalogs, circulars and other 
printed matter circulated in interstate com- 
merce in soliciting the sale of and selling its 
products wherein it has represented that the 
aforesaid watch cases are ‘gold filled’ and 
the use of any other representation, declara- 
tion or statement in its aforesaid catalogs 
and other printed matter that directly as- 
serts or clearly imports or implies that the 
aforesaid watch cases were and are gold 
filled and/or manufactured in the specified 
standard of not less than three one-thou- 
sandths of an inch in thickness of gold on 
the outside of said watch cases and not less 
than one-thousandths of an inch in thickness 
of gold on the inside of said watch cases, 
and otherwise conform to that standard of 
manufacture known to the trade and/or pur- 
chasing public as gold filled; and the use of 
any other word or words in its aforesaid 
advertising matter that may have the capa- 
city and tendency to mislead and deceive the 
purchasing public into the erroneous belief 
that the said watch cases are manufactured 
of gold of the required thickness so as to 
be properly and accurately designated ‘gold 
filled.’ 

“Respondent also agreed that if it should 
ever resume or indulge im any of the prac- 
tices in question, this said stipulation of 
facts may be used in evidence against it in 
the trial of the complaint which the Com- 
mission may issue.” 








Jewelry and Giftwares Show 





Arrangements Well Under Way for Com- 


bined Exhibit at Kansas City, 
August 16 to 20 


Kansas City, Mo., July 29.—The ar- 
rangements for the combined jewelry and 
giftwares show to be held in the Hotel Balti- 
more, Aug. 16 to 20, have been proceeding 
very well, according to the report this week 
from Fred Sands, secretary. Prospects con- 
tinue to develop more favorably than had 
been anticipated. 

The second, third and fourth floors of the 
Hotel Baltimore will be used by the gift- 
wares exhibitors, and the fifth floor by the 
jewelry manufacturers and _ wholesalers. 
The entire space for the giftwares floors 
has been taken, reports Mr. Sands, and only 
a few small rooms remain on the fifth floor 
to be taken by jewelry exhibitors. Since 
this is the first year of the jewelry show, 
Mr. Sands is quite satisfied with the way 
the jewelers have become interested. “The 
first year,” Mr. Sands stated, “that the gift- 
wares show was held it was not half the 
success that the jewelry show is going to 
be.” 

Arrangements have been completed to 
have a registration desk on each floor of the 
Baltimore in front of the elevators. Here 
a clerk will give to each buyer who comes 
in a neat badge and a directory. The badge 
will identify him as a buyer and will also 
give the various salesmen the locality from 
which he comes. The directory is a small 
three and a half inch bv six-inch booklet ‘n 
which is contained all information concern- 
ing the show and the exhibitors with their 
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room numbers. The right hand page is left 
blank as a memorandum. 

Last year the management of the show 
experienced some trouble in keeping the gen- 
eral public from attending. It is, in the 
opinion of all salesmen who make the vari- 
ous jewelry shows of the country, a dan- 
gerous practice to allow anyone save buy- 
ers into the display rooms. As an example 
of the danger, last year, a month or so 
after the show here in Kansas City, a 
jeweler in this district was called upon by 
a customer who wanted a fine, beaded bag. 
The jeweler lost the sale because the cus- 
tomer had seen the bag on display at the 
Kansas City Show and had seen its whole- 
sale price. This year more care will be 
taken, the badge system identifying the buy- 
er to the salesmen. 

Those in charge of the show are sending 
out about 10,000 four-page folders on Aug. 1 
to the dealers in the territory, advertising 
the four important events for the week of 
Aug. 15 to 20. These are printed in two 
colors and advertise the facts that Colonel 
Charles A. Lindbergh will be here to dedi- 
cate the new Kansas City airport on Aug. 
17; that the fourth annual giftwares show 
will be held in the Hotel Baltimore; the 
first annual jewelry show will be held in 
Kansas City August 16 to 20; and the 21st 
annual convention of the Retail Jewelers’ 
Association of Missouri will be held here 
that week. These folders will reach every 
important retail buyer in the midwestern sec- 
tion, and it is expected that a great num- 
ber will respond. 

All but one or two jewelry lines have 
been signed up. There will be 168 lines 
displayed in 129 rooms. The final list of 
exhibitors up to the present date makes a 
formidable showing. These are: The Norris, 
Alister, Ball-Bridges Co., Chicago; the 
Clark Tool & Material Co., Kansas City; 
W.'G. Clark & Co., North Attleboro, Mass. ; 
Dennison Mfg. Co., Framingham, Mass.; 
Edwards-Ludwig-Fyller Jewelry Co., Kan- 
sas City; Evans Case Co., North Attleboro, 
Mass.; ‘Geo. H. Fuller & Sons Co., Chi- 
cago; Hamilton Watch Co., Lancaster, Pa.; 
Helbein-Stone Co., New York; L. Heller & 
Son, New York; Homan Mfg. Co., Cincin- 
nati; Howard Watch Co., Waltham, Mass. ; 
Illinois Watch Co., Springfield; Karpeles & 
Co., Providence, R. I.; Keystone Watch 
Case Co., Riverside, N. J.; C. A. Kiger Co., 
Kansas City ; Hugh E. King, Chicago ; Knaul- 
Cuthbert-Munn Jewelry Co., Kansas City; 
Meriden Silver Plate Co., Meriden, Conn.; 
Meriden Britannia Co., Meriden, Conn.; 
Meyer Jewelry’ Co., Kansas City; New 
Haven Clock Co., New Haven, Conn.; C. B. 
Norton Jewelry Co., Kansas City; Oneida 
Community, Ltd., Oneida, N. Y.; Ostby & 
Barton Co., Providence, R. I.; 1847 Rogers 
Bros., Meriden, Conn.; Wm. Rogers Mfg. 
Co., Meriden, Conn.; F. H. Sadler & Co., 
Attleboro, Mass.; Sangamo Electric Co., 
Springfield, Ill.; R. F. Simmons Co., Attle- 
boro; Simpson, Hall & Miller Co., Walling- 
ford, Conn.; J. F. Sturdy’s Sons’ Co., Attle- 
boro Falls, Mass.; Waltham Watch Co., 
Waltham, Mass.; Watrous Mfg. Co., Meri- 
den, Conn.; Whiting & Davis Co., Plain- 
ville, Mass.: Woodstock-Hoefer Watch & 
Jewelry Co., Kansas City. 

In addition to these jewelers who will 
exhibit a variety of lines, there are 113 gift- 
ware houses displaying. 
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A. N.R. J. A. Plans 


Wisconsin jencens ‘brreaing for Enter- 
tainment Features at Convention— 
Many Exhibitors Expected 


MILWAUKEE, Wis., July 29.—Plans for the 
entertainment of delegates to the American 
National Retail Jewelers’ convention to be 
held in Milwaukee Sept. 27 to 30 are being 
speeded up by the Wisconsin Retail Jewelers’ 
Association. A special meeting has been 
called and committee chairmen who will be 
in charge of the entertainment have been 
appointed. They are: William Upmeyer, 
Oscar Knobla, Arthur Kuesel, Sam Dalin, 
Henry Stecher and John Stouthammer. 

Tentative plans include a buffet lunch and 
entertainment, a theatre party, an automo- 
bile tour of the city and a dinner-dance. A 
trip will also be made to the Milwaukee 
‘Vocational School which stands alone as 
the best institution of its kind in the country. 

A. W. Anderson, secretary of the Ameri- 
can National Retail Jewelers’ Association, 
has announced that, although the convention 
is almost two months away, 70 per cent of 
the available display space in the Milwaukee 
Auditorium has been sold, with numerous 
other exhibitors about ready to select space. 
Efforts are being made by the exhibit com- 
mittee to get additional space close to Kil- 
bourn Hall in the Milwaukee Auditorium 
which may be used’in an emergency. 

Exhibitors who haye so far signed up for 
space at the Milwaukee Auditorium during 
the A. N. R. J. A. convention include the 
International Silver Co., Bulova Watch Co., 
C. & E. Marshall .Co.,. Sheets-Rockford 
Silver Co., Oneida Community, Ltd. S. O. 
Bigney Co., Towle’ Mfg. Co., Swartchild & 
Co., Associated Silver Co.,*Harper J. Rans- 
burg Co., Dirigold Corporation, Seth Thomas 
Clock Cor Norris,” Alister-Bail-Bridges Co., 
Whitifig. ee ‘Davis»Co.,, Whiting Chain. Co., 
United Jewders, Inc., Robeson-Rochester 
Corp., Kuesef ‘Bros. Boszhard-Possin Co., 
Import. Specialties Co, EB. & J. Bass, Inc., 
Electric “City. Box. Co. *National Jewelers’ 
Mutual Fire_ Insurance Co., — National 
Jewelers’ Publicity Association; Todd | Dis- 
play Shade Corporation; and the Double- 
A-Alarm Co. ; 








Held for the Grand Jury 


Roy 





Allen Charged with Hold Up _ of 
Chicago Jeweler and Bond Placed 
at $25,000 


Cuicaco, July 30.—Denying he was guilty 
of robbery with a gun, Roy Allen, said by 
the police to be a vicious character, was held 
for the Grand Jury on that charge and his 
bond placed at $25,000. He was charged 
with the holdup of Louis Shapiro, retail 
jeweler at 111 E. 43rd St., of this city. 

About 2 o’clock last Saturday afternoon it 
is alleged that Allen entered the store of 
Mr. Shapiro and requested to be shown 
some diamonds. When Shapiro showed the 
man two diamond rings, it is charged that 
he immediately drew a gun, grabbed the 
rings and threatened to shoot if he followed. 
Notwithstanding these threats Shapiro ran 
out of the store and after a chase of about 
four blocks with the assistance of a police 
officer and a number of citizens who fol- 
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lowed the man was apprehended and taken 
to the station. 

Upon investigation he pleaded a $10,000 
bond be arranged. Francis V. Healy, of 
Goldman, Allshouse & Healy, representing 
the Good and Welfare Committee of the Chi- 
cago Jewelers’ Association protested and in- 
sisted that a $25,000 bond was not at all too 
large. Through investigation by Mr. Healy 
it was learned that the man had an accom- 
plice, but no direct evidence could be se- 
cured to convict his accomplice. 

Prior to this incident the man had called 
on a number of south side jewelers with a 
view of robbery, but failed to accomplish 
his purpose. 








Sent to Prison 
Man Who Robbed Glen Cove, L. I., Jewelry 


Store Sentenced to Serve From Three 
to Five Years in Sing Sing 


Handcuffed to “Boston Billy,” the notori- 
ous house burglar, Joseph Jacobs, who 
pleaded guilty to robbing the jewelry store 
of Theodore Jospe, Glen Cove, L. I., N. Y., 
was led into court last Thursday and sen- 
tenced to serve from three to five years in 
Sing Sing Prison. The sentence was im- 
posed’on Jaéobs after Judge Lewis J. Smith, 
in the Nassau County, Court at Mineola, 
L.. I., had sentenced’ “Boston Billy” to 
serve 50 years in Sing Sing. | | 

The theft at the Jospe. store occurred 
several weeks ago when. Jacobs escaped with 
34 diamond rings. Through the alertness 
of a druggist whose store. adjoins the Jospe, . 
establishment, the Jicénse number, of the ,j 
machifie in. which ‘ Jacobs... made. his - escape’. 
was obtained... 


garage at Broadway'near 70th St:;. When ‘ 


_ Jacobs returned with the machine, later in 


the day, lie was: ‘placed under arrest. 

At first he denied the theft and then finally 
confessed :.and admitted that he had committed 
the robbery.. In the lining-of his. trousers 


: the. policé found 10 of .the) stolen rings.” 


The prisoner, howevér, réfused ‘to. divulge 
‘the name of the other man whom, it iy; 
claimed, aided him ir the: robbery, 


Sa 
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Schedules of -Oberst;-Iné7; 
Wis., List Liabilities at $16,477 
and Assets at $12,640 


Wis., July 29—Schedules 
filed in the involuntary bankruptcy of 
Oberst, Inc., retail jewelry store at 390 11th 
Ave., list liabilities at $16,477 and assets at 
$12,640. 

Unsecured creditors with claims over $100 
include: Alvin Siiver Co., $459; Adels & 
Ribakoff Co., $118; Arron Jewelry Co., 
$400; Benjamin Allen & Co., $219; Buss- 
Linthicum-Thorson, $700; O. H. Bing- 
enheimer Co., $163; Bouschard-Langden- 
Geier Co., $723; Adels & Co., $105; Barkan 
Jewelry Co., $167; Mack M. Burnstein, 
$250; Byron G. Collier, $200; J. C. Dowd 
& Co., $116; Ed Frey & Co., $519; Kuesel 
Bros. Co., $283; J. J. Krieger, $227; Kan- 
stenier, Inc., $311; Madson-Christenson & 
Ingerbutson Co., $466; National Manufac- 
turing. and Importing Co., $270; Strause & 
Strause, $600; Wolfsheim & Sachs, $264; 








MILWAUKEE, 


«The police upon investigation | 
discovered that the car was hited from”a' 


‘Milwaukee, *--~ 
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Wolf-Solomon Co., $437; Browning King & 
Co., $700; Hackett, Hoff & Thierman, 
$3,000; Rehberger & Saul, $158; Charles 
Friend, $409. 

The schedules were filed in Federal 
District Court at Milwaukee through at- 
torneys William A. Schroeder and Jacob S. 
Rothstein. 








Boardwalk Auctions 
Pennsylvania Retail Jewelers Bitterly 
Criticize Sales Following Their Visit 
to Atlantic City 


ATLANTIC City, N. J., Aug. 2.—Things 
are not going so well just now for the 
Boardwalk auctioneers who are finding that 
their campaign of noise, bluff and bluster, 
not to speak of short changing and “trim- 
ming” customers, is not always a paying 
one. Members of the Pennsylvania Retail 
Jewelers’ Association, who were here last 
week on an outing from their annual con- 
vention in Philadelphia, took occasion to 
look over the auction shops while here and 
commented bitterly on the apparent immunity 
these places enjoyed at the hands of the city 
officials. Since then things have changed 
somewhat. To begin with, one of the oldest 
ofthe Boardwalk auction firms has had a 
bankrtp‘cy petition filed against it in Tren- 
ton and it is expected its doors will be closed 
soon, for good. 

Attention of the resort officials has again 
been brought so sharply to the conditions at- 
tending these auction places that they have 
been. forced to pay some attention to the 
« mans complaints. As a result, the police 

+ *whohad been: stationed in front of some 
Gi; the most ‘fotorious places to warn patrons 
‘of the: Adangers” involved in buying goods, 
have beén “put” back. on duty again. .In three 
cases complaizits made ‘by out of town visi- 

“tors that». the¥. hag * ‘been swindled bo 3, in 
‘ the quality of the Aes jewelry auctioned 
_and.-in’ the prices’ y paid for it that the 
police*‘jtidgexctmpetled the, auctioneers to 
"Make: Testitetion.. “Theré ‘has been talk of 


‘9 "angther’ ‘campaign ‘by the legitimate business 


sinter opterGE “this, city against these fake auc- 
J tien’ ‘pldeds butthus’ far it has not gone 


* beyond the talk stage. 





el 





“Snake” Jewelry in Vogue* 





66 QNAKE” jewelry seems to have taken 

quite a hold of the average woman 
here, judging by the frequency with which 
it is worn with the Summer frock. 

This jewelry, in a variety of mediums, is 
mostly in three-piece sets—earrings, neck- 
lets and bracelets. The necklet fits close 
around the base of the throat with the head 
(and jeweled eyes) to the front. 

The bracelet, in facsimile, is on the left 
forearm, twined in two or three loops, with 
the head uppermost. ‘The necklet is in just 
one loop. The earrings are coiled and sus- 


pended. 





* From Naticnal Jewelers Publicity Association, 
Newark, : 








H. Gordon Weesner and-Mrs. Ethel K. 
Resoner have orened a jewelry shop at 119 
E, Adams St., Muncie, Ind. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
The Jewelers’ Circular 


Lonvon, July 20.—The market for pol- 
ished stones is improving and better busi- 
ness is anticipated. The South Africa Pre- 
cious Stones Bill, which failed of passage, 
will be reintroduced in October and is said 
to be sure of passage at that time. It has 
been learned that a large consignment of 
rough diamonds was purchased last week 
from the Syndicate by some prominent 
American firms which indicates that on that 
side of the Atlantic, there is an optimistic 
view held regarding the future course of 
the diamond industry. Regarding the situa- 
tion in the London market, it may be said 
that conditions are quiet here at the present 
time and that jewelry store proprietors are 
complaining somewhat about the declining 
purchasing power of the middle class, on 
which the general volume of trade depends. 
Jewelers are buying at present only for im- 
mediate requirements. The better grades of 
stones are bringing higher prices both in 
the wholesale market and in the retail sales 
rooms. Business in “roses” is quiet, the 
principal demand being for the small sizes 


in good and medium qualities. The market 
for industrial diamonds shows a firmer 
tendency. 





AMSTERDAM, July 20.—The condition in 
the diamond market in this center has im- 
proved as compared with the preceding few 
weeks. It is well understood here that those 
in control of the diamond situation have the 
matter well in hand and that there is no 
fear of a recession in prices. A combined 
committee of Amsterdam and Antwerp mer- 
chants has been formed which is watching 
the situation closely and good results are ex- 
pected. Business in polished stones has im- 
proved considerably over conditions of a few 
weeks ago. A few American and Paris buy- 
ers visited the Amsterdam market of late 
and a fair number of transactions have been 
consummated. Prices for rough diamonds 
are firmer. This is also true in the indus- 
trial branch of the industry and holds good 
for bort. 





Paris, July 21.—There is not much 
change in business conditions in this center 
at the present writing, especially as far as 
the diamond trade is concerned. Dealers are 
marking time at the present but are looking 
forward to increased business in the next 
few weeks, although hesitating to speculate 
and are buying only where they see a sur- 
face profit. There is, however, a spirit of 
optimism in the market. As was reported 
last month, labor troubles among diamond 
polishers have been settled and this has had 
its beneficial effect upon the industry in 
France. The workmen after a long struggle 
were compelled to accept a decreased scale 
of wages which, according to the employers, 
will enable them to compete with the Ant- 
werp market. A fair amount of business 
was reported by jewelers and silversmiths 
during the past week in this city. A fair 
was held by the jewelers’ and silversmiths’ 


trade last month and proved to be a big 
success, the number of exhibitors as well as 
visitors being greater than was expected. 
This has offered encouragement for the 1928 
exhibit on a larger scale. 








Suspects Arrested 





Two Negroes Accused of Being Implicated 
in the Theft of Watches from Rich- 
mond, Va. Jewelry Store Window 
Held for Hearing 
RicumMonp, Va. Aug. 1.—Cornelius 
Brown, a negro, is being held on suspicion 
of having smashed a show window of the 
jewelry store of Schneer’s Inc., 6th and 
Broad Sts. the night of July 3 and stealing 
a number of watches on display. The firm 
reported the loss of 12 standard-make pocket 

time-pieces and five strap watches. 

Some of the missing time-pieces, accord- 
ing to Detective Sergeant John M. Duffy, 
were found in possession of members of 
Brown’s family. Others have been recovered 
from pawnshops. Charles Johnson, a nephew 
of Brown, is also being held on suspicion of 
having been an accomplice in the robbery. 

According to Sergeant Duffy, Brown tal- 
lies in detail with the description furnished 
by a pawnbroker, of a negro who pawned 
several of the stolen watches at his shop. 
The two negroes were scheduled to be given 
a hearing in the police court the latter part 
of this week. 








Man Accused of Stealing Rings and 
Watches from Willow Grove, Pa., 
Jewelry Store Arrested in 
Nearby Cellar 


PHILADELPHIA, Pa., Aug. 2—A man who 
gave his name to the police as John Bain 
of Willow Grove, a suburb, was held for 
court by Magistrate O’Connor, following 
his arrest after it is alleged that he had 
robbed the jewelry store of Jacob Feingold, 
720 South St. of four watches and four rings 
of a total value of $400. 

Bain entered the store shortly before it 
was to close for the night and asked to be 
shown some handbags, which Feingold keeps 
as a side line. While he was making a pre- 
tense of examining them, Alex Feingold, son 
of the store owner, who was waiting on 
Bain, turned away for an instant and Bain 


took advantage of the chance to seize the - 


rings and watches from a showcase. He ran 
from the store with young Feingold in pur- 
suit but was lost quickly in the crowds along 
the street. 

Feingold returned to the store and tele- 
phoned police headquarters. A bandit chas- 
ing detail was rushed to the store. Cap- 
tain Kerns of the police decided the: thief 
had not gone far and scoured the vicinity 
in the police car, being rewarded a few 
doors from the scene of the robbery by see- 
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ing a man peering from the cellar of a build- 
ing under repair. Seeing the police captain, 
the man attempted flight but Kerns jumped 
from the car and captured him after a brief 
chase. Taken to the store, the prisoner was 
identified by Feingold as the thief and a 
search revealed the watches and rings on 
his person. He told the police he had lin- 
gered in the vicinity in the expectation of 
trying the same game at another store. 








Placed on Probation 





Two Men Confess to Being Implicated in 
the Theft and Sale of Watch Springs 


Cuicaco, July 30.—Working on a tip that 
genuine Elgin watch springs were being sold 
below the market price in Chicago, Francis 
V. Healy, of the firm of Goldman, Allshouse 
& Healy, representing the Good and Welfare 
Committee of the Chicago Jewelers’ Asso- 
ciation, accompanied by Sergeants William 
Knowles and Alcock of the Jewelers’ Squad, 
of the Chicago Detective Bureau raided an 
office in the Mallers building and found 10 
boxes of springs. . 

The men at the office claim they bought 
the springs from Jacob Glass, a watch re- 
pairer in the employ of A. Krause & Co., 37 
S. Wabash Ave. The watch springs were 
traced through Glass who stated that he 
bought a job lot from New York. Upon in- 
vestigation it was found that A. Krause & 
Co., had purchased springs from Henry 
Paulson & Co., and upon interviewing the 
employes of Paulson’s Victor Hugo Knitter 
of the watch department broke down and 
confessed he had been stealing the springs 
and selling them to Glass who peddled them 
among the trade. Both Glass and Knitter 
were arrested. 

On July 27, Knitter and Glass entered a 
plea of guilty before Judge Hardigan and 
were sentenced to one year in the House of 
Correction and placed on probation. Since 
that time a number of employes of Henry 
Paulson & Co. admit they have been guilty 
of stealing. 








Chicago Police Catch Window 
Smasher and Recover Loot 


Cuicaco, July 30.—On Tuesday of this 
week William Level, alias William Maxner, 
was indicted by the grand jury for the 
breaking of the window at Marks Bros. 
store, State St. This is the third time it 
is alleged that he broke this firm’s window. 
In making his getaway early Sunday morn- 
ing a janitor of the Roosevelt building saw 
him run down an alley. A few minutes later 
the police squad went by and when they 
noticed the broken window questioned the 
janitor. He told them of the negro who was 
running and they immediately set after him 
and when caught report that they found the 
missing jewelry. 

Level was sentenced to jail in 1915 for the 
breaking of the window of A. Wolff & Co., 
retail jewelers of Chicago. 








Announcements have been sent of the 
opening of the establishment of M. B. Smith, 
Inc., cash and credit jewelers, 125 E. Main 
St., Durham, N. C. 
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Boston Honors Fliers 





Fine Paul Revere Service Presented by 
City to Commander Byrd 
and Other Airmen 


Boston, Mass., July 30.—A fine Paul Re- 
vere service was presented by the City of 
Boston to Commander Byrd and his three 
companions, Lieut. George O. Noville, Bernt 
Balchen and Bert Acosta. 

3yrd received a large Paul Revere bowl, 
and the other three similar bowls of smaller 
sizes. The conquerors of the Pacific, Lieut. 
Albert F. Hegenberger, and Lieut. Lester 
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ment and manufactures of gold and silver 
of other descriptions. The June imports of 
metal articles, classified separately from 
jewelry, had a value of $220,506 as compared 
to $140,779 in the preceding month and $142,- 
741 in June last year. Imports of this va- 
riety of goods during the first half of the 
current year were practically double in value 
the imports during the first six months of 
1926, reaching a total of $1,122,437, as: com- 
pared to $682,832. 

June imports of lame and lahn, tinsel wire, 
bullion, etc. totaled $183,652, as compared 
to $118,507 in May. Gold and silver braids, 
fabrics, laces and similar goods were im- 
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TROPHIES PRESENTED TO AIRMEN BY CITY OF BOSTON 


J. Maitland were given Paul Revere pitchers 
and trays, and Clarence D. Chamberlin re- 
ceived a silver Paul Revere pitcher and 
tray. 

The city’s gift was a remarkably fine dis- 
play of silverware by the famous silver- 
smith of Colonial days. 

The service was supplied 
Crump & Low, Inc. 


by Shreve, 








Jewelry Imports Increase 





Receipts During June Double the Total 
Reached in May 


WaAsHINGTON, D. C., July 30.—Impor- 
tations of jewelry in June doubled the May 
total, climbing to a value of $110,099 from 
$57,786 but slack imports in previous months 
of the year account for a decline of 27 per 
cent from 1926 in imports to date this year. 
Imports during the first six months of 1927 
had an aggregate value of $479,626 against 
$662,606 in the comparable period of last 


ported to the value of $326,354 last month 
as compared to purchases amounting to 
$257,077 in the preceding month. Imports 
of other gold and silver articles, including 
plated ware, did not show as much gain as 
other classes, totaling $94,812, against $86,- 
792 in May. 

Imports of gold and silver manufactures, 
exclusive of jewelry and articles of personal 
use and adornment, have dropped off con- 
siderably this year, despite the large volume 
of shipments in June. Imports of lame and 
lahn during the six months ended with June 
totaled only $875,218 against $1,485,831 in 
the corresponding period of last year. The 
decline in imports of braids, fabrics and 
laces has not been as great, the 1927 total 
for six months being $1,176,621, as com- 
pared to $1,238,397 in the first half of 1926. 
Imports of plated ware and other articles 
of gold and silver manufacture during the 
six’ months ended June 30 had an aggregate 
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value of $587,030, as compared to $672,279 
in the corresponding period of last year. 

Imports of jewelry and gold and silver 
manufactures in June and in the first six 
months of the current year, as compared to 
imports in the comparable periods of 1926, 
are summarized in the following table: 








Holdup Men Escape from Chicago 
Jewelry Store with Loot Valued 
at About $1,500 


Cuicaco, July 30.—During the past week 
holdup men have been active among Chicago 
jewelers. In one case the bandits made their 
escape, but in the other they were seized 
just as they were leaving the place of their 
victims. 

On Tuesday a man entered the retail jew- 
elry establishment of Vincent C, Gorecki, 
3012 W. 22nd St., and asked to be shown a 
ring. Mr. Gorecki went to the safe and got 
the tray he wanted and then turned the com- 
bination. The supposed customer then drew 
his revolver and ordered Gorecki and a mes- 
senger of Jerry Olsen, manufacturing 
jeweler located in the Mallers building, into 
a rear room. He then went to the door and 
called to two other men who were stationed 
outside. When they entered and found the 
safe locked they ordered Gorecki to open it, 
and when he “stalled” them they threatened 
him. While Gorecki continued to “stall” in 
opening the safe two of the bandits cleaned 
out the display window and cases and then 
took about $1,000 worth of repairs belonging 
to Frank Nerad from the messenger. They 
made their escape without waiting to have 
the safe opened and Gorecki’s loss is esti- 
mated at about $1,500. He is fully covered 
by ‘msuranice. 








Holdup Men Trapped When Burglar 
Alarm Gives Warning 


Cuicaco, Aug. 1—On Friday about noon, 
two young men entered the wholesale store 
of Nathan Kramer, located on the Fifth 
floor of the Capitol building, 159 N. State 
St., and displayed a ring, asking its value. 
Before Louis Kramer, son of Nathan, could 
look at the ring one of the men pulled his 
gun and ordered him, his uncle Phillip 
Kramer and I. Plax, into the office in rear 
of the display room. 

While they were leading their victims 
Phillip Kramer, gauged his steps so as to 
step on a bell. When the alarm went off 
the bandits gathered their loot and made 
their getaway. 

On the second floor of the building, the 
two men encountered Sergt. John Martin, 
who is detailed in the building. He made the 
arrest and took them to the detective bu- 
reau. There they gave their names as Wil- 
liam Ridarelli, of 3217 Lexington St., and 
Charles Carson, 1411 W. 18th St. Chi- 
cago. The loot was recovered. 











Imports of Jewelry, June, 1927, and 1926; First Six Months of 1927 and 1926 
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Jewelers Publishing Corporation, 11 John St., New York 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 


























Manual of Diseases ot 
the Eye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 
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Gem Imports Larger in June 





Customs Figures Show Increase in Diamonds Imported But 
Decrease in Value of Pearls Brought in During the Month 


WasHIncTon, D. C., July 29—Gem im- 
ports were much larger in June than in the 
preceding month, having an aggregate value 
of $5,220,416, as compared to $4,634,685 in 
May, but did not reach the June, 1926, total, 
which was $5,301,305. Diamond importa- 
tions rose sharply during the month, follow- 
ing the slump in May to the lowest monthly 
total of the year, and it is the revival of busi- 
ness in this line that accounted almost en- 
tirely for the gain made in imports of 
precious stones as a whole, although imports 
of imitation precious stones also were larger 
than in the preceding month. 

Importations of cut diamonds in June 
were 22 per cent. larger in total value than 
in May, with an aggregate of $3,128,253 as 
compared to $2,443,783. Imports of cut 
stones continued to average below last year, 
however, when, in June, the total was 
$3,596,401. Imports of rough diamonds 
dropped off last month to $656,369 from 
$670,605 in May, and also were smaller than 
imports in June, 1926, which had a value of 
$765,196. 

All countries with the exception of France 
contributed larger quotas of diamonds during 
June than in the preceding month. Imports 
from the Netherlands led with a total of 
$1,682,907 as compared to $1,303,841 in May. 
June shipments from Belgium had a value 
of $1,234,906, as compared to $972,496 in 
May. Imports from France dropped to 
$77,616 from $121,968, but imports from the 
United Kingdom and other countries, while 
of relatively small importance, were much 
larger than in May, totaling $101,843 and 
$30,981 respectively as compared to $35,716 
and $9,762 in the order named. 


Diamond purchases from the Netherlands 
last month were !arger than in June last 
year, when importations from that country 
had a value of $1,563,153. Imports from 
Belgium a year ago had a value of $1,793,782, 
but the decrease last month put Netherlands 
at the top of the list. Imports from both 
France and the United Kingdom were 
larger in June last year than this year, with 
values of $117,693 and $110,804 respectively. 

There was a noticeable increase in imports 
of glaziers’, engravers’ and miners’ diamonds 
last month. Importations of stones used for 
such purposes had a total value of $316,076, 
an increase of more than 50 per cent. over 
imports in the preceding month and in June, 
1926, when import shipments had a value of 
$124,146 and $109,366 respectively. 

Imports of pearls, which have climbed 
steadily this year, dropped considerably dur- 
ing June. Shipments received last month 
had an aggregate value of $455,810 as com- 
pared to $669,126 in May. Imports from 
France were larger than in the preceding 
month, totaling $228,676 as compared to 
$204,082, but imports from England dropped 
almost 50 per cent. to $203,459 from $399,554. 
British India supplied pearls to the value of 
$3,575 last month, against a total worth 
of $63,333 in May. 

Pearl importations still continue to run 
much higher than last year, however. In 


May, 1926, the total value of imports was 
$228,382. Imports from both France and 
the United Kingdom were small a year ago 
as compared to last month, having a value 
of only $158,908 and $35,547. Imports from 
India and other countries were slightly 
larger in June, 1926, than in June this year. 

There was a sudden increase in importa- 
tions of imitation precious stones during 
June and shipments of such goods had an 
aggregate value for the month of $223,756, 
as compared to $182,886 in the preceding 
month and $157,176 in the corresponding 
month of last year. The gain in imports of 
imitation goods was accompanied by a de- 
cline in shipments of precious and semi- 
precious stones, which had an aggregate 
value, exclusive of diamonds, of $437,154 
last month as compared to $536,288 in May. 
This represents a decrease of practically 20 
per cent. The comparison with imports in 
June, 1926, is not sc unfavorable, as the 
total a year ago was $420,466. Last month’s 
imports of precious stones in the rough 
amounted only to $2,998 as compared to 
$7,851 in the preceding month and $24,318 
in June last year. 

Although importations of gems in June 
showed a definite upward trend, the gain 
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1927 was $19,504,286 against $26,296,608 for 
the comparative period of last year. The 
loss to Antwerp has been relatively greater 
than to Amsterdam, imports from Belgium 
declining to $7,792,972 from $10,941,392 and 
from the Netherlands to $10,503,175 from 
$13,650,350. Imports from France have re- 
mained relatively stable by comparison, 
totaling $589,084, as compared to $649,428, 
but imports from England have been cut 
almost in half, totaling only $519,471 as 
compared to $981,884. 

The drop in imports of rough diamonds 
has been of about the same proportions as 
in cut stones, imports during the first six 
months of this year ,having a value of 
$4,576,419 as compared to $6,769,564 in the 
corresponding period of last year. Imports 
of diamonds for industrial purposes were 
larger during the six months ended with 
June than in the first half of 1926, reaching 
an aggregate value of $1,073,902 as compared 
to $986,849. The favorable balance was 
brought about by the large imports in June 
reported above. 

Importations of pearls to date this year 
are 20 per cent. larger than last year, hav- 
ing an aggregate value ior the first six 
months of $3,324,803, against $2,675,707 in 
the comparative period of 1926. The in- 
crease in import trade has been with Eng- 
land entirely, as imports from France have 
been smaller than last year. The six-month 
total value of purchases from England was 
$1,814,395 as compared to $1,046,149 in the 
first half of last year. Imports from France 








Imports of Precious Stones, Pearls and Imitations. June, 1927, and June, 1926, and First 
Six Months of 1927 and 1926. 
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June, June, 7—Six Menths Ended—, 
1927 1926 June,1927 June, 1926 
$5,220,416 $5,301,305 $32,722,320 $41,097,584 
656,369 765,196 4,576,419 6,769,564 
3,128,253 3,596,401 19,504,286 26,296,608 
1,234,906 1,793,782 7,792,972 10,941,392 
77,616 117,693 589,084 649,428 
1,682,907 1,563,153 10,503,175 13,650,350 
101,843 110,804 519,471 981,884 
30,981 10,969 99,584 73,554 
316,076 109,366 1,073,902 986,849 
455,810 228,382 3,324,803 2,675,707 
228,676 158,908 1,329,089 1,512,823 
203,459 35,547 1,814,395 1,046,149 
3,575 27,206 113,152 48,982 
20,100 6,721 68,167 67,753 
223,756 157,176 1,223,399 1,287,658 
2,998 24,318 112,516 157,754 
437,154 420,466 2,906,995 2,923,444 








made was not sufficient to counteract the de- 
cline in import trade in previous months 
this year. The result is that total imports 
of gems of all descriptions during the first 
six months of 1927 were 20 per cent. smaller 
in aggregate value than in the corresponding 
period of last year, totaling only $32,722,320, 
as compared to $41,097,584. Imports of 
colored goods, of precious, semi-precious 
and imitation varieties, have declined slightly 
this year but by far the greater part of the 
loss is confined to diamonds. 

The customs records, from which all these 
statistics are taken, show a decline of 25 
per cent. in the dollar volume of cut dia- 
monds imported during the first six months 
of this year as compared to imports in the 
first half of 1926. The six-month total for 


totaled $1,329,089 in the first semester of 
1927, against $1,512,823 in the corresponding 
period of last year. Although small in com- 
parison with shipments from the principal 
exporting countries, the value of pearls 
supplied by India during the six months 
ended last month was double that of imports 
from that country in the first half of last 
year, and totaled $113,152 as compared to 
$48,982. The combined imports of. pearls 
from other countries have remained prac- 
tically stationary. 

Imports of precious and semi-precious 
stones of colored varieties, cut but not set, 
have been well maintained. Shipments dur- 
ing the first half of this year had an aggre- 
gate value of $2,906,995 as compared to 
$2,923,444 in the first six months of 1926. 
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Imports of rough, uncut precious stones have 
dropped off, the six-month total this year 
reaching only $112,516, as compared to im- 
port shipments during the corresponding 
period of last year valued at $157,754. Im- 
port trade in imitation goods has diminished 
slightly. Import shipments during the semi- 
annual period had a total value of $1,223,399, 
as compared to $1,287,658 in the first six 
months of 1926. 

Imports of precious and semi-precious 
stones, pearls and imitations in June and in 
the first six months of this year, as com- 
pared to imports in the comparable periods 
of last year, are shown in detail in the 
table on page 71. 








June Platinum Imports 





Receipts of Grains, Nuggets, Sponge, Etc., 
Smaller Than in Preceding Month 
but Total Thus Far This Year 


Is Greater 


WasHInocTon, D. C., July 29.—Imports of 
platinum were again confined in June to ship- 
ments composed of grains, nuggets, sponge 
and scrap. As in the preceding month no 
platinum was imported in the form of 
ingots, bars, sheets, plates, etc. Imports of 
grains, nuggets, sponge, etc., were lower 
than in either the preceding month or in 
June last year, amounting to 1,404 troy 
ounces, valued at $339,030, as compared re- 
spectively to 5,909 outices, valued at $547,238 
and 6,861 ounces, valued at $612,219. 

imports of platinum to date this year in 
the form of grains, nuggets, sponge, etc., 
are 50 per cent. larger than last year. Ship- 
ments during the first six months of the 
year amounted to $4&668 ounces, with an 
aggregate value of $4,772,828, as compared 
to imperts in the corresponding period of 
last year of 33,081 ounces, valued at 
$3,189,770. No ores of platinura metals have 
been imported this year, with the exception 
of one cunce (platinum content), valued at 
$6, received iast month. Imports of such 
ores during the first halt of 1926 amounted 
to 912 ounces, platinum content, and had a 
value of $94,111. 

Despite the fact that no platinum in the 
form of ingots, bars, sheets, plates, etc., was 
imported in either May or June, total im- 
ports for the first six months of the year 
were nearly as Jarge in quantity and ex- 
ceeded in value imports during the corre- 
sponding period of last year. Total ship- 
ments this year amounted to 20,832 ounces, 
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June, following a decline in the preceding 
month and approximated the June, 1926, 
imports. Shipments of iridium rose to 779 
ounces, valued at $80,963, from 269 ounces, 
valued at $29,867 in May and exceeded im- 
ports in June last year which totaled 658 
cunces, valued at $53,134. Total semi-annual 
imports of iridium were double shipments 
received from abroad during the first six 
months of last year. This year’s imports 
during the six months ended with June 
amounted to 2,759 ounces, valued at $312,606, 
as compared to 1,189 ounces, with a value 
of $161,235 imported in the first half of 1926. 

Imports of osmium and osmiridium in June 
were as large in volume as the combined 
imports of all other platinum metals, and 
amousted to 906 ounces, valued at $49,462, 
as compared to May imports of 743 ounces, 
with a value of $40,196. The imports of 
osmium during the first six months of the 
current year were larger in quantity than 
in the comparable period of last year but 
the statistics reflect a sharp decline in the 
value per ounce. Imports of 3,634 ounces 
during the first half of this year had a value 
of only $193,633, while imports of 3,218 
ounces in the first six months of last year 
reached a value of $457,408. 

Imports of palladium remained steady in 
June at 92 ounces, valued at $4,866, against 
May imports of 87 ounces, valued at $4,889. 
In:ports were much smaller, however, than 
in June last year when incoming shipments 
amounted to 672 ounces, valued at $33,368. 
The total imports of palladium for the first 
six months of 1927 represents only a small 
fraction of imports during the first half of 
last year. Shipments during the half-year 
amounted to 735 ounces, valued at $44,813, 
against imperts during the first six months 
of 1926 of 3,302 ounces, having a value of 
$195,576. 

June imports of rhodium and ruthenium 
were small in volume, amounting to 68 
ounces, valued at $4,269, as compared to May 
imports of 116 ounces, valued at $4,804, and 
June, 1926, imports of 182 ounces with a 
value of $5,604. Imports during the first 
six months of the year amounted to 880 
ounces, valued at $41,088, as compared to 
1,012 ounces, valued at $61,366, imported in 
the corresponding period of last year. The 
decline in the quantity of rhodium and 
ruthenium imported has been proportionately 
greater than the decrease in import value. 

The detailed report of imports of platinum 
and platinum metals imports in June and in 
the first six months of the current year, as 
compared to imports in the corresponding 
period of last year, is presented below: 
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Death of Max Dorenfield 


New ORLEANS, La., July 29.—Max Deren- 
field, a resident of New Orleans, died in 
Los Angeles, Cal., Thursday, July 21. Mr. 
Dorenfield was accompanied by his wife on 
a trip combining business with pleasure. An 
unexpected attack of indiges:ion caused his 
death. He was 63 years of age and ap- 
parently enjoying the very best of health. 

For many years, Mr. Dorenteld repre- 
sented the firm of Leonard Krower & Son, 
Tnc., throughout the Texas tcrritory and had 
a host of friends, all of whom deplore his 
untimely passing. 

He is survived by his widow and one 
daughter, Mrs. Jerry Weil. The funeral was 
held Monday from his residence, 1900 Car- 
rollton Ave. Services were conducted by 
Rabbi Silber, also by Masonic Lodge, of 
which he had been a member for many 
years. Interment was in Masonic Cemetery. 

The Maxfield Novelty Co., located 
at 140 Royal St., New Orleans, La., which 
concern Mr. Dorenfield conducted for the 
past three years, will be handled by his son- 
in-law, Jerry Weil. 








Death of Bruce W. Titus 


Detroit. Micu., July 29—Bruce W. Titus, 
54 years old, brother-in-law of Hugh Con- 
nolly, jeweler, and for 30 years associated 
with the corporation of Hugh Connolly & 
Son in the retail jewelry store at State and 
Griswold Sts., died suddenly from apoplexy 
while at work on the afternoon of July 24. 

He was born in Otterville, Ont., and edu- 
cated at Pickering and Woodstock colleges, 
‘n Ontario, where he won honors on the col- 
lege baseball and football teams. He was 
with the Hugh Connolly retail jewelry es- 
tablishment practically all the time he made 
his home in Detroit. Mr. Titus was a mem- 
ber of the Independent Order of Odd Fel- 
lows and of several clubs. 

He is survived by a daughter, Mrs. Belle 
Steele, of Detroit, and by one sister, Mrs. 
Belle T. Connolly. 








Abe Cohen, 431 Hickory St., Avondale, 
Pa., wanted to have a diamond ring appraised 
so he took it to the Allen Jewelry Co., Cin- 
cinnati, O. Harry Waxman, manager of the 
store took the ring when Cohen handed it to 
him and then placed another ring alongside 
of it to make a comparison. Cohen became 
excited and started a furious discussion fol- 
lowing which he darted to the street howling 
“Help! Thief!” Traffic Patrolman Piatt 











Imports of Platinum and Platinum Metals, in June, 1927 and 1926, and in First Six Months of 1927 and 1926 








Six Months Ended—————_-—_, 
June, 1927 June, 1926 June, 1927 June, 1926 
= A se a ‘ r *~ ‘ tl ‘ 
Platinum, troy ounces— Quantity Value Quantity Value Quantity Value Quantity Value 
Ores of platinum metals (platinum content)........ 1 $60 3 $300 1 $60 912 $94,111 
Grains, nuggets, sponge or SCrap..........ceseeeee 4,404 339,030 6,861 612,219 48,668 4,772,828 33,081 3,189,770 
Ingots, bars, sheets, plates, etc..........scccceeeee teens tte te 1,201 134,348 20,832 2,547,894 21,330 2,300,050 
} Platinum metals and native combinations thereof— 

UMM es dt Bas 0s 6S 5 6: 618: 0,500 Hd ws Ware a vew ene 779 80,963 658 53,134 2,759 312,606 1,189 161,235 
NORTH OF OMMMUIOICN s 656.64. 0-6-6-0 46.00.00 ens evs sae aes 906 49,462 361 41,681 3,634 193,633 3,218 457,408 
MRR CIN CP ails esc inip'ons.4's 555 «6 aisie oe we pew ee 92 4,866 672 33,368 735 44,813 3,302 195,576 
SE es SIN obs 4 ss asin vedeseeedales 68 4,269 182 5,604 880 41,088 1,012 61,366 








valued at $2,547,894, against imports in the 
six months ended June, 1926, of 21,220 
ounces, valued at $2,300,050. 

Imports of platinum metals increased in 


Hyman Abrams of the Scranton Jewelry 
Co., Scranton, Pa., returned July 26 on the 
Olympic from Paris and Amsterdam after 
visiting the diamond markets. 


happened to be at the corner of 6th and Wal- 
nut Sts., so he rushed into the place. For 
his trouble Cohen will be compelled to an- 
swer a charge of disorderly conduct. 
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“BUY FROM THE CUTTERS” 


GEMS 


EMERALDS AQUAMARINES 
RUBIES _ CHINESE JADE 
SAPPHIRES BLACK OPALS 
and other PRECIOUS 
and SEMi-PRECIOUS STONES 


AMERICAN GEM @ PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 


NEW YORK 
LONDON 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 


" etc. 
for all sizes of scarf- 
pin wire. Guaranteed. 


EAR WIRES 


for unpierced ears. 


SAFETY CATCH 

for Brooches, etc. 

Can be applied to any 
work where pin tongues 
=) used. 


Closed. “= Closed. 
ag Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y. 





CEYLON GEMS 


All kinds of Ceylon Gems such as star 
Sapphires, Star Rubies, Blue Sapphires, 
Rubies, Catseyes, Alexandrites and other 
semi-precious stones in stock. 


Cables “GENUINE” 


P. A. Keerthiratna & Bros. 
85 Chatham Street 
P. O. Box 294, Colombo, Ceylon 














One stone, or a thousand—we are prepared to take 
care of your complete stone order. Over 60 dif- 
ferent varieties of precious, synthetic and imitation 
stones always carried in stock. Our good service 
and low prices recommend us to you. Write, phone 
or wire your needs. 


S. NATHAN & CO., inc. 


Importers and Cutters 
71-73 NASSAU STREET, NEW YORK 


Diamonds + Pearls + Precious, Synthetic & Imitation Stones 





Cc. CULMAN 


is stamped on the best 
Caliper Jewel Setting Cutters 
Pallet Jewel Setter 
™ Balance Chuck Staytrue Olamp 
Automatic Pivot Polisher 
: Send for ‘‘The Bracelet Watch’’; 
Big it will help you. 


C.CULMAN, Ramee r "'H. 








CRUCIBLES {snr 


J. & H. BERGE ‘new Yoru City 








St.Louis Watchmaking School 
ESTABLISHED OVER THIRTY YEARS 

If you really knew how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in a 
first class Jewelry Store. 

Write for our Catalog at once, 

St. Louis Watchmaking School, St. Louis, Mo. 








The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 
11 John St., cor. Broadway, New York 
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Crime Decrease Under Baumes Laws 





Improved Conditions in Metropolitan District Cause Reduction 
in Insurance Rates to Retailers, Semi-precious 


Stone Dealers 


A sharp drop in crime in New York dur- 
ing the past few months, which is attributed 
largely to the Baumes Laws and _ the 
efficiency of the Police Department, has 
brought about a reduction in the insurance 
rates quoted to jewelers by American com- 
panies writing block policies. Retailers, 
semi-precious stone dealers and refiners are 
benefiting most by these reductions in rates, 
but those concerns selling diamonds, and 
particularly those traveling outside of New 
York, are still paying the same premium. 

A JEWELERS’ CIRCULAR reporter was told 
that the high rate in the latter cases is 
justifiable when it is realized that few dia- 
mond robberies run less than $50,000 and 
often as high as $150,000 and $200,000. 
Another argument advanced in favor of the 
premium imposed on diamond men is the 
fact that losses suffered by American com- 
panies since writing block policies are 100 
per cent. This, however, it was pointed out, 
is a big improvement over conditions which 
prevailed before, when the losses averaged 
300 per cent. In other words, for every 
dollar taken in by the foreign companies, 
they had to pay out $3 in losses. A repre- 
sentative for an American firm states that 
companies writing block policies for jewel- 
ers must now vay out $1 for every dollar 
received and with the constant improvement 
in crime conditions, they hope soon to begin 
making a reasonable profit on this form of 
policy. New York has shown the most re- 
markable improvement in crime conditions 
in the history of criminal annals. As stated 
above, this is largely due to the Baumes 
Laws and the high efficiency and excellent 
administration of the New York City Police 
Department. Other States noting the fall- 
ing off in crime will undoubtedly enact 
similar laws. In the meantime other cities 
are being infested with thieves driven from 
New York and as a result, more hold-ups 
are occurring throughout the country. 

The efficiency of the department and the 
fear which the Baumes Laws have put into 
the hearts of criminals, is reflected in the 
report issued last week by Commissioner 
Warren, that nc outside losses in the jewelry 
trade were reported within the city limits 
between Jan. 12, 1927, and June 30, of this 
year. Figures just compiled tell an interest- 
ing story and indicate a steady falling off 
in crime almost since the moment the 
Baumes Laws became effective. At the same 
time outside hold-ups in other large cities 
have increased. 

As the files of THE JEWELERS’ CIRCULAR 
will show, most of these outside losses were 
suffered by diamond salesmen who carry 
thousands of dollars worth of precious 
stones and which the hold-up men can dis- 
pose of very easily. Another feature is that 
loose diamonds are extremely hard to 
identify. 

The figures show that from June 1, 1925, 
to Dec. 16, 1925, the outside losses within 
the limits of the City of New York totalled 


and Refiners 


$129,000. Outside of New York, the loot 
taken in these hold-ups was $272,213, mak- 
ing a total of $401,213. During the opera- 
tions of the Whittemore gang, between Dec. 
16, 1925, and July 29, 1926, the outside losses 
in New York increased, mounting up to 
$330,000, which is $200,000 more than during 
the previous period. At the same time, 
there was a slight falling off in losses out- 
side of New York, the amount during this 
period totalling $255,594. This brought the 
total amount of loot taken during that 
period, in all parts of the country including 
New York to $585,594. 

During the next period, however, between 
July 29, 1926, and Jan. 12, 1927, there was 
a remarkable drop in losses suffered from 
outside robberies in New York. The figures 
show that the thieves committing street 
hold-ups on members of the jewelry trade, 
within the limits of New York city, carried 
off loot worth only $32,000. At the same 
time, losses outside of New York almost 
doubled. The enactment of the Baumes 
Laws about this time undoubtedly was largely 
responsible for the theft of $565,885 worth 
of merchandise from members of the jewelry 
industry outside of New York. This made 
a grand total for the country for that period 
of $597,885. 

The peak was finally reached when Com- 
missioner Warren was able to report last 
week that not a single outside loss had been 
suffered by jewelers in New York, between 
Jan. 12, 1927, and June 30, 1927. Outside 
robberies committed outside of New York 
netted thieves $457,375 which is a slight 
falling off over the previous period. This 
amount represents loot taken throughout the 
entire country for the period between Jan. 
12 and June 30, this year. 

In totalling these figures, it is shown that 
between June 1, 1925, and June 30, 1927, 
outside losses suffered by the New York 
jewelry trade totalled $491,000. The plunder 
taken by thieves operating outside of New 
York for the same two year period amounted 
to $1,551,067, making a grand total for the 
entire country, including New York, of 
$2,042,067. : 

The falling off in inside losses which 
means, hold-ups committed in jewelry stores, 
offices, buildings, etc., underwent almost the 
same transition, but is not quite as remark- 
able as shown by the figures reported for 
outside robberies. Within the city limits of 
New York, between June 1, 1925, and Dec. 
16, 1925, the losses were $674,500. Outside 
of the city limits, the amount was $787,450, 
making a total of $1,461,950. These losses 
were cut almost in half in New York during 
the next period running from Dec. 16, 1925, 
to July 29, 1926, when it was shown that 
the amount taken was $391,100. There was 
also a slight decrease outside of New York 
with losses of $564,685 being reported for 
this period. This brought the total for the 
country up to $955,785. 

The most remarkable drop in inside losses 
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in New York is noted between July 29, 1926, 
and Jan. 12, 1927. During this time, jewel- 
ers in New York reported losses of only 
$25,300. Another slight decrease is noted 
outside of New York, jewelers reporting 
$431,450 in losses, making a total of $456,- 
750. The value of loot taken in inside rob- 
beries between Jan. 12 and June 30, this 
year, has more than doubled, the total being 
$61,000. An increase was also noted in 
other parts of the country, jewelers outside 
of New York reporting, losses of $609,647 
making a total for this period of $670,647. 
A recapitulation shows that between June 
1, 1925, and June 30, 1927, the losses within 
the limits of the City of New York, 
amounted to $1,151,900 while outside of 
New York a total of $2,393,232 was reached. 
This makes a grand total for the country 
over this period of $3,545,132. 

While conditions in New York are im- 
proving, reports indicate that in many of 
the larger cities throughout the country, 
crime is on the increase. The provisions 
of the Baumes Laws which have proved so 
effective, make it unhealthy for a criminal 
to operate anywhere in New York State. 
Aiready many States have realized the great 
benefits derived from the Baumes Laws and 
as a result, they are enacting similar legisla- 
tion. New Jersey for one has taken a leaf 
from the book of its neighbor, the Empire 
State, and undoubtedly at the next session 
of the legislature will pass laws drawn 
along the same lines as the Baumes Laws. 
If other States will fall in line and enact 
similar legislation, the hold-up man, burglar, 
swindler and other breeds of crooks who 
prey on the jewelry trade and society at 
large will eventually find it very undesirable 
to operate. 








Business’ Troubles 


The M. & V. Co., Boston, Mass., has 
assigned for the benefit of creditors. The 
assignee will sell the merchandise at 
auction. 

Max Grossman has been appointed as re- 
ceiver for Tiffons, Inc., Atlantic City, N. J. 
The assets amount to $20,000 and the liabili- 
ties, $67,000. 

It is reported that a trustee has been ap- 
pointed for the business of R. H. Leach, Bel- 
lingham, Wash., and a chattel mortgage has 
been executed. 

Edgar L. Prince & Sons, Putnam, Conn., 
are offering creditors 40 cents on the dol- 
lar. The merchandise is estimated at $3,500 
and the fixtures at $250. 

Charles M. Miller, Enfield, N. C., is of- 
fering 25 cents on the dollar to creditors. 
The merchandise is estimated at about $300 
and the liabilities approximately $4,500. The 
fixtures are said to be mortgaged. 

Isidore Pollack, doing business under the 
style of “Angelus Diamond Exchange,” Los 
Angeles, Cal., has filed a voluntary petition 
in bankruptcy. The assets are estimated at 
$20.000 and the liabilities are estimated at 
$27,000. 











The Wells Jewelry Co., State and Whitaker 
Sts., Savannah, Ga., furnished and engraved 
all of the cups that were awarded to the 
contestants at the water carnival held at 
Tybee Beach, Savannah, recently. 
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Think of these “Douglass advantages 


in terms of sales and profit 


~ 


Mat Ce bvither: €Behions 


a one 


ADVERTISED 


Douglass Lighters are widely advertised in such magazines 
as The Saturday Evening Post, Life, New Yorker, Vogue, 
Vanity Fair, Harper’s Bazar and others 


Eo oF 


HIS fall and winter hundreds of thousands of 

buyers will turn to dealers for advice on lighters. 
The demand for lighters is sweeping the country. 
And Douglass Lighters offer you the maximum sales 
possibilities during this season. The Douglass auto- 
matic action is intriguing—it makes sales quickly 
—saves selling overhead. 


You can display the Douglass effectively—its nu- 
merous finishes in leathers and metals make it a 
product sure of attention, worth window space, 
worth space in your own advertising. 


Magazine advertising in outstanding publications 
will ‘‘sell’’ most prospects before they visit a store. 
Your job is to get them to buy their Douglasses from 
you. 

The new Silhouette Douglass, conforming to the 
vogue of slenderness, will charm women buyers and 
interest every man who wants the latest thing. 


AUTOMATIC 


The Douglass has a distinctive sales feature. It’s 
automatic. Press the trigger, there’s your light! 


A NEW 
THIN MODEL 


The new Silhouette Doug- 
lass is thin—379 thousands 
of an inch thin to be exact. 
Unique straightline con- 
struction makes it possible 
withoutreducing anywork- 
ing part 


Consider these outstanding Douglass features when 
you are making holiday plans. Your salesmen have 
only so much time in a day. During the holiday 
peak it is doubly important to handle easily sold 
items. Hargraft & Sons, Chicago, can give you com- 
plete information. Write them. The Douglass Co. 


Th Douglass Lighter 


Hargraft & Sons, Wrigley Building, Chicago, National Distributors 
SPONSORED BY HARGRAFT 
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June Clock and Watch Exports 





Customs Figures Show Shipments Had an Aggregate Value of 
$280,623 During the Month 


WASHINGTON, D. C., July 30.—Exports of 
clocks and watches continued large in vol- 
ume during June, despite a slight recession in 
trade from the preceding month. Total ex- 
port shipments had an aggregate value of 
$280,623, as compared to $291,991 in May 
and $323,571 in the corresponding period of 
last year. Export trade in timepieces gained 
slightly over last year in the first half of 
1927, shipments to foreign countries having 
an aggregate value of $1,678,644 as compared 
to $1,629,439 in the first six months of 1926. 

Export shipments of clocks of all types 
remained about the same in volume in June 
as in May, but a decline in value was ap- 
parent. Shipments of alarm clocks numbered 
56,235, valued at $48,099, against May ex- 
ports of 53,356 valued at $68,988. Exports 
of alarm clocks during the first six months 
of 1927 numbered 327,934, as compared to 
312,322 in the first half of last year, but the 


cheaper grades were unusually large in June. 
Shipments of watches without jewels num- 
bered 74,830, valued at $69,096, as compared 
to May shipments of 33,855 watches, valued 
at $31,517, and June, 1926, shipments of 53,- 
640, having a value of $59,440. Exports of 
cheap watches are running ahead of last 
year in volume but show a decline in value. 
Shipments during the six months ended with 
June numbered 275,238, as compared to 266,- 
162 in the first half of 1926, but the larger 
quantity had a value of only $234,268, 
against $275,779. 

Export shipments of jeweled watches were 
smaller in June than in the preceding month 
and reached only half the number shipped 
abroad in June last year. The total num- 
ber shipped during the month was 3,077, 
valued at $23,352, as compared to 4,561, 
valued at $41,007 exported in May and 6,756, 
valued at $58,961 in June, 1926. Exports of 
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Surface Enrichment for Small 
Masses 





USEFUL for the intense student of design 
are the following rules laid down by 
W. H. Varnum in his “Industrial Arts 
Design” (Chicago: Scott, Foresman & Co.) : 
“Designs in precious metals should call 
for the minimum amount of metal necessary 
to express the idea of the designer for two 
reasons: (1) good taste; (2) economy of 
material. Contour and surface enrichment 
should never appear to compete for atten- 
tion in the same design. Parts of a design 
differing in function should differ in appear- 
ance but be co-ordinated with the entire 
design. Surface enrichment should at some 
point parallel the contours of both primary 
mass and point of concentration especially 
whenever the latter is a stone or enamel. 
In the presence of either stone or enamel 
as a point of concentration, surface enrich- 
ment should be regarded as an unobtrusive 
setting, or background. Stone or enamel 
used as a point of concentration should form 
contrast with the metal, either in color, bril- 
liancy, or value, or all three combined. 








Exports of Clocks and Watches, June, 1927, and 1926; First Six Months 


Se ee a | ar 
Clocks— 
etdog arm COCKS ..o6ics nc sees cocecees 
Mantel and novelty clocks...............+.-6- 
Wall clocks 
Ce EE GR DATES. 8 iieieicice sts aceon 650% 
Watches— 
MANNIE FOWEN 505 oo 5d 5 5 Sie sie 69 5 a4 s etawinrorn are 
With jewels 
Parts 
Time-recording devices and parts of.......... 
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Ne. Value No. Value 
$280,623 . $323,571 
56,235 48,099 55,158 76,461 
5,503 18,518 5,866 22,205 
2,153 14,301 2,412 13,691 
re 20,656 sisaceias 59,545 
74,830 69,096 53,640 59,440 
3,077 23,352 6,756 58,961 
= arbre 39,679 =» Sithote 33,268 
MET Derattethin, = 6 Berkey 


of 1927 and 1926 





—>—————————Six Months Ended——_———_,, 
June, 1927 June, 1926 
ma —_—" e *~ ities 
No. Value No. Value 

$1,678,644 $1,629,439 

327,934 409,736 312,322 416,879 
37,638 136,765 38,344 141,749 
13,364 86,458 14,041 87,521 
wceabus 189,911 wuss 214,083 
275,238 234,268 266,162 275,779 
24,123 208,128 29,410 252,248 
Hebden 244,016 anda 241,180 
geawes 169,362 éeintete eseaue 








slight increase in the volume of shipments 
was offset by a decline in export value, total 
trade in the six-month period this year 
reaching an aggregate of $409,736 as com- 
pared to $416,879 in the comparable period 
of 1926. 

Export shipments of mantel and novelty 
clocks diminished during June, dropping to 
5,503, valued at $18,518, from 7,712, valued 
at $29,707 exported in May. Export trade 
in these types of clocks during the first half 
of the current year remained at practically 
the same level as in the corresponding period 
of last year, shipments numbering 37,638 
valued at $136,765, as compared to 38,344, 
valued at $141,749. 

Exports of wall clocks last month were 
smaller than in May but compared favor- 
ably with June, 1926, trade. Shipments to- 
taled 2,153, valued at $14,301, as compared 
to 2,690, valued at $15,215 in the preceding 
month and 2,412 valued $13,691, a year ago. 
Exports of wall clocks are holding their 
own so far this year, shipments during the 
first six months numbering 13,364, valued at 
$86,458, as compared to exports during the 
first half of 1926 of 14,041, with a value of 
$87,521. Exports of clock parts were small 
in June, having a value of only $20,656, 
against $37,291 in the preceding month and 
$59,545 in June last year. The six-month 
total also is lower than last year, dropping 
to $189,911 from $214,083. 

Exports of watches, particularly of the 


watch parts were steady in June, having a 
total value of $39,679, against $40,515 in 
May and $33,268 in the corresponding month 
of last year. The supply of parts shipped 
to foreign countries in the first six months 
of 1927 had an aggregate value of $244,016 
as compared to exports in the first half of 
last year valued at $241,180. 

Exports of time-recording devices, other 
than clocks and watches, which were not re- 
ported in previous years, had a value in June 
of $46,922, and in the first half of 1927 of 
$169,362. Exports of clocks, watches, etc., 
in June and in the first six months of the 
current year, as compared to exports in the 
corresponding periods of 1926, are sum- 
marized in the table above. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending July 30, 1927 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coin. ...$1,071,010.29 
Gold bars paid depositors............. 29,586.57 
Total $1,100,596.86 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
OEE GOR ae eaves take k ia Bowery $371,126.52 
cr MMM dct he. Sha on Ret Gia ig ata eles ala a are ia 65,911.43 

ee EE re ree Pete eee 91,059.21 

, Macs 5:6-e Ra We Rane uel eo aiete.c ea eS 76,595.70 
mia be eigek Ain ae Bia Nie area eee Slee 466,317.43 
Aa sda a Ss L4ie Roe ae ee Sas. ew Blase rere 
RMN fe ok a Sie ee os ee is ie tes $1,071,010.29 


“The inceptive axis should pass through 
and coincide with one axis of a stone and 
at the same time be sympathetically related 
to the structure. The position of the in- 
ceptive axis should be determined by: (1) 
use of the project as a ring, pendant, or bar 
pin; (2) character of the primary mass as 
either vertical or horizontal in proportion. 
Caution should be exercised with regard to 
the use of enamel. Overdecoration by this 
material tends to cheapen both process and 
design. All surface enrichment should have 
an appearance of compactness or unity. 
Pierced spots or areas should be so used as 
to avoid the appearance of having been scat- 
tered on the surface without thought of 
their coherence. Built, carved, and chased 
enrichment should have the higher planes 
near the point of concentration. It is well 
to have the stone as the highest point above 
the primary mass. When using this form 
of enrichment, the stone should never ap- 
pear to rise abruptly from the primary 
mass, but should be approached by a series 
of rising planes. The lanes or margins be- 
tween enamelled spots should be narrower 
than the lane or margin between the enamel 
and the contour of the primary mass. Trans- 
parent and opaque stones or enamel should 
not be used in the same design.” 








R. C. Wells has opened a new jewelry 
store and repair shop at Independence, Ia. 
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Jewelry Exports Remain High 





Customs Statistics for June Show Total of 
$91,856 but Are Slightly Lower Than 
in May 

Wasuincron, D. C., July 30.—Exports of 
jewelry remained at a high figure in June, 
totaling $91,856, and practically doubled ex- 
ports in June last year, which had a value of 
$58,818. The month’s total however, repre- 
sents a slight decline from the preceding 
month when exports reached a value of 
$95,598. 

Exports of silver-plated table ware in- 
creased during June with a total for the 
month of $19,251, as compared to $16,845 in 
May and $15,341 in the corresponding month 
of last year. Export shipments of other 
silver-plated articles dropped sharply, having 
a value of only $9,440 as compared to $18,016 
in the preceding month and $14,873 in June 
last year. 

There was a decline in exports of gold- 
plated goods to $37,444 from $51,607 in May 
but the total compared favorably with the 
June, 1926, exports of $35,282. In gold man- 
ufactures of general description there was an 
unprecedented gain in exports during June, 
shipments of such goods reaching a total 
value of $157,562, as compared to $63,543 in 
May and $70,292 in June, 1926. Exports of 
silver manufactures, on the other hand, were 
smaller than usual, totaling $14,062, as 
against $25,867 in the preceding month and 
$20,235 in June last year. 

Exports of jewelry in the first half of 
1927 showed an increased of 12 per cent over 
trade in the first six months of last year. The 
six-month total this year was $533,036, 
against $465,496 for the corresponding period 
of 1926. The export trade in allied lines also 
was generally larger, although silver-plated 
goods have dropped off slightly. Silver- 
plated tableware exports in the six months 
ended June 30 had a value of $105,645, 
against $117,478 in the corresponding period 
of last year while export shipments of other 
silver plated articles dropped to $69,745 from 
$76,146. Exports of other silver manufac- 
tures gained, reaching a total of $117,647 in 
the six-month period, as compared to $107,- 
300 in the comparable period of the year of 
1926. 

Exports of gold-plated articles have shown 
some expansion, with a total for the first six 

-months of 1927 of $256,366, as compared to 
$221,171 in the first half of last year, but 
gold manufactures of general description 
have recorded an increase of close to 100 
per cent, attaining a total of $685,122, against 
exports of such goods valued at $390,892 in 
the six months ended June, 1926. 

Exports of jewelry to Canada continued 
large in June, with a total for the month of 
$31,890. Of the 46 countries to which 
jewelry was exported last month, the Latin 
American countries furnished the principal 
market. Exports to Brazil were large, total- 
ing $12,798. Shipments to European coun- 
tries were larger than usual, the United 
Kingdom taking goods valued at $5,849 and 
Germany $2,027. In the Orient, the Philip- 
pine Islands led with $5,113, followed by 
Australia with $3,514, and British India, with 
$2,751. The exports of jewelry, by countries, 
in June, are shown in detail in the follow- 
ing table: 
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EXPORTS OF JEWELRY, JUNE, 1927, anv 1926 





June June 
Country 1927 1926 
EE DS RE at aly $281 $91 
EE eee 2,027 472 
i A RRS Oni see eee en 318 305 
SS ee eer es 177 158 
DS coe Sis 5 ba oka tess oe 134 
United Kingdom .......2.00% 5,849 1,324 
| SRSA ear eet eer 31,890 17,648 
IED bas Shieh bw Cwe wos e 184 423 
PE. 2 ccctuisssn essen’ s 731 192 
RR ee ore tree 1,148 717 
EID oo hos gesSsbsdscees 31 373 
EEO eee ree ere 480 389 
EE) SS 54s babiscs Ske swwisss« 385 145 
DED. Goons suS debe as sod y ease 1,783 4,375 
DRG SisGnccoRdesansess 139 84 
OSES ASS ee 107 376 
Other British West Indies..... 20 249 
0 Ae ey eee eee 4,355 3,084 
Dominican Republic .......... 333 90 
ee 154 496 
RL OTe TCLs 4,085 1,944 
ME CS PoG sake seleknbovuceeee an 155 
ee ee Ce re rae 12,798 8,654 
SES ee ere 458 425 
A Aa er ee eee 2,528 1,511 
NE CRE NG St ce die 6s esusue cc 54 
VES AS Se een 521 209 
SAT eae cea 1,743 1,465 
NE Ginna 2a asak deesscs 1,414 2,022 
oS eer 2,751 212 
SUE CUI D 65 i:o eo 'sn cc's oe se 1,051 1,507 
OER ei ites 5 8 6 io wo. 0 ss io ra Wo 477 184 
PE aan e eek oN cress awckeees 726 5,483 
RINE 57a e ain ioe wik a So 279 50 
DN. SoG cebee sense 555s eee ne 30 182 
Philippine Islands ............ 5,113 2,278 
ASR eras 3,514 102 
pe oT, bee 122 
British South Africa.......... 415 1,087 
British West Africa........... Ba 47 
OE Set err ree 71 mee 
PR GG. ck s'bi ws +as«esteneee 339 
Tatkey in Europe... ....5..02> 545 
Mraties Pinedieras 2.65 se eecss. 211 
Newfoundland .........0s.cs00: 18 
Trinidad and Tobago.......... 28 
Dutch West Indies...........+ 524 
TU TSE TTS, 6 so cccccccs 361 
French Indo-China............ 479 
PMR Eee ola Saks anskwiie eos a 960 
British East Africa .....c000. 25 
WMG: 5.26505 59 Secs reese $91,856 $58,818 








Window in Albany, N. Y., Jewelry 
Store Smashed by Thieves Who 
Steal Nine Watches 


AtBAny. N. Y., July 27.—A granite pav- 
ing block was used last Sunday morning 
to smash the window in the jewelry store 
of Dolings, Inc., 1 Clinton Ave., by thieves 
who escaped with nine watches, worth 
about $225: Blood stains found near the 
window indicate that the thieves were cut 
by falling glass. 

Evidence that the thieves were frightened 
before completing théir seizure was offered 
by the fact that three silver candlesticks, 
two trays of silverware and several pairs 
of field glasses were overlooked. 

The police were notified by a nearby 
restaurant employe who heard the crash and 
ran to the street to find the jewelry store 
window broken and glass scattered over the 
sidewalk. A milkman told the restaurant 
worker that he saw a man running from 
Clinton Ave. into Broadway, as he drove 
his truck north along Broadway early in 
the morning. 








It was announced that William Goldblatt, 
of the Diamond Shop, located at Portland, 
Ore., has retired. His son, L. B. Goldblatt, 
is continuing business under the same trade 
style. 
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Stolen Automobile Used by Thief to 
Escape After Smashing Window 
in Gloucester, Mass., Jewelry 
Store 


GLoucEsTER, Mass., July 27—A _ stolen 
automobile was used for making his escape 
by the thief who recently smashed and 
robbed the window at the George H. Bibber 
jewelry store, 131 Main St. This was estab- 
lished last Monday when the police learned 
that tags from the four watches taken from 
the Bibber store were found in a machine 
owned by a local resident who reported to 
the police that it had been stolen. 

The smashing of the window occurred 
about 5.30 o’clock last Friday morning and 
was committed by a man wearing a sailor’s 
uniform. 

Although several persons heard the crash, 
the only one known to have actually seen 
the man was William Babine who was on 
one of the local gill netters. Mr. Babine 
heard a crash, and ran down the street to 
see a Sailor, his body half-way through 
the shattered window. 

He thought at first the man had fallen 
through the glass, but when the sailor pulled 
himself out and ran around the corner, he 
saw him holding something in his hands. 

A window cleaner cleaning the windows 
of the Chinese restaurant also heard the 
crash and telephoned the police. Officer 
Alfred M. Anderson, who was in Postoffice 
square, rushed to the scene, met Babine, 
who told him what he had seen, and both 
started to search for the man but they 
could not find him. 

It is understood that only four watches 
were stolen by the thief who overlooked 
several clocks and some silver-plated ar- 
ticles. 








No Definite Date Set by Federal 
Trade Commission for Jewelry 
Trade Conference 


WasuinctTon, D. C., Aug. 1—The Fed- 
eral Trade Commission announced today that 
no date has been set for the proposed con- 
ference of the jewelry trade on trade prac- 
tices, but that the meeting will be scheduled 
later for a definite date in September or 
early in October. The conference will con- 
sider the proper marking of jewelry, par- 
ticularly with respect to differentiating be- 
tween the genuine articles and imitations. 
The Commission’s announcement states: 

“No definite date has been set by the Fed- 
eral Trade Commission for the contemplated 
jewelry trade practice conference although it 
is expected this meeting will take place 
sometime in September or the early part of 
October. Because of other conferences to 
be held in the next six weeks the Commis- 
sion has not decided on a definite date. Also, 
not all of the committees appointed by the 
various trade associations including the Na- 
tional Jewelers’ Board of Trade to examine 
into the various practices which they believe 
should be brought before the conference, 
have reported to the Commission. It is in- 
dicated that these alleged unfair practices 
have to do with the proper labelling of 
jewelry offered for sale, especially in the 
discrimination between genuine articles and 
imitations.” 
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A Word About Chinese Jade 





The Subtle Appeal Made by This Beautiful Stone a Lure to 
the Aesthetic Sense of the American Jewelry Buyer 


ADE in China is the most precious of all 
J stones. The Storm God forges it from 
the rainbow for his thunderbolts; the Taoist 
genii makes it his traditional food; it has 
magic curative power and a ring of jade 
protects the finger of the archer; jade chop- 
sticks are offered as a gift to the gourmand; 
a jade chain indicates everlasting friend- 
ship; beads of jade show the number of 
invocations of Buddha on the rosary. 

Jade as a symbol of immortality is given 
as the first gift to the new born infant and 
is used as the weights for the eyes of the 
dead. In ancient days it was made into 
weapons for the warriors so that now it 
has become the emblem of power and rank. 

There is no wonder that China considers 
jade its most precious stone for it has a 
natural beauty in its variety and the charm 
of its colors and a fascinating delicacy of 
texture. 

When “jade” includes jadeite and neph- 
rite there are a number of colors and some 
of these are enhanced by the semi-transpar- 
ency of the stone. Black jade in which 
there is a large quantity of chromic iron is 
quite as lovely in its hue as the pure clarity 
of white jade. Between these two extremes 
there are jades with interesting red and 
brown veins caused by the presence of iron 
peroxide. Yellow jade in which the yellow 
is tinged delicately with green, gray jade 
with white or brown interlacings and the 
many shades of jade green are all appealing 
to the vision. 

But there is another appeal, more subtle 
and more foreign to the American aesthetic 
sense, the sense of touch. Jade looks soft 
and its silky smoothness is pleasing to the 
eye, but only the Chinese may understand 
the delicious enjoyment they derive from 
the feel of jade, a sensation they call jun— 
which means soft as the gentle rain. Per- 
haps the western mind can understand bet- 
ter if the Oriental pleasure in touch is com- 
pared to the unexplainable charm of grace 
in movement, or better still, the harmony in 
sounds. Jade is described by the easterner 
as warm and smooth like the flesh of a 
lovely child; as fine and close like the deli- 
cious texture of delicate silk. This expres- 
sion of the sense of touch is peculiar to the 
Chinese. The beauty of form into which 
the stone has been carved added to the won- 
derful colors are appreciated, however, by 
all beauty loving people. 

Most of the old jade pieces are neither 
decorated nor inscribed, but those that are 
decorated have the same animal forms and 
geometric designs found on ancient Chinese 
bronzes. The most characteristic decora- 
tions on both old jade and old bronze are 
taken from the skies. The Great Dipper, 
groups of stars, bands of united stars are 
frequently found as designs. Jade was as- 
sociated with bronze in ancient China, for 
decoration, design, form and, most im- 
portant, similarity of use. 

Jade carvings used for ceremonial pur- 
poses found their prototypes in bronze ves- 
sels. These carvings were also the artistic 


expression of an age when life was con- 
trolled by the consideration of rank and 
ceremony. It was the custom to fashion 
jade into shapes suitable for the symbol of 
power of a ruler or as a means of record- 
ing his commands; the stone was wrought 
into emblems of a warrant of office. It was 
employed in semi-official or non-official re- 
ligious worship. Skilled lapidaries long ago 
made a large scepter of jade for the impe- 
rial sovereign as a symbol of his rank. It 
was carried by the emperor in his girdle 
and when he granted a formal audience he 
held his jade emblem upright to his shoul- 
der in his right hand. 
CHINESE BRONZE 


Bronze, of the same importance in the life 
of ancient China as jade, was fashioned into 
vessels to be used on all important family 
and national occasions. The ceremonies to 
celebrate victory over enemies, prayérs for 
blessings and favors, penitence for trans- 
gressions, memorials for deceased rulers and 
parents, the birthdays of superiors were not 
complete without bronze vessels, Bronze 
served as an insignia of office for officers of 
one rank in performing ceremonial rites 
could not use the same number.6r size of 
vessels employed by an officer of another 
rank. 

Princes sent bronze vessels to ministers 
as gifts, to indicate that they had the po- 
tentates’ pleasure. But the most important 
use of bronze was for sacrificial and memo- 
rial purposes. 

Some ancient bronzes in the dignity and 
grace of their lines are equal to Greek ves- 
sels. They are severely modeled, and the 
casting and decoration are exceedingly in- 
teresting. In bronze decoration, as in jade, 
the geometric lines are developed in rec- 
tangular scrolls on borders and _ panels. 
With these first attempts at design are un- 
developed animal forms. 








Investigate Factory Robbery 





State Police Seeking Clews of Robbers Who 
Looted Plant of Plainville Stock Co. 


PLAINVILLE, Mass., July 30—Plainville 
has not been so stirred up over any occur- 
rence for a long time as has resulted from 
the robbery of the manufacturing jewelry 
plant of the Plainville Stock Co. by three 
masked men during early Sunday morning, 
July 24, after forcing an entrance to the es- 
tablishment, trussing up the night watchman, 
blowing open the vault and escaping with 
goods valued at $25,000 and upwards. 

The State police were called in and an 
active investigation has been under way and 
some valuable information is said to have 
been obtained. The authorities are of the 
opinion that the job was done by a group 
of professionals who have been responsible 
for other large breaks in southeastern New 
England during the past six months. The 
police have advised all the manufacturing 
jewelers to use special precautions in having 
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their plants closely guarded while the gang 
of yeggs is working in this section and al- 
ready several have arranged the matter. 

At a special town meeting held last Tues- 
day night the voters without any opposition, 
voted an appropriation of $2,000 for the 
police department. The original request of 
the police was for $500 but a recommenda- 
tion from the finance committee proposed 
the sum of $1,000. This matter coming up 
so soon after the robbery of the Stock Co.’s 
plant, brought up again the question of an 
all-night patrolman and when the matter was 
called up Tuesday night, one of the voters 
immediately made a motion that the appro- 
priation be increased $2,000 and that an all- 
night patrolman be employed. This was 
carried unanimously and an all-night man 
appointed forthwith. 

Salesmen of the Plainville Stock Co. were 
to have started out within a few days with 
their new sample lines, and the intrinsic loss 
of the jewelry is nearly equalled by the loss 
of the time which high priced, skilled em- 
ployes put in for several weeks in preparing 
these samples which were included in the 
stolen goods. The loss to the concern may 
be as high as $50,000, it is estimated, unless 
the sample lines are recovered. Following 
the robbery all the employes of the concern 
who were out on vacations were recalled 
and started immediately to get out a new 
line of samples. 

Traces of the loot is one of the problems 
on which the authorities are giving particu- 
lar attention and the identity of the trio of 
yeggmen who tied up Kenneth Lake, the 18- 
year old watchman is another factor which 
is in process of being solved. The robbers 
evidently had a thorough knowledge of the 
plant, it is believed by the police. And they 
were evidently well aware of the fact that 
the town had no night patrolman, for they 
worked in a slow and leisurely manner, re- 
maining in the building for more than three 
hours. 








St. Louis Jewelers Plan Outdoor 
Advertising Campaign* 


One hundred and ten (110) jewelers at- 
tended a meeting called of all the wholesale 
and retail jewelers of St. Louis and a co- 
operative plan for outdoor advertising was 
decided upon to run during the months of 
October, November and December. 

The outdoor advertising will be used on 
100 boards and a miniature billboard is being 
devised for use in the show window, as a 
tie-ud with the outdoor and newspaper ad- 
vertising. Some of the boards will be illu- 
minated at night. 

The National Jewelers’ Publicity Associa- 
tion is extending its fullest co-operation in 
helping make a success of this campaign, and 
offers the suggestion that jewelers of other 
cities get together and run local co-operative 
campaigns to their benefit, not alone in bill- 
boards but in the newspapers. 





* From National Jewelers Publicity Association 
Newark. N. J. . . 








It was announced at Albany. N. Y., last 
week that Lew Berk’s Jewelry Shop, Inc., 
Rochester, N. Y., had filed a certificate for 
change of name to the Seneca Gift Shop. 
Inc, 
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I SHALL endeavor to give you an outline 

of the gift shop in connection with 
jewelry stores. This department is prac- 
tically in its infancy, many jewelers being 
afraid to venture into this line of merchan- 
dise—that is—to stock a complete gift de- 
partment. New gift novelties might be com- 
pared to the Eastman Kodaks, for when 
they were first introduced for sale, the East- 
man company tried to get the large pho- 
tographers interested but they were afraid 
to buy—consequently today—since the drug 
stores and kodak shops have developed such 
a wonderful progress in their sale, the pho- 
tographers are very sorry of their decision. 
They want the kodaks now, but can’t get 
them. 

Now that is what will happen to jewelers 
if they don’t get started into gift novelties 
early. All of the department stores, drug 
stores and in fact most any kind of a store 
will be selling gift novelties and by the 
time some jewelers make up their minds 
to get into gift lines, it will be too late. 

The jewelry store is the first place one 
thinks of when wanting to buy a gift and 
the up-to-date jeweler with the new gift 
novelties is going to win out far ahead 
of the old time jeweler who is afraid to 
risk buying the new merchandise. 

It is impossible to display gift shop mer- 
chandise along with jewelry; so the first 
thing to consider in opening up a gift de- 
partment in connection with a jewelry store, 
is its location. 

Gift merchandise requires an entirely dif- 
ferent atmosphere from that of jewelry and 
should be segregated in a separate room if 
possible; however, if you are using the 
same room for both jewelry and gift mer- 
chandise, divide the room so that part of the 
store, preferably the rear, can be devoted 
to a gift section. 


An attractive partition could be made of 
fancy lattice work having an open gate-way 
in center or on one side. This lattice may 
be made more attractive by the use of arti- 
ficial vines and flowers; also small electric 
lights may be used very effectively. For 
instance, in our own shop we have a lattice 
which separates our office and wrapping table 
from the rest of the gift shop. The upper 
part of the lattice is designed so that we have 
12 conventional lanterns lined with blue, 
each having a small electric light behind, 
so that when lighted it helps to carry out 
the name of our shop “The Blue Lantern.” 

In displaying your stock you will find 
that tables and open shelves are the best 
equipment. Everyone enjoys to shop in a 
store where the merchandise may be handled. 
Seeing, touching and handling of articles 
help to make about fifty per cent of gift 
shop sales. 

In using tables you may groun your mer- 
chandise according to similarity of use, 
color, country of origin, or by some dis- 
tinguishing feature, so that they will have a 
homelike appearance. All kinds of mer- 
chandise just thrown together upon one table 
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Address of Edith E. Guyer, Manager of the “Blue Lantern’ Gift Shop, Before the Recent 


Convention of the Ohio Retail Jewelers’ Association at Cedar Point 





detracts from your shop and does not even 
impress a customer when seen, unless it 
happens to be a one-price bargain table. 
The price card draws the attention of the 
customer to the table where she will linger 
to pick out her idea of the best bargain. 
There are lots of bargain hunters, so it 
realiy pays to keep one table in your shop 
all the time for such customers. 

In regard to tables. The number will 
depend upon the amount of space you have. 
Do not make your shop too crowded. Have 
comfortable spaces between each, so that 
customers may pass each other with ease. 
If you find that you need a little more dis- 


GUYER, MANAGER OF THE “BLUE 


LANTERN” GIFT SHOP 


EDITH E. 


play space, use some plate glass shelves 
placed upon crystal candlesticks on top of 
tables. This will take care of some of your 
smaller articles. The arrangement of your 
tables will depend entirely upon the person’s 
own artistic sense, also the space and 
number of tables to be used. 

Counters the same height of the tables 
placed against the wall with enclosed stock 
bins below are good fixtures. Then, you 
can have some shelves built to use on top 
of counters; two or three built about 24 
inches apart and‘ a little narrower than 
the counter. These can be made movable 
so that the appearance of the shop may be 
changed from time to time giving an en- 
tirely mew arrangement. Your highest 
shelves may be used for displaying attrac- 
tive articles of strong color. 

Have your merchandise arranged so that 
it will attract from table to table. To do 
this, have some of your most striking ar- 
ticles on the last tables so that they will 
be noticed and cause the visitor to walk 
around to the very last display before leav- 
ing. Make the customer feel perfectly at 
home and let her take her time in deciding, 
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for hasty decision or a forced sale usually 
causes dissatisfaction. 

In gift shop business you make friends 
and create good will by personal service and 
courtesy to the many lookers and ques- 
tioners. Always put yourself in the cus- 
tomers’ place. Think from their viewpoint, 
and be patient with hesitations, even though 
you may have other duties waiting. To 
make a happy satisfied customer is your 
first duty. To carry this out you must have 
efficient sales persons who have pleasing 
personalities and attractive manners, also 
with tact, good taste, good judgment and 
imagination. It takes all of these with the 
knowledge of selling to make an ideal gift 
shop sales person. 

I have found it very difficult to find 
girls who have the “knack” of arranging 
the stock in an artistic manner. Some can’t 
even rearrange a table of merchandise after 
cleaning the stock. 

You will find that arrangement of your 
display is one of the main points in a gift 
shop. People naturally expect to find a 
very unusual atmosphere upon entering a 
gift department and unless your arrange- 
ment of stock and color scheme is out of 
the ordinary, you will not get the desired 
results. 

There are many attractive colors to choose 
from. We are using French blue and grey 
for our tables, shelves, and woodwork. 

Our wall decoration is imported English 
wall paper with black background and at- 
tractive designs of trees and groups of love- 
birds perched about. Our floor is covered 
with inlaid linoleum in large block design 
of blue and grey. We have silk casement 
cloth draperies with corded silk overdrapes 
in greenish blue and gold changeable colors, 
which harmonize very beautifully with the 
designs in wall decoration. We also have 
a pair of real love birds, to complete our 
setting. I might add that these love birds 
have certainly been a great attraction to 
old as well as young folks. 

Some people might think the dark wall 
paper sounds absurd, but we have been very 
much pleased with ours. It*makes a shop 
have a much more subdued light, which takes 
away the cold look of an ordinary busi- 
ness house. 

Attractive lighting fixtures which will 
throw a soft mellow light will give a more 
cozy home-like atmosphere, causing the 
customer to brouse around very leisurely 
and feel perfectly at home. 

Now there are many other color schemes 
such as ivory and blue, chinese red and 
black; blue and gold; or black and orange 
with harmonizing colors; something to give 
your shop a cheerful homelike atmosphere. 

Artificial flowers are a wonderful help. 
There is a large demand for them, espe- 
cially in the Winter time. They are not 
only profitable for resale but help to displav 
and sell your vases, flower-bowls and wall 
pockets. ‘They also add much to the ap- 
pearance of your shop. 
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In deciding what classes of merchandise 
to handle, first study the needs of your 
community, for instance; some community 
might need an interior aecorating shop for 
making draperies, artistic lamps and shades. 

Another might need a circulating library ; 
another a director of children’s parties, 
country club parties, also a variety of ev- 
clusive gifts for weddings, showers, birth- 
days, bridge prizes or party favors. By 
knowing just what kinds of gift merchandise 
are already being handled by your com- 
petitors, you can decide upon what is needed 
mostly and use this for your major mer- 
chandise, Then group your genera: stock 
around this. The individuality and atmos- 
phere of your shop will depend upon your 
selection of stock and its arrangement. 

I would suggest for a general line of 


stock that you carry pottery, glassware, 
china, brass, lamps, mirrors, pictures, 
leather goods, novelty jewelry and gift 
novelties. 


Boxed novelties, greeting cards and mot- 
toes are good all year especially for birth- 
days, bridge prizes, shower gifts or party 
favors. Fancy baskets are a good item 
but they are bulky to handle, if your space 
is limited. Fancy goods and ribbon novel- 
ties should be displayed in glass cases as 
these are very perishable. 

We find it very difficult sometimes to 
separate jewelry store and gift merchandise, 
so in same cases we carry a few of the 
articles in both. 

The main point in stocking a shop is not 
to over-buy. Someone has said in pur- 
chasing stock which you are familiar with: 
stop and ask yourseli—Do I need this? 
How much can [ afford to buy ?—Not what 
styles or patterns I like best, but what 
will my customers like best? 

Then in purchasing new goods with which 
you are unfamiliar, you must consider 
whether or not this type of merchandise 
will harmonize with the rest of your stock, 
and also if you think it will appeal to 
your class of customers. 

You will all find that in Gift Shop buy 
ing, it is very easy to overbuy. No mat- 
ter how few goods are bought if they 
are not needed, they will help to pile up 
expense and to maintain an accumulation 
of useless stock. 

Use your own judgment in buying new 
articles. It is the new and attractive ar- 
ticles that keep the gift shop active; so 
be the first to show them in your com- 
munity. 

Advertise them in your daily newspaper 
and at the same time have them shown 
in your window. An artistically arranged 
and well lighted window will attract most 
of the passersby and cause many out of 
town visitors to enter your store who other- 
wise did not know of the place. 

The National Retailers Association at one 
time conducted a test which proved con- 
clusively ‘the effect of advertising. They 
discovered that when two articles of iden- 
tically the same nature were placed on sale 
that 87.6 per cent of the customers purchase 
the advertised article: 3.6 ner cent purchase 
the unadvertised. while 8.8 per cent show 
no preference. They also discovered that 
if the two articles have different prices, and 
the unadvertised is the lower priced that 
60.6 per cent of the customers purchase the 
advertised article, 24.2 per cent of customers 
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purchase the unadvertised article and 15.2 
per cent have no preference. 

So it pays to advertise; furthermore it 
makes little difference how good the prod- 
uct, there will not be an extensive demand 
unless it is advertised. 

It has been said that the average business 
develops into four stages: 

First—An enterprise 

Second—An established enterprise 

Third—An enterprising establishment 

Fourth—An establishment. 

Many businesses pass from the third into 
the fourth stage without knowing it—that 
they cease to be enterprising establishments 
and consider themselves established. This 
sometimes puts them into a stage of busi- 
nsss which might be called “Old Age’— 
By relying upon their high standing and 
long career they cease advertising, con- 
sequently lose out and soon have to close 
ethir doors—bankrupt. No doubt every one 
knows that every eight or 10 years, we have 
a new set of purchasers and your shop 
must get-the young people interested. To 
do this you must have the new up-to-date 
gift merchandise first and then advertise it. 

Statistics show that over eightly per cent 
of business failures are caused by not ad- 
vertising or else by ceasing to advertise. 
There are many good methods of advertis- 
ing besides newspapers. In our shop we 
enclose blotters in each package, which ad- 
vertise our greeting cards; also any folders 
we happen to have for special merchandise ; 
small memos, road maps, etc. These are 
all very good items for advertising pur- 
poses. We also use the large sign boards 
along the highway. 

Another novel idea of ours for advertise- 
ment is, “The Gift Shop on Wheels.” This 
is a Chevrolet coupe. We have the same 
design of our larger gift shop electric sign 
painted on each side of the car and to 
carry out the idea of “The Blue Lantern” 
still further, we have two blue art glass 
lanterns, one on either side of the car which 
are lighted and make the car really more 
conspicuous and noticeable by night than by 
day. This car is on the streets and nearby 
suburbs every day in making deliveries of 
merchandise from the jewelry store down 
stairs as well as from the gift shop. 

It is well to select a name for your 
shop that can in some way be carried out 
in signs, on your business cards, stationery, 
package labels, etc. Great care should be 
taken in the wrapping of gift shop pack- 
ages. We always ask our customers, be- 
fore wrapping their package, whether or not 
they wish to enclose gift card and they 
will invariably buy one of our cards suit- 
able for whatever occasion the gift is pur- 
chased. We always remove the price tag 
and wrap the gift in white tissue paper 
using our stickers to seal with. Then put 
an outside wrapper of blue paper, neatly 
tied with fancy string. When finished the 
gift is ready to be given and the customer 
is very much pleased to know that she 
will not have to worry about rewrappine 
before presenting her gift. We trv to have 
boxes for our merchandise, but it is im- 
possible to box all of it. Boxes nicely 
wrapped identify our gift articles from the 
same articles purchased in art stores and 
at other places. You will find that persons 
will give your shop the preference in buy- 
ing such items because of the careful way 
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in which the packages are wrapped. 

In closing I cannot help but recommend 
the advantages of a gift department in con- 
nection with a jewelry store, particularly 
so with the small jeweler in the smaller 
cities. It will bring many additional cus- 
tomers into your place of business and add 
greatly to your volume of sales. It af- 
fords an opportunity to display and sell 
hundreds of profitable items that could not 
be carried in a strictly legitimate jeweler’s 
stock. The sooner the jeweler realizes the 
necessity of catering to the masses rather 
than the classes, as merchants in other lines 
are doing, the sooner will he be assured 
of a successful future. 








Jewelers Drawn for Jury Service in 
Superior Court of Providence 
and Bristol Counties 


ProvipENCE, R. I., July 30.—At last 
week’s meeting of the Board of Aldermen 
there were 126 grand and 1,332 petit jurors 
drawn for service in the Superior Court for 
Providence and Bristol Counties: Among 
these were the following who are connected 
with the manufacturing jewelry and allied 
industries: ‘Grand—John F. Maher, James 
Wallace, Antonio D’Abate, Sumner F. Ben- 
der, James F. ‘Brennon, Hugh R. Bowers, 
Frank A. Creamer and Daniel J. Lowney. 

Petit—Albert F. Fry, David P. Bazinet, 
Arthur L. Kruger, Charles E. Erickson, 
William -H. Mooney, Arthur H. Brown, 
Samuel A. Svenson, Henry W. Newman, 
Francis J. Sullivan, Max Filler, James L. 
Dunn, Joaquin A. Baptista, Edwin W. R. 
Carlson, John H. Farrell, Arthur R. Wil- 
cox, Harold H. Hawkins, David P. Driscoll, 
Bertram W. Vickary, George H. Wightman, 
George H. Wild, Frank H. Biggs, Thomas 
H. D’Arcy, Thomas C. Campbell, James J. 
Flynn, Jacob Kotler, Carl W. Swenson, 
Timothy E. Bagley, Charles S. Arendt, Har- 
old Mayberry, Theodore A. Droz, James H. 
Parker, Thomas D. Fisher, James T. Hud- 
son, Ezra H. Kent, Jr., George F. Royal, 
Edward H. Norris, William H. Hunt. 

Alexander R. Maynard, Charles A. Doug- 
las, Charles B. McPhillips, Charles L. Fan- 
ning, Sath Jaffe, John F. O’Rourke, Henry 
F. Dunn, Milton G. Clark, Chester F. 
Straight, Charles S. Court, George F. Ber- 
kander, Carl E. Anderson, Lincoln B. Tan- 
ner, Markham F. Jones, John J. Kelly, 
Charles W. Woodward, John T. Flanagan, 
Henry D. Meadowcraft, Martin T. O’Brien, 
David G. Downing, Michael J. Butler, Kirt- 
land H. Wilson, James W. Woolley, Gregor 
Krichbaum, Samuel R. Swan Jr., Fred W. 
Morse, Jr., David Summer, Leo F. Burke, 
Sanford H. Cohen, Harry ‘Winkle, John F. 
Mason, Nathaniel Fisher, Raymond I. 
Blanchard, Albert ‘H. Greenhalgh, Filmer 
Gay, Alvin N. Herrick. Harry T. Wood, 
Alfred S. Crowningshield, J. Donald Moss, 
Frederick S. Rider, Thomas R. Halton, Ar- 
thur W. Hanson. Percy L. Blackinton, 
Francis J. Connell, Crawford E. Tandall, 
Charles I. Donahue, Charles E. Maxwell, 
George W. ‘Hayden, George P. Becker, 
Thomas Flanagan, Patrick Hughes and Ran- 
dolph E. Vaughn. 








The business formerly owned by Francis 
J. Stumm, at Benica, Cal., is now owned 
by Madeleine Harriet Summ. 
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Young Bros. Inc. closed sit Seleivibs for 
a week’s vacation period. 

The Mason Box Co. is making extensive 
alterations at its plant on Westfield St. 

Howard D. Wilcox was in New York 
and vicinity the past week on a business 
trip. 

Eugene Abbott is spending a few days at 
the De La Plage Hotel at Narragansett 
Pier. 

Frederick A. Bullock, of Dolan & Bullock, 
is on an extended western trip for this con- 
cern. 

Fritz Kraus was in New York and vi- 
cinity last week in the interests of T. W. 
Lind Co. 

Col. Joseph Samuels and family are at 
their country home at Narragansett Pier 
until over Labor Day. 

Peter McKenna representing the Star 
Mfg. Co. was a business visitor in New York 
and vicinity last week. 

John M. Buffinton, of Potter & Buffinton 
Co., is at his country estate in Rehoboth, 
Mass., for the Summer. 

Ostby & Barton Co.’s plant has resumed 
operations after a two weeks shut down for 
vacations and overhauling. 

Extensive alterations and improvements 
are being made at the plant of the W. H. 
Coe Mfg. Co., 89 Ship St. 

A. T. Wall, Jr. is a member of the govern- 
ing committee of the Misquamicut Golf Club 
at Watch Hill this summer. 

John Silverman, of the D. & S. Mfg. Co., 
of this city was a recent business visitor in 
New York city and vicinity. 

Isaac L. Rice, of the New England Glass 
Co., was in New York and vicinity the past 
week on business for the firm. 

Sylvester K. Merrill has the sympathy of 
the entire trade in the death of his wife, 
Mrs. Minnie A. Merrill, last week. 

Several of the departments at the Brown 
& Sharpe Mfg. Co. closed down last Friday 
night for a two weeks’ vacation period. 

Marvin A. Droz, with E. H. Lohrmann 
Co., has returned from an automobile trip 
through the ‘White Mountains, Maine and 
Canada. 

Harry T. Daniels, Jr., of Daniels & Uhlig 
Co., with his family spent the last week-end 
on an automobile trip through central Massa- 
chusetts. 

A. L. Castritius, retail jeweler of Wes- 
terly is building a new hotel in that town to 
be known as the Alcasa and to be opened 
in August. : 

Mr. and Mrs. Manuel F. Williams and 
daughters, Misses Lillian and Hope Williams 
are at Poland Springs, Me., for a several 
weeks’ stay. 

Harry Wachenheimer, of Wachenheimer 
Bros., spent the last week-end at Narragan- 
sett Pier where he was registered at the De 
La Plage Hotel. 

Michael P. Feeney, Union Trust building, 
is getting out several sets of special gold 
badges for the officers of the fire companies 
in eastern Massachusetts. 

The Ideal Knife Co., manufacturers of all 
kinds of knives for jewelers’ purposes has 
been increasing the facilities of its plant, cor- 
ner of Cedar and Adie Sts. 
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Andrew Doleman was one of the contest- 
ants in the New England amateur golf tour- 
nament at the Worcester Country Club at 
Worcester, Mass., last Wednesday. 


The will of the late Walter F. Willis 
was proved in Municipal Court on Tuesday 
and Agnes K. Willis appointed executrix 
under personal bond of $10,000. 

Charles Brier, of the Brier Mfg. Co., has 
returned from a two months’ recreation trip 
in Europe, visiting England, France, Ger- 
many and Czechoslovakia during his ab- 
sence. 

While taking part in field sports at an 
outing the other day, Ralph Vicario 
wrenched the tendon of his right leg in such 
a painful manner as to lay him up for sev- 
eral days. 

Mr. and Mrs. James E. Rossa returned 
last week from a months’ motor trip through 
the Berkshires and the Adirondacks and are 
leaving in a few days for an extended tour 
by automobile through Maine. 

Irving Lederer, of S. & B. Lederer Co., 
was in New York city and vicinity the past 
week on business. Walter S. Lederer, of 
the same concern, is spending his spare time 
this Summer at Narragansett Pier. 

Among the six silver loving cups to be 
awarded as prizes for special races in Narra- 
gansett Bay during August under the aus- 
pices of the Newport Yacht Club, is one 
given by former Governor R. Livingston 
Beeckman. 

Joseph P. Burlingame was one of the 
guests at the outing of prominent public 
men of the Bristol Counties of Rhode Island 
and Massachusetts at the Mount Hope es- 
tate in Bristol of R. F. Haffenreffer of Fall 
River last Thursday. 

Former Governor R. Livingston Beeckman 
who is a stockholder and director of the In- 
ternational Silver Co., and wife who have 
a chateau in France which they expect to 
occupy each Winter, are to sail in Septem- 
ber on the Leviathan for Europe. 

Frank Trager, for more than 20 years a 
well known journeyman jeweler of this city, 
died at his home 166 Longfellow St., last 
Thursday, following an illness of long dura- 
tion. He was in his 74th year and was born 
at Vienna, Austria. He is survived by two 
daughters and three sons. 

The Scullian Jewelry Co. Inc., of this 
city has been granted a charter to conduct a 
manufacturing jewelry business with a capi- 
tal consisting of 100 shares of common no- 
par stock. The incorporators are Daniel A. 
Scullian of Pawtucket and Hugh F. Scul- 
lian and Donald O. Burke of this city. 

Calvin Dean, Inc., to be located in Provi- 
dence, with a capital stock of $10.000 for the 
purpose of dealing in jewelers’ findings and 
supplies, was granted a charter last Mon- 
day by Secretary of State Sprague. The 
incorporators are Calvin Dean Forrestt E. 
Dean and Velna L. Twitchell, all of Crans- 
ton. 

The historic bronze tablet marking the 
site of the old Col. Benjamin Church home 
on the north side of Constitution St., Bris- 
tol, R. I., which was unveiled last Wednes- 
dav afternoon by the Rhode Island Histori- 
cal Society, was designed and cast by the 
Gorham Mfg. Co. in its bronze department 
at Elmwood. 

Col. and Mrs. H. Anthony Dyer and 
daughter, who have been in Europe several! 
months will sail from England on Aug. 20 
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on the S. S. Homeric for home. During this 
month they have been motoring through Ger- 
many and Switzerland and from Paris will 
go ‘to England where they will spend a 
couple of weeks before sailing for home. 
Providence will be well represented at the 


Jewelers’ Show in Chicago this week. 
Among those attending are: President 
Archibald Silverman, Manager Woodard 


Booth, Past President Edgar M. Docherty, 
Frank R. Budlong and Charles A. Mealey 
of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association. 

The Henry Lederer Co. has recently more 
than doubled the capacity of its plant at 150 
Chestnut St., by the addition of considerable 
new machinery and the increase of its work- 
ing forces. This has been necessitated by 
the extraordinary run on the firm’s “Golden 
Wheel Lighters,” on which the plant has 
been on an overtime schedule for more than 
six months. 

Milton E. Rosenheim and Eugene Abbott, 
both of whom are well known throughout 
the trade from their long associations, have 
become associated in the manufacturing 
jewelry business as the Rosenheim Co. Inc., 
and are fitting up a plant at 117 Plain St., 
where they will manufacture a recently pat- 
ented new watch bracelet, to be called the 
“Daintiflex.” 

Fred B. Thurber, of the Tilden-Thurber 
Corp., represented the Narragansett Bay 
Motor Boat Regatta at the race at Buffalo, 
N. Y., last Saturday and Sunday and ob- 
tained new publicity material and numerous 
entries for the Rhode Island event. Col. 
Samuel M. Nicholson of the Nicholson File 
Co. of this city is donating a trophy for the 
Rhode Island races. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: D. Wolther, of the En- 
terprise Novelty Co., New York; Mr. Lesser 
of Samstag & Hilder Bros., New York; 
Sam C. Lewis, Detroit, Mich.; Mr. Mc- 
Lean of P. W. Ellis & Co., Toronto, Ont. ; 
Messrs. Howell and Ferlicker of McGreevy, 
Weering & Howell, Inc., New York; Charles 
E. Irwin, Havana, Cuba. 

A small fire emitting great clouds of 
smoke in a rubbish barrel in the Manufac- 
turers’ building at Sabin, Aborn and Beverly 
Sts., shortly after noon on Saturday attracted 
a large crowd. The flames were confined 
to the rubbish barrel and there was no dam- 
age. At the time there was practically no 
one in the building which is occupied al- 
most entirely by manufacturing jewelers, as 
the plants were generally closed at noon for 
the week. 

Morris Swartz, 35 years old, of 230 Wil- 
lard Ave., died Monday morning soon after 
he had climbed to the manufacturing jewelry 
establishment of A. Morris & Co. on the 
sixth floor of the building, 150 Chestnut St., 
where he was employed. He collapsed after 
reaching the top of the stairs and the doctor 
who accompanied the ambulance summoned 
from the Rhode Island Hospital found he 
was dead. His sister, with whom he made 
him home, stated that Mr. Swartz complained 
of feeling ill when he left home. 

Mrs. Archibald Silverman sailed Sunday 
on the Belgenland from New York for a 
two months’ trip abroad. She will attend the 
International Conference on Jewish Minority 
Rights in Zurich, Switzerland, the week of 
Aug. 17. Then, commencing Aug. 30 will 
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participate in the deliberations of the World 
Zionist Congress at Basle. Mrs. Silverman 
was one of the first elected to serve as dele- 
gate to the Zionist Congress, where the 
American Zionists will be represented by 
40 delegates and an equal number of al- 
ternates. Mrs. Silverman is accompanied by 
her son, Norman and daughter, Selma. 

Among those who contributed to the fund 
that made the 12th annual outing for inmates 
of orphanages and homes for the aged under 
the auspices of the Providence Chamber of 
Commerce, which was held at Crescent Park 
last Friday, were the following: Charles 
F. Irons, the Outlet Co., Arthur Henius, 
George H. Cahoone, C. P. Henry Novelty 
Co., Gorham Mfg. Co., George F. Sawyer, 
Jules P. Goldstein, 'W. A. Viall, J. J. White 
Co., C. G. King & Co., Inc.; L. J. Roehr, 
F. W. Matteson, C. Joseph Fox, ‘George B. 
Champlin, Mrs. Arthur Ostby, Joseph M. 
Tally, William A. Shawcross, Harry J. Ait- 
ken, George F. Berkander, Callender Mc- 
Auslan & Troup Co. and Blanding & Bland- 
ing. George F. Berkander was a member 
of the committee of arrangements. 











at Oak Bluffs. 

Thomae Co. has been increasing its force 
of bench hands. 

Charles R. Gunner is at Onset on Cape 
Cod for his vacation period. 

Frederick S. Pease is spending his vaca- 
tion with relatives in Elmore, Me. 

Vincent Logan spent his vacation during 
the past week on an automobile trip in Can- 
ada. 

The firms in the Company’s Shop building 
were closed the past week for the vacation 
period. 

Mr. and Mrs. Henry Rivers are on an 
automobile trip through the Catskill moun- 
tains, N. Y. 

Owen Smith has returned from a week’s 
automobile trip to Canada where he spent 
his vacation. 

The Baer & Wilde Co.’s plant was closed 
last week for the annual vacation and reno- 
vation period. 

Mr. and Mrs. Frederick McCarthy left 
last Sunday for a week’s automobile trip to 
Niagara Falls. 

Alfred Achin and family have arrived 
home from a‘ several days’ automobile trip 
in the Berkshire hills. 

William Creed is spending his week-ends 
this Summer at his cottage at Hamilton 
Beach, with his family. 

Elwin A. Potter, of the Potter Refining 
Co. has purchased two lots of land directly 
opposite the company’s plant. 

Mr. and Mrs. Ernest Telford and daugh- 
ter, Miss Dorothy Telford, are visiting 
friends at New Haven, Conn. 

The plant of R. F. Simmons & Co. 
191 N. Main St., has been closed the past 
week for the vacation period. 

Fred L. Torrey, of F. L. Torrey & Co., 
has purchased a lot of land on Dunham St. 
at the corner of Speedway Ave. 

The factory of the L. G. Balfour Co., 25 
County St., was closed for the annual va- 
cation period during the past week. 
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Max Schweinshaut, of the M. S. Co. fur- 
nished an ice cream feast for the boys who 
are at Camp Finberg, one evening last week. 
The R. F. Simmons Co. is the first of the 
manufacturing jewelry concerns to have the 
name “Attleboro” painted on the roof of its 
factory as a guide to airplane pilots. 

The employes of the Marathon Co. en- 
joyed their annual vacation the past week 
while the concern’s plant at the corner -of 
Hazel and Pearl Sts. was closed down. 

The young women employes of the Harvey 
Clap Co. took a trip down to Crescent Park 
on Narragansett Bay, the other day and 
after enjoying a Rhode Island shore dinner 
spent some time in the dance hall. 

Five large lots of land on Speedway Ave. 
have been purchased by John A. Augat of 
the A. A. Augat Machine & Tool Co., and 
it is stated that he may erect a factory build- 
ing thereon. 

The R. F. Simmons Co. team of the 
Manufacturers’ Baseball League defeated the 
team from the L. G. Balfour Co.’s plant last 
Tuesday evening at Capron Park and thereby 
put a serious dent in the pennant aspirations 
of the “Emblems.” The score was 9 to 4. 

Judging by the gossip among the jewelers, 
both of this city and North Attleboro, a 
movement will be started before another 
year rolls by to have the manufacturers 
unite on one closing period, for under the 
present arrangements, where it so often hap- 
pens members of the same family are em- 
ployed in different factories, the old-fashioned 
family vacations are impossible. 


Plainville, Mass. 


The Whiting & Davis Co.’s factory closed 
last Saturday for the annual vacation period 
of one week. 

Mr. and Mrs. Frank O. Corbin have re- 
turned from their vacation, which they spent 
down in Maine. 

Hosmer F. Keeney and Lorenzo B. Stur- 
tevant were members of a fishing party from 
this vicinity who went down to Brant Rock 
last week, where they enjoyed good sport. 

















Vincennes, Ind. 





Pearl button factories at Vincennes, Ind., 
Petersburg, Ind., Shoals, Ind., and Leaven- 
worth, Ind., and Grayville and Mt. Carmel, 
Ill., report their supply of shells is not as 
large as it generally is at this time of the 
year. 

Herman Johnson, a mussel digger, sold a 
large pearl he found in White river near 
Loogootee, Ind. to Ben Wheeler, a pearl 
buyer at Vincennes, Ind., being paid $175 
for the stone. It was one of the largest 
pearls found in White river this Season. 
Pearls are not found in profusion in White 
and the Wabash rivers, as in former years, 
as the mussel shell supply has been pretty 
well exhausted in late years, although some 
shells are being taken out of the beds of both 
rivers, as well as from the lower Ohio 
river this year. Shell prices are quite satis- 
factory this year and the men engaged in 
digging for the shells are paid good wages 
and they always have in mind the thought 
that they are liable to run onto a pearl 
that will bring them in as much as a month’s 
wages, and even more. 





Leon Osborn is enjoying a vacation period 
in Canada. 

Joseph Boruchinski left last Saturday for 
a vacation in Nova Scotia. 

Mr. and Mrs. Patrick Lafratta are enjoy- 
ing a vacation in Coney Island, N. Y. 


Mr. and Mrs. Alfred L. Lindroth are 
spending a couple of weeks at Nantucket. 

Mr. and Mrs. Eustache Joslin, Jr., left last 
Friday for several weeks visit in Canada. 

Mr. and Mrs. Leonard Keyes left last 
Saturday for a vacation stay on Cape Cod. 

Russell I. Rhodes, of the Mason Box Co., 
spent the last week-end down on Cape Cod. 

The factory of the Paye & Baker Mfg. Co. 
was closed the past week for the annual va- 
cation period. 

Mr. and Mrs. J. Lorenzo Sutherland and 
daughter will spend the next fortnight in 
Nova Scotia. 

J. Clifton Allen of the Evans Case Co., 
is spending his vacation at his Summer home 
at Swift’s Beach. 

Mr. and Mrs. George Jordan are on a two 
weeks’ automobile trip through the Catskill 
Mountains, N. Y. 

Mr. and Mrs. Harry Paye spent the past 
week with friends at Matunuck, on Rhode 
Island’s south shore. 

The factory of the W. G. Clarke Co. on 
Chestnut St. has resumed operations after 
a two weeks’ shut down. 

Charles Sekowski, of the T. G. Frothing- 
ham Co., has become a member of the North 
Attleboro Rotary Club. 

Andrew Morris, of the G. C. Hudson Co., 
with Mrs. Morris have returned from a Sev- 
eral days’ stay down on Cape Cod. 

Mr. and Mrs. William G. Wemmell and 
daughter, Miss Barbara Wemmell, are en- 
joying a vacation at Old Orchard, Me. 

Walter O. Hart was a member of a party 
of local anglers who went down to Maine 
last week for a few days fishing at El- 
more. 

William H. Curran, one of the best known 
journeyman jewelers here, died at his home, 
62 Circular St., last Thursday evening after 
an extended illness. 

The Mason Box Co. team is heading the 
procession in the National Twilight Base- 
ball League, the boxmakers under the man- 
agement of Fred Weldon, having won four 
and lost one game. 

James Doyle, Jr., representative of the F. 
H. Sadler Co., with his bride, formerly Miss 
Anna J. Kay, of Providence, have returned 
from their honeymoon which was spent on 
an automobile trip to Canada. They will re- 
side in North Attleboro. 

The employes of the Bugbee & Niles Co. 
received a most welcomed surprise present 
from the firm last Friday evening when they 
found two weeks’ pay in their envelopes ir.- 
stead of one, and the best wishes of the firm: 
for a pleasant vacation. The shop closed 
Friday night for the usual week’s vacation. 
For a number of years this firm has made it 
a practice of giving all their employes their 
pay during vacation week. 








The Royal Jewelry Co., 225 W. Third St., 
Davenport, Ia., is reported to be closing out. 
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Treasure Solid Silver 


(| (Riga Mary II pattern, “Treasure” Solid Silver 
needs no one to point out its essential beauty. 
One glimpse of the silver itself in your show case is 
enough to win the heart of the most discriminating 
customer. 


If she be a connoisseur in the matter of period style she 
will appreciate at once the authenticity of design ex- 
pressed in its simple outline and beautiful sunken 
ornament. But, connoisseur or not, she will recognize 
its innate charm and the smartness and individuality 
of its design. 


Exclusive, authentic and strikingly smart, The Mary 
II is a pattern of all times—it is silver with which one 
can live a lifetime—silver with a beauty that stands 
alone. 


A very effective Newspaper Advertising Service is available to 
those Jewelers who stock The Mary II. Write for particulars. 


Ad ROGERS, LUNT & BOWLEN CoO. 
FON 
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Editorials 





TTENTION 

was called in 

last week’s 
issue of THE JEW- 
ELERS’ CIRCULAR to the report issued 
by Commissioner Joseph A. Warren 
of the New York Police Department, 
showing figures in crimes of violence 
during April, May and June of this 
year, as compared with the same peri- 
ods last year and in 1925, and it was 
noticed with much interest that hold- 
ups of jewelry stores and messengers 
had decreased 100 per cent during that 
period. Under the classification of 
“jeweler or employe,” the figures show 
that while there were no hold-ups for 
the three months of April, May and 
June; that in 1926, there were nine, 
and in 1925, 12. During the same 
period of this year and in 1926, no 
pawnbrokers were robbed, while in 
1925, one was the victim of a hold-up. 

Credit for this greatly improved 
condition in the metropolis is attibuted 
by Commissioner Warren to the excel- 
lent condition in which Commissioner 
McLaughlin left the Department, to its 
enlargement by the Board of Esti- 
mate, to the high quality of the per- 
sonnel, to the Baumes Laws, and to 
the vigorous prosecution by district at- 
torneys, and the severe sentences meted 
out by judges. 

Those theorists who have scouted 
the Baumes Laws and the provisions 
for long sentences for professional 
criminals on the ground that the sev- 
erity of the sentence is not a deterrent 
to crime, find it hard to make the fig- 
ures given out by the police commis- 
sioner uphold their ideas. The record 
shows that the Baumes Laws have 
been effective as indicated by the de- 
crease in crime during the three 
months of this year, as compared with 
a similar period of last year and the 
year before. 

Before the Baumes Laws were made 
operative, conditions in this city were 
such that the police were seemingly 
unable to cope with bandits who rob- 
bed jewelry stores and held up mes- 
sengers and there was a veritable reign 
of terror, the bandits even going so 
far as to operate in broad daylight on 
many occasions. With the enactment 
and putting into operation of the 
Baumes Laws, the bandits, who 
seemed to have the city by the throat, 
have sought other fields of endeavor. 
They were the professional criminals 
with long records. They were desper- 
ate gunmen who had no fear of the 
guns of the police, but they did have 
long criminal records and the fear of a 


The Effect of the 
Baumes Laws in 
the Jewelry Trade 


life sentence or a long sentence has 
been enough to drive them to other 
cities to ply their trade. The Baumes 
Laws are vindicated by the results 
shown by the records of the police 
department and the district attorney’s 
office. 

Now that this situation has been im- 
proved, the “fence” who is the keyman 
in a large part of the crime, particular- 
ly in the jewelry trade, must be 
reached and the next legislature should 
bear this in mind. 

Not only has the decrease in crime 
been so notable as to cause wide-spread 
comment but the improved conditions 
are having their effect in a practical 
recognition by American stock compa- 
nies in the general trend to lower 
jewelers’ insurance costs. 





T is sometimes 
said that jewel- 
ers do not take 

enough interest in 
their trade associations and that much 
time is given to conventions which 
might. be put to more profitable use. 
This statement will bear careful in- 
spection in the light of the long list of 
good results that are directly due to 
the association movement. The fact 
that the conventions are held year after 
year and that interest is maintained is 
proof enough that the jewelers them- 
selves in most instances recognize the 
importance of the work and realize that 
individually they derive much benefit 
from meeting with their fellow crafts- 
men and exchanging ideas. 

The convention speakers always have 
something to say of direct benefit to 
those in attendance and the question 
box neriods afford opportunity for ex- 
changing experiences as to business 
methods and as to knotty problems 
which arise during the year’s work. 

In most instances at the retailers’ 
conventions at least some of the speak- 
ers discuss trade questions and point 
out what is being done for the benefit 
of the members through association 
work. This is all helpful and has its 
place. Not always, however, does a 
member of an association point out 
faults in the retail trade and suggest 
how they can be improved. 

Such an instance was, however, noted 
in connection with the recent annual 
convention of the Georgia Retail Jew- 
elers’ Association which was held at 
Atlanta July 20. At that meeting J. 
P. Stevens, president of the Horolog- 
ical Institute of America, extended the 
thanks of the State jewelers for the 
invitation to Atlanta and the welcome 
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received. He also took the occasion 
to summarize briefly some of the delin- 
quencies of the retail jewelry trade at 
large. In this connection he said: 


Jewelers are not so wide-awake 
as men in some other trades. They 
should, for example, make wider 
use of engagement announce- 
ments in building sales of wed- 
ding presents and gifts. 

Jewelers often fail to join in 
public movements, such as co- 
operative advertising and the like. 

Jewelers do not advertise 
enough and spend much less on 
their advertising appropriations 
than members of other lines of 
trade. 

There is need for more uniform 
prices in the jewelry business, and 
jewelers should study markup, 
turnover and other features in 
connection with their business 
more in order to realize a fair 
profit. 


Of course these criticisms do not 
apply to all retail jewelers, nor were 
they intended particularly for the 
Georgia jewelers, but there is at least 
food for thought in the suggestions 
which may be of benefit to some 
jewelers. 








Australian Opals 


Canadian Commercial Agent Mallin Reports 
Production Now Totals over 
£2,000,000 


Toronto, Can. July 30.—B. Méillin, 
Canadian Commercial Agent, has issued the 
following report on opal production in 
Australia: 

The total value of the opal won from the 
earth in Australia now totals over £2,000,000. 
The opaliferous districts are mainly situated 
in the State of New South Wales, although 
valuable deposits are worked in Queensland, 
and to a lesser degree in other States. 

“Precious opal occurs in two geological 
formations—that is, in tertiary vesicular 
basalt and in upper cretaceous sediments, the 
most important being found in the latter 
formations. 

“The quality of opals found at the Light- 
ning Ridge fields in New South Wales is so 
perfect that it is stated that no existing field 
elsewhere is capable of yielding similar gems, 
and if the quality of the gems may be judged 
from descriptions, the historic stones of the 
past could not compare with the perfection 
of the pattern, richness of color, size, and 
the large and goregous flashes of the gems 
of this field. 

“The opal has been found at all depths 
from 5 to 90 feet, the most valuable being 
found at a depth of from 40 to 50 feet. 
Quite recently another large field was found 
40 miles from Walgett, in this State. Glow- 
ing reports have been received about the 
extent of the deposit and of the quality of 
the opal. Qne stone was sold for £450.” 
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retail jeweler, 
Ala., is an out-of-town visitor 


Patrick H. Linnehan, 


Birmingham, 
in this city. 

S. R. Leon has joined the staff of the 
Benrus Watch Co., 62 W. 47th St., in the 
capacity of advertising manager. 

The F. W. Gesswein Co., Inc., moved last 
week frcm 16 W. 45th St. to larger quarters 
on the fourth floor at 64 W. 48th St. In the 
new shop the concern has added a brush 
manufacturing plant. 

Sol Esh, of Kaspar & Esh, manufacturers 
of white gold ring mountings, 350 W. 3lst 
St., who has been convalescing from a seri- 
ous operation, has so much improved that 


he has left for a short vacation in the 
mountains. 
David Rothschild, 48 W. 48th St. re- 


turned to this city last week with an assort- 
ment of stock for the Fall business after an 
extended visit to the European diamond 
markets of London, Amsterdam, Antwerp 
and Paris. 

Lawrence D. Frank, of Lawrence D. 
Frank, Inc., cutter and importer of dia- 
monds, 65. Nassau St., accompanied by Mrs. 
Frank, returned from Europe last Friday 
on the Aquitania after visiting the diamond 
markets abroad. 

The Ibex Watch Co., Inc., importer of 
Swiss watches, 15 'W. 37th St., was peti- 
tioned into bankruptcy in the United States 
District Court, last Wednesday, by the 
Banque Populaire Suisse of Bienne, Switzer- 
land. This concern has a claim for $31,687. 

Barnett Robinson, of Robinson & Sverd- 
lik, Inc., 527 Fifth Ave., has recently re- 
turned from a purchasing trip to the Euro- 
pean precious stone markets. Aaron Sverd- 
lik is still abroad in the interest of the same 
concern and is not expected back before 


Sept. 1. 
William Lester, who represents the 
Nov-e-line Mfg. Cec.. manufacturers of 


Nov-e-line watch cases, 1650 Broadway, has 
left for a two-weeks trip with his new 
Fall line prior to his return to Chicago 
where he has offices in the Heyworth 
building. 

George J. Klinick, eastern representative 
of the synthetic department of L. Heller & 
Son, 15 W. 47th St., returned from Europe 
last Wednesday on La France. Mr. Klinick 
was abroad about six weeks making pur- 
chases for his concern and observing condi- 
tions and styles in the European markets. 

George A. Chamberlin, who was a member 
of the jewelry commission firm of Chamber- 
lin & Frazee, and who died at his home in 
Yonkers on Aug. 31 last, left an estate ap- 
praised on Friday at $149,575. The ap- 
praisal shows that Percy R. Frazee, the 
surviving partner, liquidated the business and 
paid the Chamberlin estate $101,459. Other 
assets were securities amounting to $42,986, 
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cash $2,871, and personal effects, $3,259. He 
had no debts listed. He left his estate to 
his son, George H. Chamberlin, and daughter, 
Mrs. F. G. Hopkins. 

The trade is being notified by the Conti- 
nental Jewelry Importing Co., 576 Fifth 
Ave., that due to this concern’s affiliation 
with the Lemania Watch Co., of La Chaux 
de Fonds and Orient, Switzerland, that the 
corporate name has been changed to Conti- 
nental Lamania, Inc. The concern will re- 
main at the same address and will manufac- 
ture and import eight-day clocks and 
watches. 

Involuntary bankruptcy proceedings were 
instituted in the United States District Court, 
this city, on Tuesday of last week against 
the Morris Jewelry Co., 71 Nassau St. The 
petitioning creditors are Jacob Seiler, with 
a claim for $1,500; Samuel Schreier, $245 
and Henry Ash, $71. Judge Goddard has 
appointed Abraham T. Menin, as receiver 
under a bond of $2,000. According to this 
order, the alleged bankrupt has assets of 
about $4,000 while the liabilities are esti- 
mated at $23,000. At a recent meeting of 
the creditors of this concern, an offer of 
settlement was made on the basis of 33 1/3 
cents on the dollar. No definite action was 
taken on this proposition. 

On the complaint of Benjamin Belsky, 76 
Rivington St., this city, a man was arrested 
on Tuesday of last week on a charge of 
swindling the former out of $700 by means 
of a “fake” diamond transaction. The 
plaintiff charges that he met the man on the 
street on March 23, and the latter showed 
him a large diamond which an appraiser 
valued at $800. ‘The prisoner, it is claimed, 


agreed to sell this diamond and another to’ 


Mr. Belsky for $750 which the complainant 
finally paid for the two stones. He then 
discovered, it is alleged, that the stones were 
paste and he immediately reported to the 
police. Mr. Belsky was in a restaurant on 
Tuesday of last week when he saw the man 
and had him arrested. The prisoner denied 
the charge and stated he had never seen 
Belsky before. The arrest was made by 
Detective Schneider of the Clinton St. Police 
Station. 

Joseph Burte, employed as a fireman in 
the building at 68 Nassau St., which is oc- 
cupied entirely by jewelers, was painfully in- 
jured last Wednesday when a large weight 
which is part of the apparatus operating the 
elevator, fell and crushed his arms. Mr. 
Burte was extricated from his perilous posi- 
tion by Officers Harry Quinn, stationed at 
Nassau and John Sts. and Walter Loures, 
whose post is at Maiden Lane and Nassau St. 
The policemen carried the victim from the 
second basement to the street, where he was 
examined by Dr. Belmont of the Beekman 
St. Hospital: He was then rushed to the 
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hospital and it is feared that he may lose 
both arms. Burte was cleaning the machinery 
when the accident occurred. His yells at- 
tracted other employes in the building and 
they immediately summoned the police. Of- 
ficers Quinn and Loures placed tourniquets 
on the man’s arms and then with difficulty 
brought him up an extremely narrow stair- 
way to the upper hall, where he was given 
first aid treatment by the doctor and then 
rushed to the hospital. The victim is about 
35 years old and lives in Brooklyn. 

William B: Peckham, of~-J..H. Peckham 
& Sons, 9 Maiden Lane, accompanied by his 
wife and son, Jack, recently completed a 
trip by automobile to Billings, Mont., where 
they went to visit Mrs. Peckham’s parents, 
this being her former home. The trip from 
New York to Billings, a distance of 2,450 
miles was made in seven days, and Mr. 
Peckham reports that the highways between 
these two points are in excellent condition. 
Over one stretch of road through the prairie 
country of Minnesota and South Dakota, 
Mr. Peckham made 503 miles in one day. 
The parents of Mrs. Peckham recently cele- 
brated their 56th wedding anniversary and 
on their wedding tour, they travelled over 
practically the same trails in a covered 
wagon or “prairie schooner,” as it was then 
called, counting the time by months instead 
of days. A gun which Mrs. Peckham’s 
father used to kill buffaloes on this trip 
across the prairie has just been presented to 
Mr. Peckham. On the trip Mr. and Mrs. 
Peckham and their son toured through the 
Black ‘Hills country and had the pleasure 
of seeing President Coolidge, Secretary 
Hoover and the Summer White House. Mr. 
Peckham reports that the crops throughout 
this section of the country are in excellent 
condition and the people are all elated over 
the prospects of a bumper yield. Mr. Peck- 
ham and his family are now in Billings, 
Mont., and they plan to leave in about two 
weeks, driving to Duluth, Minn. There they 
will board one of the Great Lake steamers 
to Detroit or Buffalo, which is a four days’ 
sail. After landing, he will drive his car 
to Toronto and down through the Adiron- 
dack Mountains into New York. 

The semi-annual meeting of the Jewelry, 
Leather, and Fancy Goods Salesmen’s Asso- 
ciation will be held at the organization’s 
club rooms in the Waldorf Astoria Hotel on 
Monday evening, Aug. 8. Subjects of much 
importance to the association will be con- 
sidered at this meeting. After the business 
session has been adjourned, a social program 
will be presented. On Wednesday evening, 
Aug. 10, the association will stage a shore 
dinner and dance at the Beau ‘Rivage at 
Sheepshead Bay. The committee in charge 
of this affair reports that judging from 
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present indications, there will be a large at- 
tendance of members and friends. 

Leon V. Appleton, dealer in diamonds, has 
removed from 301 W. 46th St. to 138 E. 
59th St., where he has opened a new store. 

A. D. Leveridge, diamond importer, 22 W. 
48th St., returned last Monday on the De 
Grasse, from the diamond markets of 
Europe. Mrs. Leveridge will remain abroad 
until September. Mr. Leveridge reports a 
scarcity of fine goods, and a very strong 
market. 

Arthur A. Rosenberg of the firm of Mor- 
ris S. Rosenberg, distributor of American 
watches, 121 Canal St., is receiving the best 
wishes of his friends for a speedy recovery 
following a successful thyroid operation per- 
formed at the Long Island College Hospital. 

Word has been received from Stephen R. 
Hoffman, president of the Hoffman Watch 
Co., 2 W. 46th St., that he and his bride 
are returning on the George Washington 
from Europe, where they spent their honey- 
moon. While abroad, Mr. Hoffman visited 
the firm’s factories at Bienne and attended 
to the necessary details to complete the firm’s 
plans for the increase in the production of 
Hallwatch and Sunrite watches. Mr. Hoff- 
man is returning slightly in advance of his 
scheduled trip in order to confer with his 
sales representatives before they leave for 
their respective territories. 

The newly founded organization known as 
the New York Association of Watch Ma- 
terial Jobbers, held its first regular monthly 
meeting last Friday evening at the office of 
A. A. Goldfluss, 21 Maiden Lane. The busi- 
ness session was preceded by an enjoyable 
dinner at Schwartz’s Restaurant on Dey St. 
Shortly after 8 o'clock, the meeting was 
called. to order by President Robert Quayle 
and every member of the organization was 
present and participated in discussions of in- 
terest to the association. The policies of 
manufacturers and importers was one of the 
important topics taken up and will un- 
doubtedly be again discussed at a future 
meeting. Owing to the heat, the business 
session was brief. The members of this 
new organization are taking a deep interest 
in the organization and with the approach 
of the Fall and Winter seasons will become 
very active. The next meeting of the as- 
sociation will: be held on Aug. 26. 

A comprehensive program of outdoor 
sports has been planned for the first annual 
outing to be held on Sunday, Aug. 21, by the 
Executive Boards of the Retail Jewelers As- 
sociations of New York and Brooklyn. The 
outing is to be held at Colonial Inn, Pelham 
Park, and from all indications about 1,000 
members and guests of the organizations 
represented by the various executive boards 
arranging this affair, will be in attendance. 
The feature of the dav’s sports will be a 
baseball game between the Brooklyn jewelers 
and the Bronx retailers. More than 50 
wholesalers have contributed handsome and 
useful prizes which will be awarded to the 
winners of the various games. The program 
will compose games for both adults and 
children and the committee in charge is 
leaving nothing undone to make this a suc- 
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cessful affair. The first of the picnickers are 
expected to arrive at the Colonial Inn, at 
10:30 A. M., and at 12 o’clock sharp, a full 
course chicken dinner will be served. Tickets 
for adults will cost $3.50 each and for chil- 
dren, $1.50. They may be obtained from A. 
Giffin, chairman of the outing committee at 
1055 Southern Blvd., Bronx. P. Peters, 470 
Fulton St., D. Heft, 1356 Flatbush Ave., M. 
Southern Blvd., Bronx. P. Peters, 470 Ful- 
Sherman, 930 Sutter Ave., Brooklyn and H. 
Osterweill, 168 E. 86th St., New York city. 
The Elgin National Watch Co. has donated 
handsome badges for the outing which will 
be distributed at the picnic grounds. Those 
who plan to attend the affair may reach 
Colonial Inn by taking the Lexington- 
Seventh Ave. subway to 177th St. Station. 
A bus from there will take them directly to 
the picnic grounds. Those who go by auto- 
mobile should travel along the Pelham Bay 
Parkway to City Island Road which leads 
directly to the Colonial Inn. As reservations 
are being made rapidly, those desiring to 
attend should communicate with any member 
of the committee mentioned above. 











J. E. Bader, secretary-treasurer of the 
Helen Mfg. Co. is at Bradley Beach for his 
mid-Summer vacation. 

Albert M. Krementz, former president of 
the Frank Krementz Co., 164 Emmet St., 
was expected home early this week from a 


five weeks’ trip to California. He chose the. 


northern route, through the Canadian Rock- 
ies. Mrs. Krementz accompanied him. 

Several retail jewelers are finding July 
business exceptionally good they report. 
Carl E. Lund, who recently moved to 616 
Central Ave., East Orange, has postponed 
his vacation for that reason. Another 
jeweler who is gratified by the result of his 
first month’s business in new quarters is A. 
G. Skonberg, Halsey St., Newark. 

William F. Hingel, designer for Carter- 
Gough & Co., has been reappointed head of 
the department of jewelry design at Faw- 
cett School of Industrial Arts, by the New- 
ark Board of Education. The question of 
a new school and a permanent organization 
will be left to the recommendation of ‘the 
new superintendent of schools, John H. 
Logan, who will take cffice in September. 
Mr. Logan is giving up the post of State 
Commissioner of Education to take ‘the 
Newark appointment. 

The terms of the existing partnership of 
Larter & Sons, manufacturing jewelers of 
88 Parkhurst St., are to be continued ac- 
cording to the will of Halsey M. Larter. The 
instrument. admitted to probate Friday. by 
Surrogate E. Garfield Gifford, creates a trust 
fund, one half the income from the estate to 
be paid to Mrs. Elizabeth W. Larter, widow 
of the testator ; and one-half to the two chil- 
dren H. Monroe Larter and Mrs. Elizabeth 
W. Riker. Mrs. Larter and the son and 
daughter are named as executors. 

Adolph Dynner and his son Hugo Dyn- 
ner, are opening a combined jewelry and 
radio shop with a watch repair department, 
at 1066 Bergen St., near Lyons Ave. This 
is in the newly-developed Weequahic Park 
section of Newark, not far from the Irving- 
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ton line. The shop is known as the Con- 
structive Radio & Jewelry Co. Mr. Dynner 
Sr. will be in charge of watch repairs and 
the jewelry department. Hugo Dynner will 
have the radio department and will be gen- 
eral store manager. The formal opening 
of the new store took place Tuesday night, 
Aug. 2. 








Elizabeth, N. J. 


Charles Chaplin, famous star of the films, 
will greet “Miss Elizabeth,’ who will 
represent Elizabeth, N. J., at the Atlantic 
City pageant this year. He will attend the 
celebrations in her honor, and also the large 
pageant at the City Armory where she will 
be selected from many applicants. During 
his last visit here the noted comedian was 
shown through the larger jewelry stores in 
this city. It is expected that he will visit 
them again on this trip. Many of Eliza- 
beth’s jewelers are contributing prizes toward 
the future “Miss Elizabeth.” “Charley” was 
in Elizabeth during the first part of this 
week, 

A curious clock is in the repair shop of 
George Gruliow, 661%4 Elizabeth Ave. It 
is composed entirely of brass, and is of un- 
mistakably old origin. On the top is en- 
graved the legend, “Peter Lynn, New 
Brunswick” in rough, but fancy letters. The 
dial letters are cut about one-quarter of an 
inch deep, and filled with a substance some- 
what like pitch or hard tar. They are poorly 
cut. The owner is a connoisseur in clocks 
and has many ancient types in her home on 
Chilton and West Jersey Sts. Among these 
is a clock with wooden wheels. The clock, 
which dates from the last century, is about 
15 inches high and correspondingly wide. 

Permission for the erection of a $10,000 
factory in the Freeland Mills section of 
Linden, N. J., was granted July 26 by the 
newly installed Linden Zoning Board of 
Adjustments to the Radio Clock Co.. The 
site of the factory is on land which was 
developed by the Sunnyside Gardens’ De- 
velopment Co., which favored the project. 
There was considerable opposition to the 
proposition as Freeland Mills Road is a 
residential district, and a factory was not 
desirable. Building operations will com- 
mence soon, and plans are under way for 
the large building which is proposed. Linden 
is a suburb of Elizabeth, N. J., lying on its 
outskirts. 











Reading, Pa. 


Jewelers in Reading report that trade is 
quiet at this time but about on an average 
with this season during the past few years. 

Members of the Reading Jewelers’ Guild 
have returned from the two-day convention 
of the Pennsylvania Retail Jewelers’ Asso- 
ciation held in Philadelphia, with headquar- 
ters at the Benjamin Franklin Hotel. Those 
jewelers who attended from Reading were: 
Norman B. Keeport, president of the local 
organization; Paul D. Harbach, secretary, 
and James W. Kalbach and James H. 
Armitage. 











The estate of Chas. H. Reynolds, Alpena, 
Mich., has been succeeded by the Reynolds 
Jewelry Store. 
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NATIONAL PARK BANK 


of NEW YORK 
214 BROADWAY 


Uptown Offices 
Park AVENUE and 46TH STREET 
SEVENTH AVENUE and 32ND STREET 


Banking | DIRECTORS 
In All Its Branches a 


Commercial and Travelers’ Charles Scribner 
Credit issued; Correspondents Richard Delafield 
Francis R. Appleton 


in all principal Cities in the - Covntilus Vendutit 


World. Foreign Exchange Gilbert G. Thorne 
Thomas F. Victor 


bought and sold. Corporate John G. Milburn 
and Personal Trusts; Safekeep- William Vincent Astor 


ing of Securities; Collection of Joseph D. Oliver 
Lewis Cass Ledyard, Jr. 


Income. Investment Service David M. Goodrich 


for Customers. Safes in our Eugenius H. Outerbridge 
Kenneth P. Budd 


— Vaults at moderate john HL. Fulton 
rental. Frank L. Polk 


CAPITAL, SURPLUS and Benjamin Joy 
UNDIVIDED PROFITS, $34,000,000 if George M. Moffett 
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A NEW JEWELRY SAMPLE CASE 


in the Style of a Kit Bag 


THE CAMOUFLAGE SAMPLE CASE FOR THE 
VALUABLE LINE 
THESE CASES HAVE 
The New “Sesamee” Keyless Lock 
THE PERFECT LOCK 





No. 2854 Kit Bag Enlarged View of Look No. 2354 Kit Bag Open Showing Trays 


fhe Core Sonton tous RUECKERT MANUFACTURING CO., Providence, R. I. 


these Cuses Sent on Request 











THE BUYERS’ DIRECTORY 


Jewelers Publishing Corp., 11 John St., New York 
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ELK TEETH Leading Antwerp Firm Wants 


Genuine, natural, unmounted, all sizes, plain and 

high class, including the small European Elk teeth. 

PRECIOUS AND SEMI-PRECIOUS STONES, all first a esman»n 

class, and all leading kinds for jewelry = f 

Large stock, right prices. Uncut gem material,— wn 

Amethyst, Topaz, Garnet, etc. Semi-Precious in O or o Cut DIAMONDS 

slices. Real Stone Necklaces in variety, cut faceted. nly Gentlemen with first-class refer- 
ences, acquainted for years with first 


Low priced. Lion and Tiger claws. Jobber to the 
trade, Sent on selection. Send for descriptive cata- class jewelers, should send offer with 


log—free. My 43rd Year. biography, to 


L. W. STILWELL, Deadwood, S.D. “K., 55” Care Jewelers’ Circular 
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Agitation is going on for the closing of 
retail jewelry stores at 5 o’clock all the year 
round instead of just through the Summer 
months. This would be in addition to the 
closing all day Saturdays through July and 
August. 

Forest Davidson, of the Thomas Long Co. 
and his wife and family, have gone to China, 
Me., for their vacation. They will be away 
for two or three weeks. Henry Stephenson 
of the same company has returned from 
Square Lake where he went for a few days 
fishing. 

David Goldwasser has filed marriage in- 
tentions at city hall. The bride-to-be is 
Sara Pofcher of 389 Howland St. Mr. Gold- 
wasser has been in business for a good many 
years in the Jewelers’ building, and is one 
of the most highly respected members of the 
trade. Many friends have congratulated him 
on the step he is about to take in a new ven- 
ture. 

For attempted larceny Jerome Veill, alias 
“John Grossman” of New York, was sen- 
tenced July 25 to six months in the Dedham 
House of Correction. On a charge of ped- 
dling without a license Veill was fined $100 
in the. same court, which also will have to 
be worked out in the House of Correction 
as Veill was unable to pay. In addition a 
warrant is out charging Veill with violation 
of his parole from New York State prison. 
Veill was a diamond switcher and attempted 
to victimize Lawrence H. Schofield of East 
Weymouth who secured the man’s arrest, as 
reported in last week’s issue of THE JEWEL- 
ERS’ CIRCULAR. 

The old confidence game, in a new dress, 
which was successfully worked on Mrs. Jo- 
hanna Green of Roxbury, for a loss of two 
diamond rings valued at $800 resulted in the 
arrest July 26 of a man when she espied 
him on a downtown street and called the po- 
lice. Mrs. Green recognized him as one of 
a pair who got her to put up her rings as 
security for some worthless stones. She said 
she was approached by a man, while walk- 
ing on Blue Hill Ave., May 10. He spoke 
to her in Russian, which she did not under- 
stand. Another man, who, she alleges. is 
the prisoner stepped up and offered to in- 
terpret the message. The result was that 
she gave the men her rings for security for 
“fake” stones which they said were worth 
$2,000 and which she was to hold until the 
prisoner could get the money to buy the 
spurious stones, when he would divide the 
profit with her. 








Allentown, Pa. 





J. C. Holtzman, and family, of Pennsburg, 
motored to Ocean Grove and Asbury Park, 
where they will be for two weeks. 

Ralph M. Smoyer,:1015 Hamilton St., and 
Paul M. Koehler, 121 N. 6th St., spent 
several days in Philadelphia where they at- 
tended the jewelers’ convention, held at the 
Benjamin Franklin Hotel. 

A section of street paving caved in Satur- 
day afternoon almost in front of Freeman’s 
jewelry store, 911 Hamilton St., taking an 
automobile parked along the curb with it. 
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No one was injured and the depression was 
roped off until repairs can be made. 

The following traveling men are calling 
on the trade in this locality: Marcus A. 
Douglass, Allsopp Bros.; E. B. Downs, N. 


H. White & Co.; Karl Hatch, Oneida 
Community, Ltd.; W. S. Cadmus, E. 
Howard Clock Co., and Mr. Sargeant, Reed 


& Barton. 

H. H. Greiner, 413 Main St., Bethlehem, 
gave a very interesting talk on watches and 
clocks at the regular meeting of the 
Bethlehem Rotary Club, at the Hotel Beth- 
lehem, at noon, Wednesday. He explained 
many of the intricacies of timepieces and 
told the causes of their keeping incorrect 
time under various conditions. He also men- 
tioned some of the rules to follow in order 
to keep watches in the best of condition. 
His talk was listened to with much interest. 

Daniel Grechan, manager of the Kay 
Jewelry Co., 702 Hamilton St. returned 
from New York city where he spent several 
days attending the sessions of managers of 
the company held at the Hotel Penn- 
sylvania. Morning and afternoon sessions, 
at which different points of the business 
were discussed, made up the program, with 
various instructive talks by members of the 
organization. Part of the entertainment 
program included the attendance at the 
Dempsey-Sharkey __ fight. During Mr. 
Grechan’s trip to the metropolis, he pur- 
chased a number of new lines for the Fall 
and Winter season, including a large stock 
for the holiday trade. Operating 26 stores, 
the Kay Jewelry Co. is one of the largest 
credit jewelry organizations in the country, 
and the sessions which were attended by 
Mr. Grechan are held annually so that plans 
for the coming years can be made for the 
business in hand. 











Aaron Jackwith, of Minneapolis, formerly 
of this county, is visiting Lancaster. 

Louis C. Kline, of Herr & Kline, Norfolk, 
Va., and wife, visited Lancaster recently. 

Leon Lichtenstein and wife, Philadelphia, 
last week visited his parents, Jeweler and 
Mrs. Benjamin Lichtenstein. 

The Hamilton Watch Co.’s band gave its 
second concert on the factory lawn on 
Wednesday evening, July 27. 

F. A. Wheeler, of the Non-Retailing 
Co.’s traveling sales force, left on July 26 
on a two months’ tour of their southern 
trade. 

Lancaster’s mayor, the Hon. F. C. Mus- 
ser, last week appointed William Shand, a 
Hamilton Watch Co. director, as a member 
of the City Planning Commission. 

During a heavy storm here on July 27 
the flag pole on top of the Hamilton watch 
factory was struck by lightning, but the 
bolt, fortunately, did not hit, the factory 
itself, 

At a meeting last week of the local chap- 
ter of the Beta Sigma Fraternity composed 
of members of the Bowman Technical 
School, arrangements were made for hold- 
ing a picnic next month. 

Saul L. Solomon and family and Allen 
Dove, one of the Solomon salesmen, are 
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home from a visit to Atlantic City. Mr. 
Solomon’s sons, Melville and Norton, are 
at Point Pleasant, N. J. 

James Snyder, Sunbury, Pa., has entered 
the Bowman Technical School as a student. 
Warren Weaver, Gap, Pa., has finished at 
the school and taken a position with C. F. 
Stoner Northumberland, Pa. 

A Lancaster jeweler, W. W. Appel, of 
W. W. Appel & Son, was honored by be- 
ing elected a vice-president of the Pennsyl- 
vania Retail Jewelers’ Association at its re- 
cent convention in Philadelphia. 

T. R. Helms, Rockingham, N. C., visited 
Lancaster last week. Two other North 
Carolinians were also here, R. S. Jenkins, 
of Jenkins & Gehman, and wife. They vis- 
ited his parents in Ephrata, Pa. 

Lancaster’s semi-annual “Sales Day” at- 
tracted many buyers from all parts of Lan- 
caster county and neighboring counties, and 
merchants of all classes report brisk trade. 
The jewelers generally report having good 
trade. 

A romance which began when both were 
students at the Bowman Technical School, 
is to end in marriage, as indicated in the 
announcement of the engagement of Charles 
M. Jordan, Smithfield, N. C., arid Miss 
Helen I. Wilcox, Palatine Bridge, N. Y. 

The 3lst annual convention of the Retail 
Merchants’ Association of Pennsylvania 
will. be held here on Aug. 8, 9, 10 and 11, 
about 200 delegates attending, many accom- 
panied by their wives. Aug. 10 will be the 
big day, bringing about 1,000 persons here. 
The association has a membership of 10,000 
in the State, 350 in Lancaster county, about 
half being in Lancaster itself. 











via motor for Canadian and New England 
points where they expect to spend several 
weeks’ vacation. ‘ 

August Loch, the well-known North Side 
jeweler, served as honorary referee at the 
annual picnic of the North Side Business 
Men’s Association last week. 

J. Clarge Crawford is a member of the 
committee which is making a special drive 
for members in connection with the new 
building which is to be erected down town 
by the Keystone Athletic Club. 

Francis A. Keating is a member of the 
Mayor’s Committee which will officially 
welcome Col. Charles A. Lindbergh upon 
the occasion of his visit to this city today 
(Aug. 3). Mr. Keating is an executive of 
the Grogan Co. 

Harry A. Sipe, of the house of Sam F. 
Sipe, returned home this week on the 
Olympic from his annual buying trip to 
Amsterdam. Mr. Sipe also passed a few 
days in London and Paris. He reports that 
diamonds are high and hard to find. 

The Joseph Horne Co. has opened its 
Summer Camp at Camp Horne, back of 
Emsworth, Pa. The employes take turns 
in spending their vacations at this delightful 
camp, one of the most up-to-date in the 
country, with its fine swimming pool and 
dancing pavillion. The employes have the 
privilege of taking guests for visits and 
admission is by ticket only. 











Henry Bodenheimer of New York was 
among the cut-of-town trade visitors of the 
week. 

Paul W. Gesswein, of Paul Gesswein & 
Son, 35 Maiden Lane, New York, has been 
in town calling on the trade. 

George W. Hurlburt, of H. O. Hurlburt 
& Sons, has completely recovered from his 
recent illness and is back on duty again. 

H. Freudberg, formerly of the watch ma- 
terial house of Goldberg & Freudberg is now 
traveling for K. Berkovitch, wholesale jew- 
eler, Sansom St., and also Kramer Bros., of 
Sansom St. 

Out of town jewelers visiting the whole- 
sale district and looking over the newest 
lines for the Fall trade included: E. C. Mor- 
rison, of Millville, N. J.; Clyde Ritter, 
Bridgeton, N. J., and T. Barton Freeney, 
Delmar, Del. 

Abraham Sickles, of M. Sickles & Sons, 
is off to Europe on his annual diamond buy- 
ing trip, having sailed from New York on 
the Berengaria. He will be absent from town 
for about six weeks and plans extensive pur- 
chases of fine stones. 

Plans are complete at the Hotel Adelphia 
for the annual Fall show of the National 
Gift and Art Association for which four or 
more floors have been reserved. The dates 
are Aug. 21 to Aug. 27, inclusive, and the 
largest and best show of the series is prom- 
ised. 

George Bierschenck of the Fulmer & Gib- 
bons staff was the recipient of a large and 
handsome bouquet on the occasion of a game 
in the Collingswood church baseball league, 
in recognition of his consistently good play- 
ing, since his “comeback” in baseball and his 
good hitting. 

Through the offices of the Italian govern- 
ment, the Mastercrafters of Italy have 
opened showrooms and offices at the Ben- 
jamin Franklin hotel here for the display 
of fine leather goods and high class gift 
wares, with Gene Loeb of this city in charge 
as general sales manager for the United 
States. 

Cooper Bros., wholesale jewelers, Sansom 
St., are making excellent progress on the ex- 
tensive alterations to their building. Work 
on the rear part is almost completed and will 
start soon on the Sansom St. front which 
will be completely remodelled, making it 
practically a new structure. The firm will 
carry on business as usual during the altera- 
tions. 

Arrangements are complete for the Fall 
show of the International Art and Gift Ex- 
hibit which opens at the Benjamin Franklin 
hotel on Sunday Aug. 21 and continues to 
Aug. 27. All the exhibits are to be housed on 
one floor and the list of exhibitors is a large 
and representative one. The- floor selected 
for the displays is the third, which is easy 
of access. 

Owing to the failure of the watchman and 
police who last week captured three men 
suspected of breaking one of the windows in 
the jewelry store of John D. Enright, to 
positively identify the prisoners as the actual 
window smashers, the suspects were dis- 
charged at a hearing before Magistrate Cos- 
tello. The window, at Kensington Ave. and 
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F St., in the Kensington district, was 
smashed but the looters only obtained a few 
low priced articles. The suspects claimed 
they were not in that section on the night 
of the robbery. 

The Philadelphia jewelry trade has been 
informed of the death of Samuel Edgar Phil- 
lips for more than 30 years a retail jeweler 
at Mannington, W. Va. He was a native 
of Milleboro, Pa., and a graduate of Wash- 
ington and Jefferson College at Washington, 
Pa. He had served as a city commissioner of 
Mannington and made many civic improve- 
ments while in office. 

Several matters of importance are sched- 
uled for the August meeting of the recently 
organized Philadelphid Association of 
Watchmakers and Jewelers Supply Jobbers. 
Plans are afoot to have the meetings each 
month preceded by a dinner at a hotel in the 
central business district. Practically all firms 
in the city handling these supplies are mem- 
hers of the association. 

Watch factory representatives are once 
more in evidence in the jewelry district. 
Among visitors last week were: W. H. 
Fowlie, eastern manager of the Elgin Na- 
tional Watch Co., who is following up the 
anti-price cutting campaign; J. M. Rosen- 
bach, of New York, representing the Illinois 
Watch Case Co., and Frank E. Goode of the 
Keystone Watch Case Co. 

Jacob J. Cohen, diamond importer with a 
studio in the Victory building, 1011 Chestnut 
St., will sail for Europe on the Rotterdam 
Aug. 6 for his annual diamond-buying trip. 
Mr. Cohen will buy his usual line and in 
addition has been commissioned by several 
houses, not importers, to obtain a large 
quantity of small loose diamonds for their 
trade. Mr. Cohen further announces him- 
self as an optimist on prices and on the 
prospects for a good Fall business. While 
in Amsterdam, Paris and other jewelry cen- 
ters, he will search for novelties in the fine 
jewelry line. 

Window smashers are again out after jew- 
elry stores. Three men in a speedy auto- 
mobile, halted their car a few feet from the 


- store of M. Cashman at Front and Venango 


Sts. and while one remained at the wheel, 
two broke the display window with a brick 
and stole watches and ring mountings, all 
valued at about $200. The men would have 
stripped the window of all its contents had 
it not been for a private watchman, guarding 
stores in the vicinity who heard the crash of 
glass and ran to the store. The thieves 
heard him coming and fled to their car which 
speeded away just as the watchman arrived. 
He was unable to obtain a description of the 
thieves or the number of the car, which the 
police think was a stolen machine. 

Charles Kirschneck, retail jeweler of Ches- 
ter, Pa., was the victim of a peculiar holdup 
while driving about that city at night to try 
out a new sedan he had just purchased. At a 
spot on the Chester pike, he was halted by 
three men, one on a red motorcycle, the 
other two in the side car and posing as 
State highway patrolmen, They wore gray 
tunics and dark grey trousers, resembling the 
uniforms of the State patrolmen and had 
heavy revolvers in their belts. The jeweler, 
supposing them in the dim light to be State 
officers, halted his car at their order. They 
accused him of some infraction of the motor 
laws and demanded he give them $100 to 
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hush up the complaint. When Kirschneck 
protested he had violated no law and refused 
to give them money, the men pointed their 
revolvers at him and ordered him from his 
car. The jeweler had to comply and watched 
two of the men climb into his new machine 
and drive it away while the other accom- 
panied them on the motorcycle. Kirschneck 
complained to District Attorney Taylor of 
Delaware county, who notified the State 
highway patrol office and was told the men 
were impostors. The State authorities have 
joined in the search for the robbers in the 
belief they will hold up other motorists. 
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A man, charged with passing worthless 
checks, was brought back to Washington 
by Baltimore police last week and placed 
under arrest, but later released on $500 - 
pond. He told Baltimore police he was an 
attorney and stock salesman. The specific 
charge against him was that he had defrauded 
Clarence E. King out of $75 with a bad 
check. 

Among those absent from duty at the Kay 
Jewelry Co. are S. Powdermaker, manager, 
at Shady Side, Maryland; and P. A. Little- 
ton, of the office force, at Colonial Beach. 
The store remains open on _ Saturdays. 
Many jewelry stores close Saturdays, in 
line with department stores, and a few re- 
main open until one o’clock in the busy 
districts. 

Mr. Simpson, in charge of the jewelry 
establishment of Whitmore & Co., left re- 
cently for an extended western tour. He 
had planned such a trip for years, but only 
lately fully determined to go. His intentions 
are to remain in one place of interest awhile, 
then go on te another, not having any 
definite itinerary, but much of the time will 
doubtless be spent in California. 

Announcement has been made of the re- 
moval, Jan. 1 next, of the jewelry estab- 
lishment of the Berry & Whitmore Co. from 
its present location on F St., to new quarters 
at 610 13th St. The firm will change its 
name to Berry & Co. at the time of its re- 
moval to the new location, and the lease of 
four floors is now under negotiation. The 
jewelry business was established in Wash- 
ington more than 30 years ago, having been 
started at 1105 F St., and after a few years 
moved into the present location at 1101 F 
St. C. E. Berry is president of the concern, 
E. C. Sloat, vice-president, and C. E. Berry, 
Jr., secretary. 














Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U.S. Gov't 
Date Official Assay Bars 


Jilly 26.6525 59 
= 59 
58% 
58% 
58% 
58% 


New York 
Official 


56% 
565% 
56% 
56% 
56% 
56% 
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Chicago Notes 


Oscar F. Blankenmeister, wholesale jewel- 
er of St. Louis, Mo., called on his many 
friends in Chicago during the past week and 
looked over the markets. 

S. Kahn, of S. Kahn & Co., wholesale 
jewelers at Petersburg, Ill. spent several 
days of the past week in Chicago looking 
over new Fall merchandise. 

Miss B. Even, of Evens, at 4774 Mil- 
waukee Ave., returned this week from Stur- 
geon Bay, Wis., where she spent several 
days visiting with relatives. 

Adolph Possin, of Boszhardt-Possin Co., 
Milwaukee, Wis., is spending several days 
of this week in Chicago looking over lines 
and attending the Gift and Trade shows. 

Joseph Altbach, of Altbach & Sons, is 
spending two weeks at Eagle River, Wis., 
with a party of friends. Mr. Altbach left 
*here last Saturday and made the trip by auto- 
mobile. 

J. J. Hackett, representative for Rogers, 
Lunt & Bowlen Co., is making his first Fall 
trip of the year calling on the trade through 
the south. Mr. Hackett, will be away for 
several weeks. 

L. W. Williams, manager of the Chicago 
office of Theo. Foster & Bro. Co., is now 
in his southern territory calling on the re- 
tail trade, and will be away until the first 
part of September. 

Fred Kline, sales manager for Juergens 
& Andersen Co., just completed a four 
weeks’ business trip through the west as 
far as the Pacific Coast. Mr. Kline reports 
having had a nice trip. 

Leo Bauman, of the Bauman-Massa 
Jewelry Co., wholesale jewelers at St. Louis, 
Mo., visited the markets last week for a 
few days. While here, Mr. Bauman called 
on many of his friends. 


O. E. Williams, Chicago representative 
for the Baer & Wilde Co., just completed 
a two weeks’ business trip through cities 
of Indiana. Mr. Williams reports having 
had very favorable business. 

V: M. Martin, of the Buxton Co.. Inc., 
17th floor Heyworth building, is making a 
business trip through the middle-west visit- 
ing cities between here and Minneapolis. He 
will be away until after Aug. 20. 


J. M. Washburn, Ohio representative for 
Benj. Allen & Co., just completed traveling 
through his territory and is snending 10 days 
at the home offices getting his Fall stock in 
shape before leaving on another extended 
trip. 

Fd Brooks. manager of the Chicago office 
of Williams, Inc., is spending J0 days at the 





home office at Providence, getting his new 
Fall line. En route to chicago, Mr. Brooks 
will visit with the trade, returning home 
about Aug. 9. 

Will Artes, of Charles F. Artes, Inc., 
Evansville, Ind., arrived in Chicago last 
Thursday and spent several days here call- 
ing on members in the trade and visiting 
with his brother, Oliver Artes, of the Key- 
stone Watch Case Co. 

George QOberting, jewelry buyer for the 
St. Louis Jewelry, Clock & Silver Co., St. 
Louis, Mo., accompanied by his family ar- 
rived in Chicago last week via motor and 
spent a few days here visiting with friends 
and taking in places of interest. 

Leonard Hoffman, of I. Schwartz, whole- 
sale jewelers on the 11th floor of the Hey- 
worth building, just completed a business 
trip through the south and after spending 
a few days at the home office replenishing 


his stock left on another trip through his . 


territory. 

H. Paul Juergens, of Juergens & Ander- 
sen Co., accompanied by his wife and family, 
returned to Chicago this week from a 
month’s rest to the mountains in the east. 
En route home they spent several days at 
Springfield, Ill., visiting at the home of Mrs. 
Juergen’s parents. 

Mrs. A. Scherer, who is associated in the 
retail jewelry business with her husband, A. 
Scherer, at 3420 Lincoln Ave., is recuperat- 
ing at Grays Lake for several weeks. Mrs. 
Scherer recently returned from Rochester, 
Minn., where she spent seven weeks under- 
going an operation. 

W. F. Fleek, western representative for 
Juergens & Andersen Co., is spending about 
two weeks at the home office preparing his 
new Fall line and expects to leave for his 
territory on an extended trip. Mr. Fleek 
spent several weeks at his home at Denver 
resting before coming to Chicago. 

T. Ross is now associated with the whole- 
sale jewelry firm of Kurzon-Saikin Co., as 
buyer of their jewelry department and city 
remresentative. Mr. Ross is well acquainted 
with the local trade, as he formerly was as- 
sociated with the jewelry department of 
Holsman & Co., for the past nine vears. 

Word was received at the offices of Olsen 
& Ebann, that A. L. Alie, Sr., who has 
charge of their store at Anderson, Ind.,. has 
recovered from his operation and is now 
resting at his Summer home at Gobels, Mich. 
Mr. Alie was operated on for inward goitre 
at a local hospital at Kalamazoo, Mich., on 
Julv 22. 

William F. Juergens, of Juergens & An- 
dersen Co., left last week accompanied by 
his wife for a motor trip to Eagle River, 


Wis. ‘En route he will stop at Powers Lake 
to visit with his mother, Mrs, Paul Juergens, 
who is staying at her Summer home, and 
at Neenah, Wis., to visit with friends. Mr. 
Juergens will not return to his office until 
after Labor Day. 

B. Zlotowitz, of Zlotowitz & Wexler, 
platinumsmiths, at 218 S. Wabash Ave., just 
returned from a two weeks’ motor tour to 
New York and other eastern cities. En route 
home he spent several days in Michigan 
resting. E. Wexler, member of this same 
firm, will leave next week with his family 
on a tour through the east and Michigan, 
returning home about Aug. 15. 

Victor B. Hume, manufacturers represen- 
tative, and W. D. McGrath, of 1103 Hey- 
worth building, returned last Monday from 
a pleasure trip to’ Lauderdale Lakes, Wis. 
While there they spent most of their time 
in fishing and resting. After remaining 
home for a few days Mr. Hume left on his 
first Fall trip through the east and south 
and will be away for about five weeks. 

F. H. Jacobson, who formerly was in 
the manufacturing jewelry business at 27 
E. Monroe St., and who has been con- 
fined to his home since early in January on 
account of illness, is greatly improved and 
is able to walk out-of-doors for a few hours 
each day. Mr. Jacobson will not be able 
to come down to the loop section for several 
more weeks but he hopes to resume his 
duties early this Fall. 

W. C. Schumann, of Leubusher-Schumann 
& Co., wholesale jewelers at 35 E. Wacker 
Drive, returned last week from an extended 
trip through the south. ‘While on this trip 
Mr. Schumann had his golf sticks along and 
visited the various golf courses through his 
territory. While at Tulsa, Okla., Mr. Schu- 
mann claims he made A. Y. Boswell, of 
A. Y. Boswell Co., throw his golf sticks 
away, but the golf committee of C. J. A., 
will make him prove on Aug. 9 just how 
good he is. 

H, E. Kornow, formerly of the K. & K. 
Co., and E. L. Schoen, of Schoen’s Bead 
Shop, have entered into a partnership under 
the name of The Kayaness Co., and are 
located in suite 1711 Kesner building. This 
concern operates a wholesale jewelry busi- 
ness, does watch repairing to the trade as 
well as restringing of pearls and beads and 
handles imported picture frames. Both Mr. 
Kornow and Mr. Schoen have been asso- 
ciated with the jewelry industry for a great 
many vears and during this time have made 
many friends. 

E. Hamburger, jewelry buyer for N. Shure 





(Continued on page 108) 

















Chicago Notes 


(Continued from page 107) 





=— 





& Co., just completed a business trip to New 
York and other eastern cities. Mr. Hambur- 
ger was away for two weeks and visited the 
markets. 

H. Holsman, president of Holsman & Co., 
left this week with a party of friends to 
motor to northern Wisconsin where he will 
enjoy a two weeks rest and do some fishing. 

Among the retail jewelers that visited the 

markets in Chicago during the past week 
were: W. G. Riley, Gary, Ind.; Albert 
Wuesteman, Champaign, Ill.; A. B. Lewis, 
Dwight, IIl. 
R. P. Kiep, of Robt. P. Kiep’s Sons, 
retail jewelers at Joliet, Ill., and Mrs. Kiep, 
passed through Chicago last week on an ex- 
tended pleasure trip through the west as far 
as Yellowstone Park. 

Gordon Overstreet, of Fred Overstreet, 
Dixon, Ill., accompanied by his bride is 
spending his honeymoon in Chicago. ‘While 
here Mr. Overstreet is looking over the gift 
and trade shows and visiting with his many 
friends. 

L. Druk, of Altbach & Sons, wholesale 
jewelers, returned this week with his wife 
and family from a two weeks’ automobile 
trip through northern Michigan. Mr. Druk 
is manager of the watch department for this 
concern. 


Fred McAtee, of the Normal 


owner 


Jewelry Gift Shop, Bloomington, IIl., has 
announced the closing of his business at that 
place and is removing to Petersburg, Ind., 
within a few weeks, where he has purchased 


a jewelry store. 

In the matter of S. & L. Spero, Louis 
Goldman, of Goldman, Allshouse & Healy, 
trustee for the benefit of creditors made a 
final dividend payment to creditors amount- 
ing to 6 per cent. The total paid to creditors 
to date is 21 per cent. 

Oscar Hirsch, of Hirsch & Oppenheimer 
manufacturing jewelers located on the 7th 
floor of the Capitol building, left last week 
accompanied by his wife and son on a motor 
trip through northern Wisconsin. Mr. 
Hirsch expects to return to Chicago about 
the middle of August. 

J. B. Lipsker, representative for the Gold- 
smith Bros. Smelting & Refining Co., Hey- 
worth building, left recently for Atlantic 
City to join his wife and family. Mr. Lips- 
ker will be away for two weeks and during 
that time will combine business with plea- 
sure. He will call on his trade through 
. New York and New Jersey. 

“Billy” Little, manager of the New York 
office of the George H. Fuller & Sons Co., 
left Chicago last week for home after spend- 
ing two weeks here enjoying a rest and visit- 
ing his Chicago friends. Mr. Little was ac- 
companied on this trip by his son Ward and 
after spending the night at Bowling Green, 
O., he made a non-stop 710 mile automobile 
trip to New York. 

The Heyworth building Protective Asso- 
ciation held its annual meeting and election 
of officers on Thursday of last week in suite 
1712. Secretary L. M. Heymann in his re- 
port stated that during the two years this 
association has functioned there has been no 
holdup or sneak theft to their knowledge. 
The election of officers resulted as follows: 
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P. T. White, of Otto Young & Co., presi- 
dent; John Sproehnle, of Sproehnle, Inc., 
vice-president ; V. M. Feltus, of J. R. Wood 
& Sons, secretary; and A. Oppenheim, of 
Block-Weinfeld Co. was re-elected treasurer. 
Funeral services for Carl K. Ebann, was 
held on Tuesday, July 26, at 2 p. m, at 
the Oriental Consistory. From there the re- 
mains were brought to the Chapel at Grace- 
land for cremation. Carl K. Ebann was 
president of Olsen & Ebann, and passed 
away suddenly on Saturday, July 9. His 
remains were placed in the vaults at Grace- 
land awaiting the return of Mrs. Ebann, his 
widow, who was spending some time in 
Europe. Fifteen branch managers of the 
company spread throughout the country were 
in Chicago to attend the funeral and the 
stores in Chicago were closed for the day. 








August Kalbitz, Red Bud, Ill., was here 
during the past week to visit the local whole- 
sale houses for supplies and stock. 

O. E. Homann, buyer for the retail jewelry 
concern of C. B. Brown & Co., Omaha, 
Nebr., was a visitor in the local wholesale 
trade during the past week. 

Lynn Culbertson, of the Hess & Culbert- 
son Jewelry Co., at 9th and Olive Sts., is 
back on duty again, after enjoying a vaca- 
tion of several weeks out of the city. 

Milton Meyer, associated with his father 
in the jewelry and optical business, in St. 
Charles, Mo., was a trade visitor last week 
among the St. Louis wholesale supply 
concerns. 

Friends of Harry Hoock, optometrist in 
charge of the optical department of the 
Geo. L. Weber Jewelry Co., on Locust St., 
heard with regret last week of the death of 
his father at the age of over 80 years. 

Herman Mauch, North Broadway retailer, 
has been away on a fishing trip with some 
cf his old friends. They spent some time 
at a fishing resort in the Ozark Mountains, 
fishing in the Huzzah stream for bass and 
catfish. 

Oliver Selle, of the Selle Jewelry Co., 
in the Arcade building, 8th and Olive Sts., 
has returned from a two weeks absence from 
his store, partly on vacation and partly on 
business. Following a week away in the 
country, he went east on business and got 
back last week, ready to plan early Fall 
season activities. 

Wholesalers report a fair volume of in- 
coming orders from the salesmen now in the 
field for a regular road season. Buyers are 
seeking some goods at this time and planning 
later requirements for the Fall season. Col- 
lections are reported satisfactory and to 
some degree better than at this time a year 
ago. 

George Neuhoff, of the Heffern-Neuhoff 
Jewelry Co., dealers on Locust St., was in 
town for a brief stay last week. He has 
been enjoying a vacation with his wife and 
family at Ephraim, Wis., and after a short 
stay to attend to business affairs he expects 
to leave again for the northern lakes to 
finish his outing. 

A number of the representative members 
of the local jewelry trade are planning to 
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visit the shows in Chicago this week and 
inspect the displays to be held there at some 
of the hotels. In addition some of the local 
wholesale firms are planning to have repre- 
sentatives on hand to meet any of the retail 
trade that happen to be there at the same 
time. 

Leo J. Vogt, president of the Hess & Cul- 
bertson Jewelry Co., 9th and Olive Sts., is 
leaving next week to join his family in Estes 
Park, Colo. They left this week to tour 
and he will follow by rail and plans to 
spend about three weeks in the Rocky 
Mountain region, seeing all the principal 
‘points of interest. 

Trade with the local stores is fair, accord- 
ing to competent observers in the trade, for 
this time of the year. With June weddings 
past and graduation events likewise a thing 
of the past comes a lull, with also many 
buyers off on vacation. The current call, 
however, has been fair and there seems to be 
little occasion for complaint as to the state 
of business at this time. 

A number of the local jewelry concerns 
in both the retail and wholesale branches 
of the trade, were donors of prizes for the 
annual baseball game, held under the auspices 
of the St. Louis Tuberculosis Society. The 
game this year was between St. Louis and 
Philadelphia, and was played Thursday, July 
28. The affair is always largely attended, 
the net proceeds going to carry on the work 
of the organization. Thousands of prizes 
are awarded, attendance and otherwise, most 
of them donated by local mercantile con- 
cerns. Some of those given by the jewelry 
trade were above the average in value and 
in some instances were on display in local’ 
show windows before the game, as a means 
of advertising it to the public. 

A. F. Eisenbeiss, vice-president of the 
Eisenstadt Mfg. Co., in the Louderman 
building, spent most of last week in Chicago 
making arrangements for the display of the 
company at the jewelry show being held 
there this week. The firm has a compre- 
hensive showing of many of its leading lines, 
at the Hotel Sherman, in conjunction with 
representative jewelry manufacturers from 
all over the country. In addition to him 
the following representatives of the com- 
pany will be in attendance during the hold- 
ing of the display: Leo C. Phegley, credit 
manager, Al Hoppman, of the watch de- 
partment and the following road salesmen: 
Nelson W. Hagenauer, Fred C. Emerson, 
Mike Opperman and Fred Redmund. 








Lacking a single clue to aid them in a 
search for a burglar band, the police have 
been maintaining a close watch in Rochester, 
N. Y. in an effort to prevent any 
further operations of the gang which broke 
ints two State St. places before daylight, 
July 25. One of the places burglarized was 
the jewelry store of Charles Houseman, 319 
State St. More than $400 worth of jewelry 
was stolen. The thieves hammered a panel 
from the rear door to gain entrance, the 
police report. The burglars ransacked the 
store. Precious stones and other stock of 
great value was in a locked safe which was 
not molested. The loot includes 12 wrist 
watches, 12 white gold rings, 12 strings of 
imitation pearls, 24 baby rings and 24 watch 
chains. The theft was not discovered until 
the store was opened in the morning. 
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Fred L. Burton, Laurel, Miss., was a 
visitor in Cincinnati last week. 

George S. Fox, of Fox & Son, is touring 
Indiana, while Fred H. Ullman is goin 
through Illinois. ° 

Edgar Noterman, head of Joseph Noter- 
man & Co., is on a trip through Ohio, 
Indiana and Illinois. 

Jack M. Werst and Carl A. Myers of 
Dayton, O., are attending the second annual 
Jewelry and Allied Trades Show at the 
Hotel Sherman, Chicago, on August 1 to 5. 

Arno Dorst, president of the Dorst Co., 
announced that his company would be com- 
pletely established in its new home on 
Reading Road, south of McGregor Ave., by 
Aug. 15. The old place will be shut down 
Friday, Aug. 5, and heavy machinery started 
to its new place the next day. The offices 
will be continued in the Walsh structure until 
Aug. 12 and will be found at the new place 
on the following Monday, Aug. 15. 

Otto Lind, Jr., manufacturing jeweler in 
Room 10 at 422 Race St., made application 
for a charter at Columbus for the purpose 
of creating a corporation out of the business 
he formerly conducted as an individual. The 
corporation was formed by Mr. Lind, 
Charles Rekow and Norman Rosfelder who 
will become equal partners in the new con- 
cern. The company will specialize in plati- 
num jewelry creations. Its capital consists 
of 150 shares of no par value stock. Mr. 
Lind formerly carried on the work by him- 
self with Rekow and Rosfelder being em- 
ployed by him. 

Heirs of the late Edward H. Croninger, 
manufacturing jeweler who died last week 
applied to the Probate Court in Hamilton 
County for an administrator to settle their 
father’s estate. The court appointed three 
appraisers to make an inventory of the com- 
pany which is located on the top floor of the 
Andrews building at 5th and Race Sts., the 
appraisers being Edgar Noterman, Joseph 
Kenkel, retail jeweler on Main St., and one 
of the members of the Gebhardt Bros. Co. 
It was thought that the Croninger company 
would be continued by old employes of the 
firm as Mr. Croninger had expressed such a 
desire. 

All of the assets of the Rogers Jewelry 
Co. at 532 Vine St., in the Hulbert block 
will be officially taken over by the R Jewelry 
Co. which applied for an incorporation from 
the Secretary of State, Tuesday. The 
actual taking over will be made Aug. 1 and 
when it takes place Emil Brower and Hyman 
Spitz will own the store as they have agreed 
to buy it from Max Greenwald. Everything 
is signed up on the agreement and the 
jewelry store as it stands including all the 
stock, fixtures and a lease, that still has five 
years to run, will pass from Greenwald to 
the other two. Capital of the new company 
is given as $12,000. 

Mrs. Bessil Petrovitzky, 77, motker of 
Samuel Meyers, 656 Gholson Ave., Avon- 
dale and jeweler at 5th and Walnut Sts., 
died at the Orthodox Jewish home at Maple 
and Knott Sts., Avondale, Monday. Funeral 
services for her were held at the Jewish 
Home, Tuesday afternoon followed by 
burial in Clifton cemetery. Mrs. Petrovitzky 
was a native of Russia and moved to Cin- 
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cinnati from Indianapolis, Ind., eight years 
ago. .She was the mother of eight children 
five of whom are living. They are Samuel 
Meyers and Mrs. Esther Daniel of Cin- 
cinnati; Jacob Petrovitzky and Mrs. Mary 
Drozdowitz of Indianapolis and Mrs. Ida 
Herman of Billings, Mont. 

Through the purchase of the Robinson 
Bros. Co., maker of leather -straps for 
watches, A. Sauer & Co. now occupy all of 
the seventh floor of the Glenn building at 
5th and Race Sts., with the exception of the 
suite of Charles Schmitt & Co., manufactur- 
ing jewelers. The deal for the purchase of 
the Robinson firm was concluded by Albert 
Sauer, president of the firm, F. A. Robinson 
and his brother E. P. Robinson. The 
Robinson firm was founded a number of 
years ago for the purpose of making har- 
nesses but the advent of automobiles re- 
duced the demand and the company started 
to manufacture straps for watches. The 
firm did quite a lot of business about the 
year the war started as at that time the 
Gruen Watch Co. started an aggressive carn- 
paign exploiting the wrist and strap watch 
which called for a great many leather 
thongs. The strap division of the Sauer 
company will be in charge of Eric Robinson, 
son of F. A. Robinson who will act as 
superintendent. 

The testimonial dinner that was tendered 
to George J. Gruen, watch manufacturer and 
president of the National Association. of 
Credit Men, was attended by 450 business 
and professional men at the Zoological 
Gardens, Wednesday evening. The three 
principal speakers of the evening including, 
A. E. Anderson, C. W. Dupuis and D. C. 
Keller, eulogized Mr. Gruen because he has 
been responsible for important developments 
in credit matters, not oniy in the Cincinnati 
Association but in the national association 
as well. Mr. Gruen’s response was typical 
of the man, as it consisted of a short talk 
in which he_ graciously acknowledged 
the tributes paid to him and declared the co- 
operation of his fellow members was largely 
responsible for the success of the associa- 
tion. The dinner was arranged by a com- 
mittee representing the Cincinnati Associa- 
tion of Credit Men, Chamber of Commerce, 
Cincinnati Club and the Rotary Club. The 
speeches made at the session were broad- 
cast by the Crosley Radio Corporation, 
station WLW. 

Funeral services for Fred A. Pieper, 57, 
Covington jeweler, were held at the Blessed 
Sacrament Church in Ft. Mitchell, Ky., 
Monday, July 26. The services consisted 
of requiem high mass which was sung by 
the Rev. William Blees and then the body 
was laid to rest in Mother of God Cemetery 
in Covington. Mr. Pieper died Friday night 
July 22 following a third operation at the 
Bethesda hospital, as reported last week in 
THE JEWELERS’ CiRCULAR. He was a prom- 
inent citizen in northern Kentucky and was 
widely known in Cincinnati also. Mr. Pieper, 
who was associated with three brothers in 
the Pieper jewelry store on Madison Ave. 
opposite Pike St., in Covington, took an 
active interest in the Covington Children’s 
clinic and contributed generously to the clinic 
for five years before it was taken over by 
the State of Kentucky. His body laid in 
state at the home Sunday and Monday morn- 
ing. On Sunday evening members of Bishop 
Carrell Council, Knights of Columbus and 
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Bishop Flaget General Assembly, Fourth 
Degree, Knights of Columbus and the Cov- 
ington Lodge of Elks held special services 
at the home. Pallbearers at the funeral 
were Joseph, Otto and Edward Pieper, 
brothers, Benjamin Bramlage, Henry Heile 
and Lawrence Droege. Representatives of 
the Covington Industrial Club, Covington 
Optimists Club and Kentucky Optical As- 
sociation were honorary pallbearers. 

















Mr. and Mrs. A. H. Clark, of the Clark 
Tool & Material Co. has just returned from 
a motor trip through the Yellowstone Park. 

Harry Kimber, Excelsior Springs, Mo., 
was in Kansas City last week on business. 
C. L. Frost, Pleasant Hill, Mo., was another 
visitor last week. 

W. A. Perry, Okmulgee, Okla., stopped 
off in Kansas City for a day last week to 
visit the trade. He was on his way home 
from his Summer vacation. 

E. O. Baumgarten, the manager of the 
Kansas City branch office of the Norris, 
Allister, Ball-Bridges Co. of Chicago, spent 
the week in the home office, Chicago, pre- 
paring the company’s exhibit for the Kansas 
City show. 

Frank Pfeiffer, Parsons, Kans., sent word 
to Kansas City last week that his father, 
widely known throughout the entire State 
of Kansas, died early in the week. The 
local Parsons, Kans., papers gave wide 
recognition to Mr. Pfeiffer. 

Mrs. Dorothy Rieger, the daughter of L. 
H. Ludwig, of the Edwards-Ludwig-Fuller 
Jewelry Co., went to the finals in the city 
golf tournament this year. Mrs. Rieger is 
an amateur golf enthusiast, and is a member 
of the Oakwood Country Club. 

Charles E. Thistle, president and active 
manager of the Woodstock-Hoefer Watch 
and Jewelry Co., left July 15 with his 
family for a three weeks’ motor trip through 
Glacier National Park, the Canadian north- 
west and other northwest points. 

E. Bagge, manager of the Chicago office 
of the Waltham Watch Co., and I. E. 
Boucher, general manager of the company, 
spent two days in Kansas City last week 
visiting the trade, and looking over the pros- 
pects for the combined Kansas City shows. 

E. A. Sumner, for many years connected 
with the retail jewelry business at Hope, 
Kans., and later at Herrington, Kans., 
passed away two weeks ago at his home. 
Mr. Sumner was a pioneer jeweler and was 
well known to the trade throughout this sec- 
tion of the country. 

John F. Mulhaupt, who has been in the 
retail jewelry business for over 12 years in 
Kansas City, has just completed arrange- 
ments in his new location at 1117 Grand 
Ave. From 1235 Grand Ave., to the present 
location is not far when space is concerned, 
but the change brings the store into the heart 
of the business district. The new store is 
47 feet x 11 and has a window display of 
a little over seven feet. The window is on 
the north side next to the entrance of a 
large office building, so that a large number 
of people daily pass close enough to view 
the displays. 














M. O. Cockrum, Evansville, was a recent 
business visitor here. 

William Kessler, Clinton jeweler, has re- 
turned after a vacation spent at Schaeffer’s 
Lake. 

Herman Burns, jeweler, 3223 E. 10th St., 
has returned from a trip in the lake region 
of the northern part of the State. 

Ikko Matsumoto, Lionel Cooley and Lon 
Critzer motored to Lake Manitou for the 
week end. They report a delightful time. 

The Continental Optical Co., one of this 
city’s most rapidly growing concerns has 
moved from 426 N. Capitol Ave. to 14th 
and Capitol Sts. 

J. J. Dean, Bloomfield, called on Indianap- 
olis wholesalers last week, as he was en- 
route from a sojourn among the lakes of 
northern Indiana. 

Carol Sipe, who has been spending some 
time in Amsterdam, Holland, has arrived 
in Paris for a short stay, before continuing 
his continental tour. 

J. E. Reagan, of the Baldwin-Miller Co., 
and his family motored to Ludington, Mich., 
and will spend some time at their Summer 
home, Epworth Heights. 

The Martin jewelry store, 335 Martin 
St., Logansport, observed its 40th anni- 
versary, July 16. Associated with Ben 
Martin in this firm is his son, Ben, Jr. 

H. L. Johnson, with offices in Chicago and 
Indianapolis, is in the former city to at- 
tend the second annual Jewelry and Allied 
Trades Show, at the Hotel Sherman, Aug. 
1-5. 

R. D. Evans, of the Rite’s Jewelry Shop, 
accompanied by Mrs. Evans, is enjoying a 
vacation in Montreal. He made the trip 
by automobile and visited Buffalo and New 
York city enroute. 

The business of Howard & Hardin, 
Rochester, Ind., has been incorporated with 
a capital of $12,000. The incorporators are 
William A. Howard, Guy M. Hardin and 
Frank R. McCarter. 

George Graham Greene is now with the 
Rite’s jewelry shop. Mr. Greene came to 
this country from London three years ago. 
He was employed with Rite’s two years and 
later was with Kay & Rogers, Columbus, O. 

It was with regret that the trade learned 
of the death of Peter Walker, father-in-law 
of W. H. Swern, Robinson, Ill. Mr. 
Walker had been identified with the firm a 
number of years as the secretary-treasurer 
and legal representative. 

F. E. Dimmick, traveling representative 
of the Baldwin-Miller Co., has returned 
from Philadelphia where he attended the 
national convention of the Baptist Young 
People’s Union. Mr. Dimmick went as a 
delegate of the local B. Y. P. U. 

Mr. Donnelly, formerly with the Fox 
Jewelry Co., Ft. Wayne, Ind., and Grand 
Rapids, Mich., and recently with S. A. 
Steele, Eikhart, Ind., is now in charge of 
the Rainbow jewelry store at Brazil. Mr. 
Farraco, Clinton, is the owner of the store. 

Leon Levy, manager of the Kay Jewelry 
Co. in this city, is attending a national meet- 
ing of the managers and officials of this 
company which is being held in New York 
city. Mr. Levy motored east and visited 
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Detroit, Port Huron, Buffalo and Atlantic 
City enroute. 

Albert G. Berg, 9 Pembroke Arcade, has 
returned from a 10 days’ stay at his Sum- 
mer home near Detroit. Mr. Berg spent 
some time in Ann Arbor and across the 
Canadian border. He was accompanied by 
friends from here and the trip was made 
by automobile. 

Mrs. Bertha Watts, wife of Edward 
Watts, of Hoffman & Co., passed away re- 
cently following a brief illness. Besides 
her husband, Mrs. Watts is survived by a 
year old baby. Funeral services were con- 
ducted from the residence in Bridgeport, 
with interment in Crown Hill Cemetery. 

Arthur Hutto, 921 State Life building, 
has found a decided increase in business 
since he moved his store into rooms oppo- 
site the elevator lobby. He now has one 
of the brightest and busiest places in the 
city. Mr. Hutto reports his July trade the 
best he has ever had for that month. 

Harry A. Sebel, Inc., a corporation spe- 
cializing in diamonds and watches as 
wholesalers has been established in India- 
napolis. The firm now occupies excellent 
quarters on the fourth floor of the Illinois 
building. Harry A. Sebel is well known 
to the trade, having spent a number of years 
with the Baldwin-Miller Co. and the Sebel 
Co., Inc., and last year traveled for A. G. 
Schwab & Sons, Cincinnati. The directors 
of the new corporation are: Q. Austin 
East, W. F. Reagan and Harry A. Sebel. 








Fred J. Thelemen, of the Fred J. Thele- 
man Co., recently spent three days at Green 
Lake. 

A. Miller, of Monroe, called on Milwau- 
kee wholesale jewelers during the past 
week, 

Jewelry, including rings, bracelets, etc., 
valued at $250 was taken from the Shower 
store at Bradley, Wis., Sunday, July 27. 

H. W. Umbs, South Milwaukee, has just 
returned from his vacation. Mr. Umbs 
passed 10 days at the Lake of the Woods, 
Ontario, Canada. 

James H. Havlista, president of the O. H. 
Bingenheimer Co., is building a new home 
at 548 49th St. Mr. Havlista and his fam- 
ily plan to move into it on Sept. 1. 

Gordon Warnke, of the E. H. Warnke 
Co., has just returned from his vacation. 
Mr .Warnke motored to various cities in 
Wisconsin as a part of his vacation pro- 
gram. 

Otto George, 


Milwaukee retail jeweler, 
who was injured in an automobile accident 
when returning from the picnic of the Mil- 


waukee wholesale jewelers, has fully re- 
covered. 

H. S. Paterson, Minnesota representative 
of the Reliance Silver Co., is spnding a few 
days in Milwaukee before he starts on his 
Fall selling trip. Jack T. Montgomery of 
the same company has already started out 
on the road with a complete line of mer- 
chandise for the holiday season. 

The R. W. Nelson jewelry store has been 
conducting a game of skill during the past 


week to find out how many people can tell 
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the difference between a $5,000 string of 
real Oriental pearls and an imitation pearl 
necklace. Awards worth $300 will be given 
away in the very near future by Mr. Nelson. 

Burglars who robbed the Herman Kohl's 
jewelry store at Manitowoc overlooked 
$1,000 worth of valuables. They did man- 
age, however, to make away with about $300 
worth of loot. A police officer, making his 
rounds, discovered the door of the store un- 
locked and notified the proprietor. Entrance 
had been gained by picking the lock.. 

A new book which is intended to serve as 
a guide to arts metal workers interested in 
the reintroduction of pewter has been writ- 
ten by Professor W. H. Varnum of the 
department of Applied Arts of the Uni- 
versity of Wisconsin. Mr. Varnum’s book 
is entitled, “Pewter Design and Construc- 
tion.” It contains a history of pewter, a 
discussion. of design appropriate for articles 
made of the metal, and solutions of practical 
problems of pewter working. 

More than 500 persons took part in a 
pearl judging contest conducted by the Gus- 
tafson Jewelry Store at Baraboo, Wis., dur- 
ing the past week. The contest created 
much interest, one string of real pearls 
valued at $2,500 being displayed together 
with trays full of imitation pearls. Nearly 
every string of beads shown was selected 
by some one of the contestants as the prize 
winning string. Prizes were donated to six 
people. Pearls ranging in price from $25 
to $150 were given to five of the six win- 
ners, while a sixth was presented with a 
wrist watch. 

The thief who robbed the August H. 
Stecher Co.’s jewelry store, 276 Third St., 
five years ago, has finally been discovered. 
A man who gave his name as John Hutter 
was picked up on suspicion here by Detec- 
tive Martin Fallon and confessed that he 
tossed a brick through the window of the 
Stecher store five years ago and made off 
with jewelry valued at several hundred dol- 
Jars. He was charged with burglary in dis- 
trict court and his bail set at $1,500. His 
case was continued until Aug. 3. Henry 
Stecher, president of the August H. Stecher 
Co., and treasurer of the Wisconsin State 
Retail Jewelers’ Association, says that the 
man has confessed to other crimes which 
may put him in prison for 45 years. 








The Clerc & Allan jewelry store on Brigh- 
ton Ave., opposite the new Penn-Beaver 
Hotel, Rochester, Pa., was robbed of jewelry 
valued at about $600 recently. A large 
plate glass in one of the display windows 
was broken with a cobble stone wrapped in 
a sporting section of a Pittsburgh paper. 
Through the aperture, the robbers took 
everything within reach, consisting of about 
a dozen gold watches, ranging in price from 
$40 to $75. They left no clew. Mrs. Chand- 
ler, wife of Dr. H. J. Chandler, a Rochester 
dentist, who lives in an apartment over the 
store, heard the crashing of glass as did 
also other residents in the vicinity. Going 
to the front window, she saw a large auto- 
mobile parked on Brighton Ave., opposite 
the store, but did not know a robbery had 
occurred or that the car had any connection 
with it. The robbery was discovered next 
morning by a man on his way to work. He 
notified the chief of police who reported 
the robbery to the firm. 
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Reid Berkey, of the Charles A. Berkey 
Co., is leaving this week for an extended trip 
through the middle west. 

John Baker, of F. B. Strong & Co., 
Cleveland, and Mrs. Baker, were the guests 
of friends in Detroit last week. 

Irving Swaab, manager of the Morton 
Credit Jewelry Co., Farmer St., passed the 
week-end with friends in Cleveland. 

Sam Gerson, who has been ill for the last 
week or so is now able to be back at his 
work again. 

John Hogan, of the Cleveland headquarters 
of the Scribner & Loehr Co., passed part of 
his vacation in Detroit, where he was the 
guest of friends. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., left this week for a trip through 
New York State. He expects to be gone 
two or three weeks. 

Morris Geller and Morris Friedberg, 
both prominent in credit jewelry circles in 
Detroit, went to Chicago last week and will 
remain for the jewelry show which opened 
in that city on Aug. 1. 

W. W. Bugg, a prominent retail jeweler 
of Jackson, was in Detroit last week calling 
on the trade and buying new merchandise 
for his late Summer and Fall trade. He is 
optimistic and anticipates an early increase 
in retail buying. 

W. F. Broer, president of the W. F. 
Broer Co., wholesale jewelers at Toledo, 
paid a visit to the Detroit branch this week. 
He is favorably impressed regarding pros- 
pects for good business during the late 
Summer and Fall. 

Jack Rayfield has returned from Grand 
Rapids where he was manager of the Cole 
& Irwin retail jewelry store in that city, 
and has been made manager of the new 
Book-Cadillac store operated by the same 
organization here in Detroit. 

James Burton, it is announced, has pur- 
chased the retail store of the Grosse Pointe 
Jewelry Co., at Grosse Pointe, a suburb of 
Detroit. He is an optician and for a cor- 
siderable time previously kad been engaged 
in business with this establishment. 

P. Gerson, it is announced, is about to 
epen a new retail jeweiry establishment in 
the former Industrial Bank building on 
Griswold St. New equipment and new mer- 
chandise will make it one of the attractive 
shops of the kind in the downtown district. 

The Detroit branch of the W. F. broer 
Co. has been adding to its fixtures this week 
and otherwise making ready for the Fail 
business which, it is expected, will open up 
earlier than usual. The Detroit branch cf 
the Scribner & Loehr Co., also is making 
some interior betterments 

Morris Geller, who is active in promoting 
the growth of the National Association of 
Credit Jewelers, reported at his office in 
Detroit last week that this organization in- 
creased in membership 50 per cent. during 
the last few months. He states cificers are 
engaged on plans for further expansions. 

Burglars on the night of July 24 broke 
into the Dekker jewelry store at Zeeland, 
Mich., and made their escape with about 
$1,000 in loot, which included watches, mesh 
bags, fountain pens, etc. Entrance was 
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gained by breaking a hole through the roof. 
No clue as to their identity has been dis- 
covered. 

Warrants have been issued for the four 
alleged bandits accused of participating in an 
attempted hold-up last week of Samuel 
Freudenheim, a New York city diamond 
merchant, in the downtown shopping dis- 
trict during one of the busiest periods of the 
day. The accused men failed to get anything 
of value but before the affair ended a pclice- 
man and a bystander were slightly wounded 
when hit by bullets. 














TRADE CONDITIONS 


The local retail jewelers report that trade has 
held up very well during the past week or 10 
days, and that August has started in well and expect 
to see business good during the next month or six 
weeks. While July was nct a rush month, the 
dealers say that when trade conditions over the 
country are taken into consideration that they are 
very well satisfied at the way business has come in 
for the past several weeks. The wholesale jewelers 
are looking for a good Fall trade. Salesmen on the 
road report that many retailers have started to 
buy their Christmas holiday goods. 





T. C. Bayse, retail jeweler, Rockport, Ind., 
was a recent business visitor in the city. 

Local dealers in glassware report their 
trade has been very good for the past 
several weeks. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., retailer, has returned from a busi- 
ness trip to Indianapolis. 

W. J. Bretz, retail jeweler, Huntingburg, 
Ind., was recently the guest of his daughter, 
Mrs. Hobart Wedeking, at Dale, Ind. 

J. Harry Poole, who formerly owned and 
operated a pearl button factory at Rockport, 
Ind., was in Evansville on business one day 
last week. 

Charles Hebner, retail jeweler, Boonville, 
Ind., is back from a camping trip to Blue 
River near Milltown, Ind., where he spent 
two weeks with a party of friends. 

Ray Sisson, Decker, Ind., who buys White 
and Wabash river pearls, was in Evans- 
ville a few days ago and reported that few 
pearls have been found in Indiana rivers this 
season. 

Pearl button factories in some of the 
towns in southern Indiana are being operated 
on fairly good time now, although the 
owners report they are not getting as many 
shells from the rivers in this section as they 
did last year. 

J. G. Quiatt, retail jeweler at Tennyson, 
Ind., is planning to rebuild his store build- 
ing which was destroyed in August of last 
year. Mr. Quiatt has been engaged in the 
retail jewelry business at Tennyson for a 
number of years. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers, Boonville, Ind., assisted recently in 
arranging a Kiwanis Club program at a 
meeting of the Boonville Club that was held 
at Pelzer, Ind. Mr. Nester is a charter 
member of the Boonville Club. 

J. L. Thuman, one of the pioneer retail 
jewelers of the West Side, is arranging to 
co-operate with the West Side Nut Club and 
the other business men of the West Side in 
staging a street fair and carnival in that 
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part of the city in the hopes of stimulating 
trade. 

John P. Chrisney, owner of a large de- 
partment store at Chrisney, Ind., and a 
handler of jewelry, who formerly repre- 
sented Perry and Spencer counties in the 
Indiana State legislature, has announced he 
will be a candidate for the same office next 
year. The father of Mr. Chrisney was the 
founder of Chrisney and the town was 
named in his honor. 











C. Gulas has opened a trade repair shop at 
817 Union Mortgage building. He was form- 
erly with E. Katz. 

Dave and Ben Glasser, of the Merit Co., 
left last week for a short trip to Chicago 
where they are attending the jewelry show. 

J. H. Ehrlich, credit jeweler of Detroit 
was in Cleveland last week for the purpose 
of visiting his brother who is in a local hos- 
pital where he underwent an operation. 

Mr. and Mrs. A. H. Ficken, of the A. H. 
Ficken Co., watch jobber are enjoying a va- 
cation which they are spending in the east 
visiting New York, Atlantic City and other 
cities. 

J. A. Conn auctioneer has moved his office 
from the seventh floor of the Hippodrome 
building to the fourth floor of the same 
building and has space with the Wagner, 
Gilger, Cohn Co. 

Among manufacturers’ representatives who 
called on the Cleveland trade last week were: 
P. Bronzen, Brozen Bros.; Mr. Lewis, the 
Elgin National Watch Co.; Frank Moran, 
F, J. Sturdy’s Sons Co. 

Among out of town jewelers in Cleveland 
last week were: Earl Wolf and family Lou- 
denville; Mr. Dren, Lorain; Mr. Dilling- 
ham, Norwalk; Dilliam Hale, Cuyahoga 
Falls; S. C. Wheeler, Lorain; A. M. Fuller, 
Berea; M. C. Eldrigde, Ravenna; John 
Bostwick, Cambridge; Sam Brainerd, Me- 
dina. 

The Scribner & Loehr Co’s, catalog divi- 
sion announces the appointment of Morris 
Miller of New Orleans as representative in 
the south and west. Mr. Miller replaces M. 
Doernfield who died suddenly on July 20 at 
Los Angeles. Mr. Doernfield, who was also 
from New Orleans, awoke in the night and 
complained of not feeling well and before a 
doctor could be summoned he died. 

The Rudolph Deutsch Co., Euclid Ave. at 
13th St., has on display in its window a 
beautiful solid bronze eagle two feet high 
which is intended for a trophy that will be 
awarded in the National Amateur Track 
Meet to be held at the Luna Stadium. The 
company is also furnishing 75 medals for the 
event, one being diamond studded, which is a 
first prize, the second solid gold and the third 
prize silver. The eagle and medals were all 
designed by the company. The meet is at- 
tracting national attention as a feature of it 
is a 10 mile marathon race in which runners 
from all parts of the country are to partici- 
pate. Sam Deutsch of the concern is back 
from a fishing trip to Peelee Island, Canada. 
He was elected Cuyahoga County delegate to 
the recently held State meeting of the 
American Legion at Canton, 
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Louis Fiegelman, of the Fiegelman Jew- 
elry Co., has just returned from a two 
weeks’ stay at Murietta Hot Springs. 

J. P. Tait of the Tait Jewelry Co., 7th 
St. near Hill St., has returned from an ex- 
tended trip to San Francisco and way points. 

George Miller, representative for eastern 
manufacturers, with headquarters in Holly- 
wood, has returned from a six weeks’ trip 
in the east. He was accompanied by his 
wife. 

Henry Schlegel, George D. Davidson Co., 
645 S. Hill St., is convalescing at the Cali- 
fornia Lutheran Hospital, where he recently 
underwent a major operation. He is soon 
to resume his duties at the store. 

Sam Cohen, who was brutally slugged 
by the robbers who looted the Robbins 
jewelry store, 839 S. Broadway, recently, 
has recovered from his injuries and is back at 
work as usual. The police believe they have 
the two men who actually did the job. 

“Doc” Wilson, Los Angeles jeweler, has 
just returned from his extensive mining 
interests in Arizona. He visited a number 
of the jewelers in Bisbee and in Phoenix. 
He was absent for six weeks and during 
his stay he visited his mine at Tonopah. 

George Mahingian of the clock depart- 
ment of the E. W. Reynolds Co., who was 
married recently to Miss Meleckian, Fresno, 
sent word back from the northwest to their 
friends in Los Angeles stating they are 
touring the State and will not return until 
the second week of August. 

H. K. Slaudt, whose firm is opening new 
headquarters in the Metropolitan building, 
has been away for the past three weeks in 
the Yosemite on an extended tour. He re- 
turns to an establishment almost twice as 
large as it was when he went away. The 
new location is spacious and occupies al- 
most the entire eighth floor of this building 
in the heart of the city. 

Among the leading jewelers of the out- 
of-town cities who passed a few days last 
week in Los Angeles on business was John 
Parker, Huntington Beach; E. B. Lang, 
Venice; G. W. Burzell, Sawtelle; C. W. 
Wallace, Chino; C. W. Clark, Van Nuys; 
Roycroft Jewelry Store, E! Segundo; and 
J. A. Williams, Needles, were other recent 
_visitors in Los Angeles. 

Gem bandits have been given a real scare 
as a result of the quick capture of three 
men who are believed to be the brains of a 
ring of jewel thieves who have been op- 
erating in this city for the past two months. 
These men have a record in the east and the 
authorities here expect to pin on them the 
work of the Robbins jewelry store robbery 
as well as several other thefts in which 
individuals and small stores have been 
robbed. 

Sentiment among the Los Angeles jewel- 
ers is in favor of a local organization among 
the retailers. During the recent efforts to 
secure trophies for the Forest Fire Fighters 
Association, Chester Montgomery of Mont- 
gomery Bros., leading jewelers, took an 
active part in the work. Three handsome 
trophies were donated by the jewelers of 
this city and these are to be presented to 
the American Legion by Paul H. Gray, chief 
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of staff of the Forest Fire Fighters Re- 
serve. The fact that the jewelers have 
taken an active part in stimulating recruit- 
ing for this body has meant much to the 
business life of this city. Already 3,500 
men are available for duty in the event of 
a major forest fire. 
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Fred Klein, Jurgens & Anderson Co., of 
Chicago, is visiting the local trade. 

The Gensler-Lee Jewelry Co., with head- 
quarters at 818 Market St., have just opened 
an addition to their chain of jewelry stores 
in the shape of a big store in Scattle, Wash. 

On the close of its meetings here, the 
Material Jobbers’ Association had dinner at 
the Commercial Club, later attending a per- 
formance of “Chicago” at the Lurie The- 
ater. 

A. S. Peterson is covering the Pacific 
northwest on his first Fall trip for the 
Gorham Co., and William A. Kissam is 
covering his southern territory for the same 
company. 

C. Guslander of Willetts, Cal., has been 
calling on the trade here and other visitors 
include Mr. Klapperton, Perterville, Cal.; 
Philo H. Runds, Sawtelles, Inc., Pendleton, 
Ore.; Charles W. Clark, Van Nuys, Cal., 
and S. G. Davis, Jerome, Idaho, who is 
here on business and pleasure. 

Business was combined with pleasure by 
Walter L. Glenn, manager of the W. B. 
Glidden Co., representatives of R. Wallace 
& Sons’ Mfg. Co., on his three weeks’ trip 
through the northwest. Mr. Glenn called 
on a number of jewelers in the territory 
and, as he drove, he was enabled to enjoy 
many of the scenic beauties, including the 
Columbia River Highway, several national 
parks and Vancouver and Victoria, B. C. 

Ivan L. Smith, Coast manager for the 
Oneida Community, Ltd., returned from a 
business trip to Los Angeles and left on 
July 28 to attend the agents’ meeting at 
Oneida, N. Y. While in the east, Mr. 
Smith expects to spend a week in the Cats- 
kill Mountains and will probably not return 
to the Coast till about Aug. 18. Some 
changes in the Coast organization are an- 
ticipated, but they will probably not take 
place till after Ivan L. Smith’s return. 

Arthur H. Rude, one of the travelers for 
the S. J. Hammond Co., has motored to 
Seattle with Mrs. Rude to visit the latter's 
parents. After spending a week or so, Mr. 
Rude will call on the firm’s customers in 
Portland, Ore. Tow O’Neill is making his 
northwestern trip for the company. S. J. 
Hammond has returned to his offices in the 
Jewelers’ building here after a trip to the 
[Feather River, where he was very success- 
ful in landing the limit of trout. 

An interesting announcement just made 
is that the Vercler Smelting & Refining 
Works of Los Angeles nas become con- 
solidated with Wildberg Bros. Smelting & 
Refining Co. of San Francisco with offices 
in the Bankers’ Investment building. This 
consolidation took place on Aug. 1. Both 
firms have been established for a number 
of years and both are well known to the 
trade throughout the Pacific Coast. The 
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consolidation does not affect the personnel 
at the plant or at the offices in San Fran- 
cisco and Los Angeles, which remains as 
heretofore. Through this consolidation, 
however, the trade will have the benefit of 
the entire facilities of the combined organi- 
zations in both Los Angeles and San Fran- 
cisco. 








Pacific Coast Notes 


C. E. Anderson of Centerville, Alameda 
County, Cal., has moved into his new store 
which is stated to be one of the best 
equipped jewelry establishments in this 
section. 

J. Eugein has opened a jewelry store in 
Modesto. He was formerly in the jewelry 
business on Haight St., San Francisco. 
Modesto is the center of one of the most 
flourishing agricultural districts of northern 
California. 

C. E. Barker, Myrtle Point, Ore., has 
applied to the City Council for a permit to 
remodel his building on Spruce St. When 
the work of remodelling is completed he 
plans to occupy half the building with his 
jewelry store, letting the other half of the 
building for other purposes. 

Jessop & Sons, for years one of the lead- 
ing jewelry firms of southern California, 
operating in San Diego, will move about 
Sept. 1 to their new home at 1041 5th St., 
San Diego. The location of the new store 
was purchased about a year ago and the 
building is fully equipped for operating a 
large and modern jewelry establishment. 
The second floor will house the factory and 
offices, leaving the ground floor to be used 
entirely for sales rooms. 

Sol Rothenberg, head of the Crown 
Jewelry Co., Great Falls, Mont., has an- 
nounced the purchase by his firm of con- 
trolling interest in the Jacoby Jewelry Co. 
of this city. The Crown jewelry store will 
eventually become consolidated with the 
Jacoby store and will operate in the Jacoby 
location. Mr. Rothenberg succeeds C. W. 
LaGrave as head of the Jacoby Jewelry Co. 
Mr. LaGrave purchased the business about 
two years ago from the Jacoby estate. 








Consular Notes 


The Bureau of Foreign and Domestic 
Commerce announced last week that jewelry 
and novelties are being sought by a house 
in Toronto, Canada. The Bureau will send 
additional information if communications are 
directed to its headquarters at Washington, 
D. C., or any of its branches and reference 
made to File No. 26095. 

kok Ok 

A concern in Colombo, Ceylon, is in the 
market for jewelry, watches and clocks, 
according to the Bureau of Foreign and 
Domestic Commerce. For further informa- 
tion with reference to this inquiry, those in- 
terested should write to the Bureau at 
Washington, D. C., or any of its branches 
and refer to File No. 26561. 








B. F. Krasner has moved from Battle Creek, 
Mich., to Grand Rapids, Mich., where he 
is located in the Widdicomb building. He 
now employs seven men in his shop. 
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Aaron Ash, of A. & A. Ash, Birmingham 
retail jewelers, will leave in a few days 
on a business and pleasure visit to New 
York. Mr. Ash will be accompanied by his 
daughter. 

“Business continues very good with us,” 
said A. B. Brombly of the Birmingham 
Jewelry Co., wholesale and manufacturing 
jewelers. He stated that they expected to 
employ more help in the near future. 

The stock of goods of the Reid Lawson, 
Inc., retail jeweler, is being rapidly dis- 
posed of at private sale. Reid Lawson, head 
of this firm, is closing out his stock and 
will engage in another business. This is one 
of the biggest private sales of jewelry ever 
held in Birmingham. The stock is valued 
at about $150,000. 

“Andy” Jaffe will give a handsome silver 
trophy to the runner-up of the Birmingham 
News Highland Park golf tournament, 
which commenced July 25 and will end Aug. 
5. The tournament is open to all amateur 
golfers residing in Jefferson county. Many 
other handsome trophies and cups will be 
given in this tournament, all of which are 
now on display in the show windows at the 
Jaffe Jewelry Co., corner of Second Ave. 
and 19th St. 








Atlanta, Ga. 





George De Vries, with the Pennant 
Watch Supply Corporation, 119 Fulton St., 
New York city, spent several days in 
Atlanta during the week in the interest of 
his firm. 

Friends of Paul Ewing, of Ewing Bros., 
will be glad to know that he has returned 
to work after having been confined to his 
home for several days suffering from an 
infected foot. 

Mr. Bewton, salesman with Ewing Bros., 
wholesale jewelers, is planning to go to a 
local hospital next week for a slight opera- 
tion. He will be away from his work two 
weeks, it is expected, and possibly for a 
longer period. 

Attendance at the eighth annual convention 
of the Georgia Retail Jewelers’ Association, 
which was held in Atlanta on July 20, was 
double that at the convention last year, and 
officials are pleased with the increased 
interest being shown in the association and 
its work throughout the State. 

J. Tom Smith, retail jeweler of New 
Smyrna, Fla., passed the week-end in At- 
lanta on a short business trip. He demon- 
strated his golfing ability and upheld the 
reputation of Florida golfers by taking on 
both Oliver Ewing and Roy Moore, of 
Ewing Bros., and administering to both a 
sound defeat on the Stockade course. 

Mr. Atkinson, of Latham & Atkinson, has 
left for a trip to the Pacific Coast which 
will last several weeks. While away Mr. 


Atkinson will make a special study of up- 
to-date jewelry stores in the section with 
a view to adopting some of the latest de- 
signs and improvements in the new store 
to be constructed by the company next year 
on Peachtree St. 
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Notes from Here and There 





C. W. Hallstrom will open a jewelry store 
at Alexis, III. 

J. Hanak, Farrell, Pa, has moved tu 
Youngstown, O. 

Spruce A. Baird, Paulsboro, N. J., has 
moved to Washington, D. C. 

Morris Rocklin, Wilmerding, 
been succeeded by M. Goldberg. 

A new jewelry store has been opened at 
Van Wert, O., by Ronald Thomas. 

The business of P. G. Simmons, formerly 
at Memphis, Tenn., has been moved to St. 
Louis. 

The O. N. Lundberg Co., jeweler, 
Wadena, Minn., has been sold to J. G. 
Foster. 

A new jewelry business has been estab- 
lished at Granite Falls, Minn., by C. F. 
Berger. 

Guy F. Kneeland has succeeded to the 
business of I. W. Burnham, Inc., at Morris- 
ville, Vt. 

It was announced recently that Emil 
Hauge, will open a jewelry store at Am- 
herst, Wis. 

The Hewitt Jewelry Co., has succeeded 
to the business formerly conducted by C. 
G. Hewitt, Greenvilie, Pa. 

W. T. Vogler & Son, jewelers, Winston- 
Salem, N. C., will move shortly to the James 
A. Gray building, at 4th and Cherry Sts. 

R. C. Bernau, Greensboro, N. C., has 
landed at Bremen, according to reports reach_ 
ing friends in his home city. Mr. Bernau 
will spend the entire Fall and Winter in 
European cities, visiting frends and also pur- 
chasing a stock of goods for his gift shop 
and jewelry store in Greensboro. 

Carl Schumer of the Schumer Bros. 
Co., returned to the establishment in 
Cincinnati, O., after a stay of three months 
at Denver, Colo. Mr. Schumer was directed 
to go to Denver by physicians in order to 
make a full recovery of his health. He seems 
to have been greatly benefited by the trip to 
Colorado. 

Reports from many of the rural sections 
in southern Indiana are to the effect that 
farmers are bacly in need of rain and fears 
are felt for the corn crop, most of it being 
planted late this season. Some of the rural 
merchants say in the event crops are short 
this year that trade may suffer a little later 
on in the season. 

T. M. Rogers, Newberry, S. C., will soon 
occupy a new building. Mr. Rogers is con- 
structing two store structures on Main St. 
at Newberry, and will use the larger store 
for his jewelry business. He has rented the 
adjoining store. The new jewelry store will 
be modern in every way, and should be quite 
an asset to the Newberry jeweler. 

Gordon Overstreet, well known Dixon, 
Ill., jeweler, was married July 27 in Nashua 
township, near here, to Miss Clara Cleaver, 
daughter of Mrs. Mae Cleaver, of Nashua. 
The Rev. B. C. Holloway, pastor of the 
Methodist church in Oregon, officiated. 
Covers were laid for 100 guests at the wed- 
ding dinner and the bridal pair left on a 
10-days motor trip. They will be at home 
later in Dixon. 

J. P. Archibald, a former president of the 
American National Retail Jewelers’ Asso- 
ciation, and the president of the Blairsville, 
Pa., Chamber of Commerce, was the toast- 


Pa. Has 
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master at a recent banquet held in the 
United Presbyterian Church dining room at 
Blairsville. Singing was led by D. W. 
Yealy, and after introductory remarks by 
W. H. Sweet and S. W. Miller, a number 
of addresses were delivered. 

Louis Ratzesberger, Milford, IIl., jeweler 
and for 20 years in business in Iroquis 
county, and Miss Cecil Koons were married 
July 21 in the bride’s home, Bloomington, Il, 
The Rev. Chester B. Grubb, Bloomington, 
officiated. Following this ceremony the 
bride’s brother and Mrs. Morgan were 
married. Mr. and Mrs. Ratzesberger are 
on a honeymoon trip through the east and 
will be at home later in Milford. 

In connection with a re-adjustment of the 
capital structure of The Keystone Watch 
Case Co., its assets have been transferred to 
Keystone Watch Case Corporation, which 
will continue the business under the same 
management as heretofore. All the liabili- 
ties of The Keystone Watch Case Co. have 
been assumed by the new company, and all 
sums due the old company are payable to 
Keystone Watch Case Corporation. 

Following the visit of two supposed cus- 
tomers, Mrs. Armenia Keil, who operates 
a jewelry store at 313 Royal St. New Or- 
leans, La., discovered that two rings, one 
valued at $50 and the other at $15 were 
missing from her stock. Mrs. Keil told the 
police that a young man and woman in- 
formed her they were to be married and 
asked to look at some rings. They made no 
purchase, but after they had departed Mrs. 
Keil discovered the theit. 

The recent release from prison of Leon 
Daudet, on a telephone message, made all 
Paris and indeed the rest of the civilized 
world laugh, but since then some powerful 
thinking has been done. Some system for 
controlling the authenticity of telephone 
messages is being thought out. Jewelers 
and bankers taking charge of jewelry or 
plate are very interested in such arrange- 
ments. Jewelers are frequently hoaxed. by 
telephone messages asking for the despatch 
of samples to some lonely chateaux or villa 
while even in town, such an order may be a 
trap to induce them to bring valuable goods 
to an empty flat, where thieves are safely 
ensconsed. A Paris jeweler tells me that 
practically all business is done by telephone, 
messengers having gone out of fashion and 
speed being the order of the day. Just 
so long as old customers are _ being 
dealt with, all is well, but in the case of new 
clients too many precautions can not be 
taken. Something in the nature of a lumi- 
nous signal, throwing the number of the 
speaker on a dial, at the other end of the 
line, would do something to ensure the au- 
thencity of communications, but meanwhile 
there is no way of controlling them except- 
ing by the voice. 








The Nanking nationalist government has 
announced that effective from Sept. 1 
throughout all nationalist territory a new 
import tariff will be imposed. In this sched- 
ule jewelry, precious stones, etc., come under 
the head of Class B luxuries and will be 
subject to a duty of 30 per cent. according 
to a cable received last week by the Depart- 
ment of Commerce at Washington, D. C., 
from A. B. Calderm, American Trade Com- 
missioner at Shanghai. 
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Timely Trade Topics 














Dealers’ Helps in Window Displays and Merchandising. 
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Zenith Watch Co., New York, Showing 
Attractive Line of Clocks 
A line of clocks which combine beauty 
with accuracy, and which is meeting with 
popularity is now being shown by the Zenith 
Watch Co., Inc., 64 W. 48th St., New York. 
These clocks are called Zenith Stone 
clocks and are made in a variety of artistic 
shapes, and fitted with dependable eight day, 














AN ATTRACTIVE CLOCK 

15 jewel Zenith movements. The cases are 
made in bloodstone, onyx, malachite, rode- 
nite and lapis-lazuli framed with sterling 
silver. 

Mr. Gibson, the vice-president of the 
Zenith Watch Co., Inc., is well pleased with 
the reception this line has received and 
states that it is only a forerunner of other 
unusual clocks which his company plans to 
show the trade this Fall. 





William L. Gilbert Clock Co. Celebrates 
One Hundred and Twentieth 
Anniversary 
The William L. Gilbert Clock Co., Win- 
sted, Conn., celebrated its 120th anniversary 
on Thursday and Friday, July 28 and 29. 
The final feature of the celebration was a 
pageant which included a display of the 
clocks of all ages, including clocks made by 
the company over 100 years ago. These older 
clocks were presided over by Willis A. 
Drake, who has been identified with the Gil- 
bert organization for over 50 years and who 
is a direct descendant of the founder of the 
company, He was appropriately costumed to 
impersonate “Father Time” with his long 
flowing beard and his scythe and hour glass. 
“Robbie” Funk, whose father is respon- 
sible for the final inspection of the quality of 
workmanship, presided over the new clocks 


that are to be brought out this Fall, to com-" 


memorate the 120th anniversary of the firm. 
The festivities culminated when the entire 
plant was closed down so that every mem- 
ber of the organization could be present when 
“Father Time,” symbolizing the skill and 
wisdom of age, explained the older clocks, 
and stepped over to greet the young man 


who symbolized the enterprise and enthusi- 
asm of youth. The young man showed him 
the new clocks and after looking at the new- 
er clocks, “Father Time’ commended the boy 
and bid him to continue “carrying on.” 

The new clocks in addition to being strik- 
ingly beautiful, have sounded an entirely new 
note in clock design. The best interior dec- 
orator’s talent that could be found, collabo- 
rated with artists to produce effects that are 
not only new but which most effectively har. 
monize with the modern taste and style of 
heme furnishings. 





Sample Room Display Creates 
Favorable Comment 


“Like the social hall in the palace of an 
Indian Mahrajah” is the impression one gets 
when looking on the sample room display 
of Holmes & Edwards, Factory C, Inter- 
national Silver Co. 

This introduced the new Pageant pattern 
to the trade. The scenic effects, of course, 


Unique 


The room is hung with Gouba rugs which 
are hand embroidered and the tables covered 
with delicately tinted India prints. This 
material was imported directly from India 
and adds a refreshing new note to sample 
room displays. 





Charles F. Damm, Inc. Designed and Made 
Buffalo Lindbergh Medal 


The Col. Charles A. Lindbergh medal 
presented to the New York to Paris air hero 
was designed arid made by Chas. F. Damm, 
703 Main St., Buffalo, N. Y. 

It is of all 14K gold. 
itself has a background of green gold 
carved to represent the ocean on _ the 
lower part, and the sky on the upper 
part. On the left side is the Statue 
of Liberty all in raised gold and on the 
right side the Eiffel Tower. In the lower 
center is the seal of the City of Buffalo 
and at the top there is a cut of Lindbergh’s 
plane headed from the Statue of Liberty to 


The medal 





UNIQUE SAMPLE ROOM OF THE HOLMES & EDWARDS CO. 


were in keeping with the illustration of the 
gorgeous pageant which is used in their 
national advertising that will feature the 
new pattern. 

On entering the room the first impression 
one obtains is that the figures of the Rajah 
and his treasure bearers had stepped right 
out of the picture. The background is a 
handsome print of the “tree of life” dedi- 
cated by the Hindus to progress. It is an 
appropriate symbol to which the Holmes & 
Edwards representatives point with pardon- 
able pride. 


the Eiffel Tower. Above that there is a 
red, white and blue ribbon attached to a 
bar with Col. Charles A. Lindbergh’s name 
in gold with enamel background so the 
name will predominate. Just below the 
name is a white gold propeller, and above 
that is a solid piece of gold with a dull 
yellow gold Buffalo in the center. The 
background of this medal is all green gold 
and the figures all yellow gold with the 
exception of the aeroplane and the pro- 
peller which are white. The back of the 
medal is appropriately engraved. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
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A Sales Manual for Jewelry Stores 





Written Expressly for The Jewelers’ Circular 




















I—The Floorman 


FFICIENCY is gradually finding its 
way into the jewelry store, where it 
has been a stranger, lo, these many years. 
What with expert stock analysis, turn-over 
computation and per-floor-foot sales alloca- 
tion for the jeweler’s wares, it is becoming 
a pressing necessity that he organize to its 
highest capacity one of the greatest assets 
he has—the human element of his business. 
We have long felt that the grade of 
service received in the jewelry store, the 
self{confident air which representative 
stores exude, and the personal following 
of the salespeople in such stores accounts 
largely for the success of that store. This 
is still very true, as concerns the two 
first-named factors, but the last one is losing 
ground. In modern merchandising theories, 
less and less dependence is being placed in 
the personal following of salesmen. I 
grant you that it still is important, but not 
sO important as in the past. The day of 
personal touch and good-fellowship “mixing” 
in order to bring in trade, is slipping into 
the discard. The modern merchant de- 
pends upon the values and qualities of his 
merchandise, plus the wide-awake attention 
and service the public gets from his people, 
to put his proposition over successfully. 
Taken as a whole, the jewelry business 
would be the last one to submit itself to the 
straight-jacket of rule-of-thumb personal 
conduct; to confine its personnel to any hard 
and fast formula of selling or service, no 
matter how sound those rules might be. But 
the jewelry store is coming to it, just as 
it is coming to a 5 per cent. to 8 per cent. 
advertising appropriation; just as it is 
coming to the sale of beaded bags, cigarette 
lighters and the institution of gift depart- 
ments. All of these innovations are symp- 
tomatic of the fact that the jeweler realizes 
he is living in a new day. Many highly 
organized, high-pressure (if you will) com- 
mercial enterprises have learned that the 
human unit is a most variable one, and 
that its eccentricities may make or break a 
business. Such businesses have learned 
that certain methods of conduct in approach, 
selling, etc., are better than others, and 


will, if standardized upon by the whole 
selling force, result in a greater percentage 
of sales. To learn a fact like that is good 
business. And to make general use of it 
is still better business. 

The jeweler used to think that what was 
good business for some merchants was not 
good business for himself, but he is gradually 
coming out of that state of hypnosis, thank 








Read This Series 


Carefully 


THE jeweler used to think that 
what was good business for some 
merchants was not good business for 
himself, but he is learning that he 
who would sell wares to the public 
must adopt every measure that is 
honest, dignified and resultful. The 
soundness of a sales manual for the 
retail jewelry trade which will help 
to increase the selling effectiveness 
of his employees is apparent. The 
salesmen, the repair clerks and even 
the telephone girl are all factors in 
building up the jeweler’s success. 

A store manual will make the 
store’s services more uniform and ef- 
ficient, teach the rookies or new em- 
ployees the rules of conduct and make 
them better salesmen and _ finally, 
increase the prestige of the store with 
the employees, thereby creating a 
higher esprit de corps or worker- 
loyalty. 




















goodness, and is learning that he who would 
sell wares to the public must adopt every 
measure that is honest, dignified and result- 
ful. Therefore the soundness of a sales 
manual for the retail jewelry trade, which 
will help to increase the selling effective- 
ness of his empoyes, even if it does some- 
what “cramp their style” in spots. 

In the larger jewelry svores the three 
most important units in my estimation, are 
the floorman, the repair clerks and the tele- 
phone girls. These three outposts meet more 


of the public than do any other group in 
the store. Upon the impression they make 
may depend the mood of the customer—yea, 
the actual result of sales-effort, in many 
instances. A sales-manual which would 
aspire to increase efficiency, should begin 
with the floor-man. In many instances now 
this is a woefully under-paid job. The 
floorman is expected to dress well, to be 
well-bred and with a sense of the niceties 
and proprieties of social decorum, to have 
unlimited tact, sound judgment, high selling 
sense and the patience of a Job. How are 
such qualifications to be found in a $25-per- 
week man? Given these qualifications, a 
jewelry merchant should be ready to pay a 
pretty price. 

A store manual will accomplish three 
very definite and vital effects: 

(1) It will make the store’s service more 
uniform and efficient. 

(2) It will quickly teach the “rookies” or 
new employes with the rules of conduct and 
will make them better salespeople. 

(3) It will increase the prestige of the 
store with the employes, thereby creating a 
higher esprit-de-corps and worker-loyalty. 

Surely such man-sized objectives as these 
are worth going after. If a sales-manual 
will help to bring such things about, it is 
important to know just what such a sales- 
manual should contain. I will endeavor to 
give you my own humble and strictly per- 
sonal idea of such a booklet. Such a 
manual, it seems to me, should devote itself 
at the outset to an exposition of the house 
policy concerning courtesy to and service 
for—the public. The public is the jeweler’s 
bread and butter, and should get first con- 
sideration. 

Among the first rules laid down in such a 
book should be the timeworn but neverthe- 
less vital adjuration: 

“Greet the public with a smile!” 

I have known large stores, stores that 
aspired to greatness, which, nevertheless 
were classified in many minds as_ the 
“cheerless” store, or the “grouch” store. 
It is amazing to earn how people classify 
other people and things. They think of 
a man as that “lank” man, that “funny” 
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Features that make 
for Quick, Profitable Sales 


ERSCHEDE’S line of Eight Day Westmin- 
ster Chime Mantel Clocks combine several 
special features that make them easy to sell. 


For instance—the patented self-adjusting chime fea- 
ture, which automatically and unfailingly brings into 
unison the chimes and time. The simplicity of Her- 
schede construction is evident in this feature—there 
is a noticeable absence of the numerous levers and 
parts ordinarily employed. 


The adjustable chime fan, which allows the chimes 
to be made faster or slower to suit the individual 
owner, is another feature that appeals. The chimes 
may be silenced altogether, if desired, leaving only 
the hour strike. 


The eight day movement chimes all quarters on “Sym- 
phony” chime-tone rods, and strikes the hour on a 
separate rod of deep tone. The metal composition of 
the rods is our own invention, and produces a remark- 
ably sweet and resonant tone. 






No. 6014 


Height, 11144 inches 
Width, 8% inches 
Depth, 6 inches 


List, $55 


Height, 9 inches. Length, 20% inches, Dial, 5 inches. 
List, $61.00 


This line of eight day clocks includes several different 
models, each embodying the Herschede standards of 
artistic design, beautiful finish and accurate, depend- 


able movement. 
Send for prices and particulars on 


these and other Herschcde mantel, 
boudoir and tall clocks. 


The HERSCHEDE 


HALL CLOCK COMPANY 


Cincinnati, Ohio 
New York Salesroom, 37 West 47th Street, New York. 











Retail Prices. 
: | Gold 
or Mat Silver 


Genuine Leather Covered 
Various Popular Colors 


Beautiful Display Free 
Exceptional Trade Discounts 


Smokers Products Corp. 
552 7th Ave. - New York City 


Phone Penn. 0903 











































































































Actual size 








GEN UINE = IMITATION? 


This is an infallible 
tester for Emeralds. 
Your name is stamped 
on the rim if quanti- 
ties are ordered. Single 
tester sold under 
money-back guarantee. 


$3.00 
SPECIALTY 


MFG. CO. 


39 Front St. 
Brooklyn, N. Y. 
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Send for 


Literature 











Jewelers’ Twist 


Drills 
The Best Made 


Lowest Prices Immediate Shipment 


SPIEGEL BROTHERS 
114 Franklin St. New York, N. Y. 


If not available from your Dealer. write us 
Sample Shipments on Request 

















SAVES 
TARNISH 
CARES 


WOOLWORTH CHEMICAL CO., Lititz, P» 

















Restringing — and _ Repairing 
PEARLS -- BEADS - - NOVELTIES 


24 Hour Service 25 a 
i Special Prices for Quonsey Werk 5c a String 


LA VIE PEARL Co. 
65 NASSAU ST. NEW YORK 


























August 3, 1927 


Storekeeping Department 








man, that “solemn” man; of a store as that 
“big” store, as that “bright” store, as that 
“pleasant” store. Mind you, many of these 
mental classifications are almost sub- 
conscious with the holders of them, they 
are not vitally aware of how they have 
classified that man or store, but this sub- 
conscious prejudice influences them in their 
attitude toward that store or man. And, 
come to think of it, do you often hear of 
failures among either men or stores, where 
a smile is the outstanding characteristic? 
So, I judge it to be of first importance 
that floormen and salesmen greet every ‘one 
with a smile. It makes approach easy and 
graceful, it puts both sides on good terms 
and opens the way for further pleasant ‘in- 
terchange. A smile costs little, as has been 


often said; a smile even works fewer face | 


muscles than a frown, therefore it is the 
best thing all around to smile. The cus- 
tomer deserves a pleasant smile and greeting 
for coming into your store. He or she 
could just as well have gone into some 
competitor’s place. It bespeaks a pre-formed 
favorable state of mind on the part of the 
customer. It is that customer’s tender of 
good will to you—from a stranger you 
probably do not know. Think these things 
over, and if you are in power, you will 
insist with all the strength you’ve got; that 


every one of your employes smile at your. 


customers. This attitude of courteous, 
polite, interested attention should be obvious 
in the floorman’s approach. It should. not, 
of all things, be servile. No floorman 
should cringe. He should meet the customer 
with polite, man-to-man, friendly assurance. 
There is a difference of opinion as to how 
he should address a customer. This much 
is certain: he should say, “Good morning, 
sir,’ or “How do you do?” 

After that, it is a matter of his own 
discretion or tact. He might say: “Can 
I help you, sir?—or madam?” or if the 
customer stops at a certain case, “May I 
show some of our new rings?” or whatever 
it is that seems to engage the attention. 

When a customer signifies that he wants 
to look at certain merchandise, the floor- 
man should conduct him personally to that 
counter. He should not wave him “over 
there,” or give him a curt “second aisle to 
the right.” That’s department store tech- 
nique, which the jeweler likes to believe 
he excels in, and which the public expects 
him to excel -in. After conducting the 
customer to the counter designated, he 
should call the salesman to the customer, 
and then say something like this: 

“Mr. Jones (salesman’s name), this 
gentleman would like to see some scarf- 
pins.” And if the customer, in the fright 
that some usually feel when entering a 
jewelry store, tells the floorman “now I don’t 
want anything expensive—just about $5 or 
so,” the floorman should tell the salesman 
this, too. This sort of introduction be- 
tween customer and salesman opens the 
way very gracefully for the selling conver- 
sation. The customer has heard the 
salesman’s name, and may even want to call 
him by it. Anyhow, it’s comfortihg to know 
the clerk who is waiting on you is a human 
being, with a name, and- not merely an 
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automaton with a number. The floorman 
also has opened the way for the salesman's 
approach. The salesman does not have to 
ask the customer over again what he wants. 
He can start right out thus: 

“Now you don’t have to spend more than 
$5 to get a very presentable scarf-pin, be- 
cause we have some we’re mighty proud 
of around that price, etc., etc., etc.’ That 
starts the ball rolling nicely. There is 
nothing more exasperating than to have to 
repeat your wants to first a floorman and 
then a salesman. Ever try to give an order 
over the phone and, after you were 
through giving it, find you had been talk- 
ing to some employe who couldn’t take an 
order, or didn’t know how to take it, and 
he turned you over to another employe to 
whom you told the whole story again? 

No floorman living up to the specifications 
outlined earlier in this article will ever 
make the mistake of addressing a woman as 
“Lady.” That is the most atrocious form 
of salutation that I can think of. “Madam” 
is infinitely better. The floorman, in turn- 
ing customers over to salesmen will. be 
guided in his course of action by the nature 
of the customer’s wants. If it is a young 
and shrinking couple who want a wedding 
ring, he will, by all means, try to shield 
them from all embarrassment possible. He 
will not shout “wedding ring!” across the 
house. He will smile cheerfully and in a 
friendly way—because that couple thinks all 
the world should be happily interested in 
what they’re about to do—and bring them 
quietly over to the wedding ring counter. 
He will there tell the salesman in a soft 
voice of their wants, and the salesman, after 
completing the sale, inquiring about their 
needs of an engagement ring or wedding 
stationery, will not fail to snake hands with 
the bride and groom-to-be and wish them 
God-speed. 

If the customer has a small child, or is 
an old person, the floorman will see that a 
chair is unobtrusively placed for convenience. 
If the customer is holding packages in her 
arms and is trying to examine jewelry at 
the same time, he will gently take her 
packages and lay them on the counter by 
her side. Any customer likes to feel that 
his wants are intelligently understood by 
the salesman, because he expects to have 
to take that salesman’s advice if he pur- 
chases, and he wants to think the sales- 
man’s intelligence is worthy of his respect. 

In instances where the customer wants 
to go to the watch or jewelry department, 
the floorman will personally conduct them 
to these departments, unless the depart- 
ments are near and plainly in view. In 
those cases where the customer has some 
ticklish repair job on hand, the floorman 
should go with him to the repair desk and 
help him explain his case. This evidences 
an interest on behalf of the store in the 
customer’s trouble, and makes him feel that 
he’s getting 100 per cent. attention. When 
a woman brings in rings or pins to be 
cleaned, it is sometimes good business for 
the floorman to ask to see them and then, 
if warranted, make some suggestion like 
this: 

“Had you ever thought of having this 
ring (or pin) remounted? The jewels in it 
really deserve one of the newer mountings.” 

If the repair clerk is onto his job, and 
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notices the mounting worn or very much 
out of style, he will suggest a new mount- 
ing, pointing out that new prongs and re- 
pairs on the piece of jewelry will amount 
to considerable, and that after repairing, the 
customer will, after all, have an old piece 
of jewelry. Such approaches often sell 
new mountings. This is another of the 
many reasons why the floorman and the 
repair clerk can be two of the most im- 
portant units in the store organization. The 
floorman will, in many instances, ask the 
customer if his wants have been taken care 
of properly. This evinces a house-interest 
that the customer appreciates. Sometimes, 
too, the customer will then unbosom himself 
with some tale of lack of service on the 
salesman’s or repair clerk’s part, or relate 
the salesman’s or repair clerk’s inability, or 
unwillingness, to do something that will 
complete a sale, and the floorman can have 
this fault corrected. This speaking to cus- 
tomers, on leaving, should not be overdone, 
however. 

If the floorman remembers what the cus- 
tomer came in for and can say: “Did you 
get that baby gift alright?” or “Are they 
going to replace that sapphire in your ring?” 
It will make a distinct hit with the customer. 
If the customer gives the floorman his name 
during their conversation, the floorman, 
should, by all means, call him by his name. 
The floorman would also do well to learn 
the names of customers frequently coming 
into the store. He can then address them 
by their names. The salesmen will be glad 
to give him the names of their customers. 
He should also know the _ salesmen’s 
regular lunch hours, so as to be ready to 
answer, without delay, if they are inquired 
for by customers. , 

If the salesman is absent, the floorman 
should ask the customer if he wants to wait 
for him, and if he does, try and seat him. 
If he does not want to wait he should try to 
let him get some one else to wait on him. 
If this will not do, he should tell the cus- 
tomer just when the particular salesman 
wanted will return, and ask the customer's 
name, saying he will tell the salesman that 
he was in, and that he is coming back at 
such-and-such a time, trying to get the 
customer to set a definite time. He will, 
of course, tell the customer that the sales- 
man will be mighty glad to know that the 
customer called for him and is coming in 
again. 

Where a salesman is busy when a cus- 
tomer calls for him, the floorman should tell 
the customer he will be busy for but a short 
time, and he should then inform the sales- 
man very quietly that a customer is 
waiting. The salesman should pause in 
whatever he is doing and bow and smile to 
the waiting customer, even excusing himself 
from his present customer long enough to 
shake hands with the waiting one, if their 
acquaintanceship warrants such cordiality. 
If the waiting customer fidgets during the 
wait, the floorman should open a conversa- 
tion with him; direct his attention to some 
interesting merchandise, or assign some non- 
commission employe to be showing him the 
merchandise he is interested in, while he is 
waiting. Above all, don’t let the customer 
escape if it is possible to keep him waiting. 
If he gets out of the store before being 
waited on, he may buy a radio or a piano 
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Storekeeping Department 








with the jewelry money he intended to spend 
at your store. Your customer is YOUR 
customer cnly so long as he is in your store. 

The floorman will improve each shining 
moment when a customer is unengaged in 
the store to direct his attention to some 
novelty or out-of-the-ordinary merchandise, 
or even direct him to the Gift department 
and let him wander there. The ideal floor- 
man will not be too quick to approach 
persons who enter the store and aimlessly 
drift from counter to counter. He will 
watch them closely, and that keen extra 
sense he cultivates will tell him just about 
when it is proper to speak to the customer. 
Many persons like to browse around a 
jewelry store without being bothered by the 
attentions of floorman or salesmen. Maybe 
they are making up their minds. The tact- 
ful salesman can show his interest in such 
a looker by remarking pleasantly on the 
merits of whatever the looker may be 
observing in the case. Thus: “Those are 
the new clamp-mounting rings. Pretty, 
aren't they?” Or, “Emeralds are being 
used very profusely in the new jewelry. 
Just look at those”. Such an approach 
shows an interest in the customer without 
an actual inquiry as to whether he wants 
to be waited on. 

Where a floorman has the right to use his 
discretion in assigning salesmen to cus- 
tomers, he will exercise this power to good 
advantage. If a man is seeking some gift 
for a woman, the floorman most certainly 
will assign to him some smart saleswoman 
who can advise him and sympathize with his 
quest, at the same time commenting on the 
taste of certain selections, its appropriate- 
ness, etc. A grouchy salesman would be a 
poor help to a young man who wanted to 
select something fer his best girl and didn’t 
know what to get, and had no idea what 
color bag should be carried by a brown- 
haired girl. I have many sales pulled out 
of the fire by the right sort of saleswoman, 
and I have seen many sales hopelessly lost 
by having a salesman wait on a man for 
some petty gift, while all the while the 
salesman was figuring how much he was 
losing in commissions by not being behind 
the diamond counter. 

A saleswoman can, with the natural grace 
of her sex, pose for the prospective buyer 
with a hand-bag in hand, a necklace around 
her throat, a pin on her shoulder or a ring 
on her finger very effectively. Besides she 
can just naturally offer many _ cogent 
reasons for a certain selection, which a man 
would simply not think of—or maybe not 
know about. This ability to choose the proper 
salesperson for certain selling jobs is an- 
other reason why a really good floorman is 
one of the most important units in a store 
organization. 

Much more might be said as to the con- 
duct of a floorman, but an alert proprietor 
will think of them, jot them down, and 
iriclude them in the floorman’s section of his 
sales-manual. 

As to the general store force, certain set 
rules must be laid down. All should be 
modestly but well dressed. All should keep 
to their assigned places on the floor. Stock 


(Continued on page 119) 
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Efficiency in the Repair Department 





Black, Starr & Frost Employ Only Certified Watchmakers 




















RECENT issue of Women’s Wear 

Daily contained an interesting article 
entitled “Model Repair Shop of Black, 
Starr & Frost.” The firm’s methods in the 
repair department which are described 
below are worthy of study. Benjamin 
Mellenhoff is in charge of the concern’s 
watch department. 

Mr. Mellenhoff is much interested in the 
advancement of horological education. As 


actual or prospective members of the 
Horological Institute of America, ‘an au- 
(thoritative, nationwide organization of 
those who are interested, in one way or 
another, in the art or science of time- 
keeping.’ It is further expected that they 
be holders of the Certified Watchmaker’s 
‘Credentials, awarded by the institute after 
passing a rather severe examination. 

“A feature of this watch and clock repair 
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FORMS USED IN REPAIR DEPARTMENT OF BLACK, STARR & FROST, NEW YORK 


mentioned in the article and only employs 
watchmakers who have been ambitious 
enough to take the examinations and who 
are also members of the Horological Insti- 
tute of America. 

In the article, Alexander Kaylin says: 

“Compared with the repair shops in most 
jewelry departments, this commodious room, 
with ten windows facing the street, with a 
high ceiling and with the finest ventilating 
equipment, is a model workroom. 

“Frankly a service department, expense has 
not been spared to select its artisans with 
the keenest discrimination. A condition of 
their engagement is that they be either 


department is the power of the technical 
superintendent, by order of the firm, to re- 
fuse to make repairs where the construction 
of the timepiece is of an inferior make and 
where correct time is patently impossible. 
It was estimated by Mr. Mellenhoff, head 
of the department, that relinquishing this 
policy would almost double the present re- 
pair volume—10,000 watches and 5,000 
clocks—annually. 

“A contributing factor toward the mainte- 
nance of a high standard of workmanship 
is the payinent of operatives on a weekly 
rather than a piece basis. There is a definite 
conviction of the management that where 
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men are compensated on a piece basis, pro- 
duction is hurried and precision is sacrified. 
While production records are kept, the ob- 
ject is not to learn the speed of operation 
of the various workers, but to know what 
costs are and to determine with greater 
accuracy what charges will be. 

“So far as the mechanics of control and 
record keeping is concerned, the principle 
again is that service to the customer should 
be the guiding factor. With that thought in 
mind the determination of repair time and 
charge is the responsibility of the repair 
office, not the selling personnel. In that 
particular Black, Starr & Frost is at an 
advantage, for its clientele does not often 
concern itself with price and is so thoroughly 
confident that the job will be completed in 
the minimum time that it asks no questions 
but simply waits until it receives the notifi- 
cation card apprising it that the work is 
ready. Where specific information is wanted 
at the time the order is placed, however, the 


answer is relayed through the repair depart-: 


ment in from two to three minutes. 

“Necessarily, this estimate is not an exact 
one; it is an approximate one. If the 
customer desires a more accurate figure, a 
more thorough examination is made and the 
customer is notified of the exact charge by 
mail. In any instance, the customer is sent 
an exact estimate with description of the 
work to be done, where the charge is found 
to come to more than $20, 

“When the watch is brought to the 
counter, Form 1 is prepared and the mer- 
chandise placed inside and the flap sealed. 
The formation is of the usual type, includ- 
ing the name, address, how the merchandise 
is to be delivered, the type of article, 
whether or not an estimate is to be sent 
and the date. This is sent to the repair 
department and a quick examination is made 
to discover whether the watch had been re- 
paired at an earlier date. That is not diffi- 
cult because a record number is always 
scratched on the case inside the cover. 

“The job illustrated did not have a record. 
When it came to the repair department the 
master and working cards were prepared and 
the number C 1813 was scratched on the 
case, and also on the envelope (omitted 
here). The cards, Forms 2 and 3, are self- 
explanatory and differ in slight particulars, 
the principal one being the description of 
the repair appearing on the working card 
but omitted from the master record. 

“The master records, on yellow cardboard, 

are filed alphabetically by name of customer. 
The working records are filed consecutively 
by control number. When a personal in- 
quiry is received in regard to the progress 
of a job, the salesperson notes the name, 
address and description and telephones the 
information to the repair department. The 
first source of information is the master 
record. That found, the control number is 
noted and reference is then made to the 
working record. Here the status of the job 
is plainly indicated and the customer may 
then readily be notified what progress has 
been made. If the call is made before the 
promised date, the record will show that, 
too, and the inquirer will again be notified 
of that condition. All this information is 
found between 30 seconds and 2 minutes. 
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“Form 4 is a tag attached to the watch 

and contains all the details appearing on the 
working record. Record for authorization 
is made on the master card as soon as it, 
is filled out. That operation is the work 
of the credit office, to which the card is 
relayed. If the charge is approved an 
authorization stamp shows that. The credit 
man may in his discretion stamp the card 
C. Ge BD. 
. “When the work is completed, charge 
tickets are made out in triplicate—the book- 
keeper’s record, the delivery record and the 
shop’s record, respectively. When the call 
is made for the merchandise, the master 
card is again referred to and the authoriza- 
tion stamp or C. O. D. notation checked. 
The work in the original envelope is sent to 
the selling floor where the transaction is 
consummated. 

“Form 5 is an envelope used by the shop 
for ordering supplies or special watch parts 
from the various houses with which the com- 
pany deals. In that connection it is 
interesting to know that parts of older make 
watches not obtainable in the market are 
made by hand on the premises. It may also 
be observed that the minimum quantity of 
supplies is kept in the shop, the hand-to- 
mouth practice having been found adequate. 

“It was mentioned in an earlier paragraph 
that a work sheet is kept, showing the record 
of each man’s production. This record is 
a complete history of each man’s jobs and 
gives not only a description of the work 
but the material cost. The first of the 
month a detailed report is made (See Form 
6) for examination and comparison by the 
Merchandising Counsel.” 





No Place for Halfway Men 





ANIEL WEBSTER | wisely - said: 

“Things don’t turn up in this world 
until somebody turns them up.” Effort, study 
and planning are necessary to accomplish 
anything. No business was ever a lasting 
success without proper preparation. Those 
who go from day to day half prepared, half 
educated wonder when failure comes and 
think they are playing in hard luck. Failure 
generally is due to lack of intelligence—lack 
of proper planning and preparation. 

Half-way men are plentiful. A half-way 
man is a man who is only partly prepared 
for his job. The full-way man _ wins 
success. The half-way man begins business 
without sensible calculation, observation and 
investigation. The half-way man does not 
know all he should know about his own 
business although he may think that he 
‘knows more about it than the other fellow. 
This is a mistake which many of us often 
make—thinking we know more than we 
really do know. 

Make an examination of mind occasion- 
ally, just as the devout frequently make an 
examination of conscience. We shall be in- 
dulging in a profitable exercise. The ex- 
ercise will strengthen us, encourage us and 
enlighten us. R. F. N. 








Then there is the case of the absent- 
minded starter at the track meet who swal- 
lowed the gun and shot his lunch. 

—Stanford Chaparral. 
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(Continued from page 118) 








girls and female employes on the floor should 
wear smart-looking smocks. This saves the 
girls’ clothes, cuts out dress competition 
among them, and impresses the customer 
with the smartness and alertness of the 
store as soon as he enters. Employes should 
not be seen whispering or giggling or 
assembling in groups. They should not stare 
at persons coming into the store, nor should 
they embarrass young couples seeking en- 
gagement or wedding rings, particularly. 

Above all, floormen and salesmen should 
not pay undue attention to the legs of women 
customers, no matter how good they may be 
to look at. This is a human weakness many 
mere men are guilty of, often without being 
conscious of the fault. But it can be over- 
come, just as can be the tendency among 
floormen and salesmen to lean and loll in- 
dolently on counters. Stools should be 
arranged behind counters so that salesmen 
may be restfully seated while still having 
the appearance, amost, of standing up. Men 
cannot be expected to stand bolt upright 
eight hours a day, but they can rest in a 
dignified manner. 

No matter how bizarre or how ravishingly 
a woman may be dressed, well-bred floor- 
men and salesmen will not show open 
amazement or admiration in their observance 
of her. They will carefully school them- 
selves in their demeanor in this respect. 

The various items of sales-technique wilh 
suggested themselves to the interested pro- 
prietor, such as: how to display a tray of 
rings on the case; the handling of fine 
diamond goods and silver with a silk hand- 
kerchief; the seating of an important cus- 
tomer in a private selling room where she 
may be at her ease and away from the store 
public; the placing of an easel mirror on 
the counter when pins or rings are being 
tried on; the “business” of using an eye- 
loupe for effect; the “ringing” of silver 
plated goods to show that it does not have 
a dead pewter-like base metal; the display- 
ing of table silver for a customer on a 
regular dinner table demonstration “set-up”, 
will be taken up in a succeeding article. 

(To be continued) 





Fall Window Displays 


THE jeweler will find it to his advantage to 

depart from the strictly formal display. 
As the Fall season arrives it will be well 
to get some of the Fall atmosphere into 
the displays. 

Orange draperies in the background will 
typify the Fall season. Corn stalks and 
pumpkins, fruits and vegetables may be 
used with good effect. A showcard may 
be used that reads: 

“All nature is prepared for autumn—are 
you?” 








We found this statement of enrollment in 
the catalogue of a Western co-educational 
institution : 

Women: 837 

Men: 739 

Unclassified: 3 

—Dartmouth Jack o’Lantern. 
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V.T. F. MIFANS --- 
For Wrist Watches 


Made for over four hundred and fifty different 
sizedand shaped WatchCases and now stocked 
by jobbers everywhere. Two hundred and 
fifty more sizes and shapes in preparation. 


There are no V. T. F. Mifans made excepting for Watch Cases 
largely distributed—hence no dead stock. 


V. T. F. MIFANS, perfectly sized and shaped, millions in use, 
thousands of dozens sold weekly: without a complaint---nothing 


but praise. 
Don’t keep your customers waiting. Stock Mifans and send 


them away smiling. 
PRICES Per Dozen 


Rectangular, Oval, Tonneau and other regular shapes - - $1.00 
Fancy Shapes and Extra Large - - - - - - + = 1.50 





we tT. la re 











The new, specially constructed crystal with 
the built-in hand room, plus the perfect fitting 


edge. 
If your wholesaler does not sup ly you write 
to the undersigned for a list of those who can. 


Price $6.75 per Gross. 





Hammel, Riglander & Company 


Exclusive Wholesale Distributors 
NEW YORK U. S. A. 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B, Pratt 
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AutTHor’s Note—Realizing that there is a scare- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watcb- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, 4 watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of July 6) 

Question.—How shall we proceed to 
chamfer the heads of screws which we de- 
scribed refinishing in the last installment? 

ANSweR.—Assuming that all of the screw 
heads have been properly polished then we 
may clean them thoroughly with benzine 
and they are ready for chamfering. In 
this case we simply set the spindle at a 
suitable angle so that the lap will grind 
the corner of the screw head slightly. A 
slight touch of the lap to the screw head 
will usually “corner” the head. They may 
be polished in the same manner, although 
the fine grinding will usually produce a 
suitable “corner” and the appearance will 
be first class, because it is done so sharp 
and clean. If we wish to “corner” the slots 
of the screw head, we may do this with a 
small Jasper slip. 

When we have the screw heads finished 
in this manner, we should be sure that our 
screw-drivers are in suitable condition be- 
fore we attempt to replace the screws in 
the movement. All screw-driver blades 


should be ground flat and true on the sides 
so that they will fill the screw slots. The 
end of the blades should also be ground 
square. Then, when we insert the blade in 
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the screw slot there will be very little risk 
of slipping. 

Question.—How shall we proceed to grind 
tapers and such pieces, which require set- 
ting the traverse spindle grinder at an angle? 

ANSWER.—We will assume that we wish 
to grind the points of 60° tapers which 
have been hardened. We often require 


tapers of various sizes from one-half-inch 
in diameter down to three-sixteenths. Such 
tapers give the best service in every way 
if they are hardened and then ground true 
and smooth. it is a very simple matter 
to grind such tapers, but when we set the 
traverse spindle grinder at an angle of 60° 
we cannot drive a belt directly to the 
spindle from the counter shaft, but must 
carry the belt over pulleys on an idler stand, 
in which case the traverse grinder spindle 
may be set at any required angle and we 
may do our grinding just as easily as we 
can do parallel grinding. 

Question.—What kind of an idler pulley 
stand will be most convenient to use in con- 
nection with our traverse grinder? 

ANSWER.—Some of the idler pulley stands 
are bulky and take up so much room on the 
bench that they are more of a nuisance than 
a help. A small telescoping idler stand 
that may be attached directly to the traverse 
grinder frame will be found the most con- 
venient type to use. Such a stand may be 
easily made and we may also use it in con- 
nection with an original pivot polisher, 
which will be described later on in this 
series. 

Question.—How shall we proceed to make 
the idler pulley stand? 

ANswer.—Referring to Fig. 126, which is 
a sectional view in eievation of our idler 
pulley stand, A is a piece of brass tubing, 
three-eighths of an inch in diameter by 
three and one-half inches in length and with 
quarter-inch hole. This is standard tubing 
and may be obtained of any machinist. G is 
a steel plug about five-eighths of an inch 
in length which may be turned to a drive 
fit and then driven tight into the end of 
the brass tube, allowing about half of the 
steel plug to project in order to turn it 
and thread it with a % x 40 thread. Re- 
ferring to Fig. 126 of the February install- 
ment, we will observe a small hole which is 
threaded to take the steel plug of our tubing, 
A. At the opposite end of the tube, we at- 
tach a piece of brass rod one-quarter of an 
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A Drop of Water 
Will Wear Away a Stone 


A Speck of Dust 
Will Kill 


That’s why LEIMAN BROS. 


POLISHING 
DUST COLLECTOR 


is a necessity 


With much to occupy our minds little things 
like drops of water, little grains of sand or 
specks of dust often escape our notice. But 
believe it or not these are the really important 
things. 

Each in its place is valuable but each also con- 
tains the seed of destruction. 


The speck of dust in your lungs may mean dis- 
ease or death later on, just as the little drop of 
water may mean the raging flood later on. 


Don’t Breathe Polishing 
or Grinding Dust! 


LEIMAN BROS. 


Makers of good machinery for 35 years 


23 (B827) Walker St. 
New York 


Ask about these 
dust collectors. 





EXPERIENCE 


The efficient refining service we offer 
you is the result of more than 60 
years of experience in handling the 
precious metals and a never-ending 


search for improved scientific methods. 








HANDY @® HARMAN 


Refiners of Precious Metals 


Fulton @ Gold Sts., Bridgeport, 
New York City Conn. 
425 Richmond St., Providence, R. I. 


SHIP TO ANY ONE OF OUR THREE PLANTS 























@ We wish to call your attention to the fact that 
we are in a position te do your melting of gold, 
silver, platinum, or any waste that contains 
precious metals, while you wait. We will return 
your metal or pay you full market price for same. 


@A trial will convince you. 


M. WALLACH 


Gold, Silver and Platinum Refiner 
ASSAYER and SWEEP SMELTER 
26 Forsyth Street New York 














Gold, 


Platinum 
Refiners and Assayers 


Silver 
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T. B. HAGSTOZ @ SQN 
| 709 Sansom St., Philadelphia | 
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inch in length. This small piece of rod 
should be placed at right angles to the tube 
and may be hard soldered in place. Then 
we slot the tube for a distance of one and 
one-half inches and intersecting the small 
piece of rod which we have just soldered 
to the tube. The small piece of rod is then 
threaded % by 40 to take the knurled thumb 
screw shown at E. Of course it is under- 
stood that half of the rod is threaded and 
the other half bored larger to allow the 
screw to pass freely. Then we make the 
thumb screw shown at E. This screw may 
be turned from a solid piece of steel (which 
makes the best screw) or it may be simply 
a steel rod driven into a brass disk and 
then turned to size and threaded. In either 
case, the edge of the screw should be 
knurled to facilitate using. This completes 
the work on the tube of our idler. 

The part B is a piece of brass rod one- 
half inch in diameter by four and one-half 
inches in length. A _ half inch ball is 
formed at the upper end, then the balance 
of the rod is turned to one-quarter of an 
inch in diameter to fit freely into the tube A. 
Then we drill a hole in the end of the rod 
B and tap it to make a % x 40 thread screw 
and also make a knurled thumb-screw the 
same as we fitted into the end of the cross- 
piece on the tube A. Next, at right angles 
to the rod and through the center of the 
ball, we drill a three-sixteenths hole and fit 
a steel rod about two and one-half inches 
in length. This steel rod will carry the 
pulleys, which may be made of hard rubber, 
fiber or wood. We made very satisfactory 
pulleys of boxwood. They are one-inch in 
diameter by one-quarter of an inch in 
thickness. They should be fitted with steel 
centers in order to obtain good bearings. 
Our first ‘step will be to select the material 
for the pulleys, allowing plenty of stock 
for finishing to size. Then we turn up steel 
plugs about three-eighths of an inch in 
diameter by five-sixteenths of an inch in 
thickness and drill a one-eighth hole through 
the center. The plugs may be _ tapered 
slightly so that they will wedge securely 
into the wooden pulleys. Then we bore a 
hole of suitable size in the pulleys and drive 
the plugs in place. 

We may easily turn the pulleys to the 
proper dimensions if we make a_ short 
mandrill to drive in the hole in the steel 
plugs. This mandrill is simply a piece of 
steel rod which may be held in a wire 
chuck and allowing the pulley to project 
from the chuck, just enough to facilitate 
turning on both sides. Then we face the 
pulleys off on each side and turn the belt 
groove, which should be about 60°. After 
this work is completed, we may hold the 
pulleys in a bezel chuck and bore out the 
hole in the steel plugs to fit the rod D. 
The rod D may be held in a wire chuck 
and a small projection raised on the end 
of the rod. This will prevent the pulleys 
from running off the rod at any time when 
the idler is in use. 

Now, if we wish to make an extra fine 
idler pulley stand, we may harden the rod 
D‘and grind it true with our traverse 
grinder and lap the rod dead smooth and 
give it a very fine finish, Also, we may 
harden the steel plugs and lap them to fit 
the rod securely and accurately. Of course 
such a fine job is unnecessary in this case, 
as the pulleys simply act as a belt carrier 
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Watchmakers Certified by the 


Horological Institute of America 

















JUNIOR WATCHMAKER GRADE 
The following are the names and employers of candidates granted the certificate of 
Junior Watchmaker by the Horological Institute of America on June 28, 1927. 


Candidate Employer Address 
Stanley J Boron............. NO ee ON. Chicopee, Mass. 
Frank A. Curdy............ Barton R. Smith............ Jamaica, N. Y. 
Wrap Greeme.. 0... 00.60.00 Student ....... Rivetecataemd Elgin, Ill. 
Ge oaks cic ccccsn Se ee eee eee Visalia, Calif. 
Frederick Koch, Jr.......... Barton R. Smith............ Maspeth, N. Y. 
Louis L. Hamilton.......... Selle Jewelry Co............ St. Louis, Mo. 
PS eee a SEE ee PRES ee Peoria, Ill. 
W. L. Huckabay, Jr......... ‘Peoria, Ill. 
George L. Ledingham....... ee erry Ft. Worth, Texas 
Lester C. McAllister......... NG dike cukdsiw se teas Elgin, Ill. 
Jay Frank Olin............. J. Burre Jewelry Co......... Cheyenne, Wyo. 
Samuel Samansky........... Christie Brees... 5 0c c cece Newark, N. J. 
Elmer Van Arkel........... Keota, Iowa 
Bone C.. Wellee:........... Haery Mi. Pisher............ Martinsburg, W. Va. 
William M. Wright.......... SMGEOE x's 35 US eA Sis Elgin, Ill. 
LS DD eee et NS nc 0 ee aoe Farmville, Va. 


CERTIFIED WATCHMAKER GRADE 
. The following are the names and employers of candidates granted the certificate of 
Certified Watchmaker by the Horological Institute of America on June 28, 1927. 


Candidate 
Howard W. Castles......... G. B. Lofdell. 
BW. Semmes. scedscakcucs C. B. Warne. 


Employer 


ea idcdaid aie Redfield, S. D. 


Address 
Goshen, N. Y. 











and precision is not required. However, 
this fine work may be done if a workman 
wishes to make an extra fine attachment. 
We made our idler pulley stand very care- 
fully, with lapped rod and pulley bearings. 
Its action is perfect and after fifteen years’ 
use no appreciable wear is apparent. 

We may also polish all parts of the at- 
tachment and have them nickel plated. 
Such an attachment will have a _ very 
beautiful appearance and when it is properly 
made it will last a lifetime. 

Question.—W hat kind of belting is most 
suitable to use for our idler pulley stand? 

ANSWER.—Many workmen attempt to use 
too heavy a belt with traverse grinders, pivot 
polishers, etc. The proper kind of a belt 
to use with such an idler as we have com- 
pleted is a round, rawhide twist, one- 
sixteenth of an inch in diameter. We may 
also use a three-eighths belt, but the small 
one will give much better results, as the 
vibration is greatly reduced with the smaller 
size belt. Another point we must bear in 
mind in such cases is this: do not try to 
work with a very tight belt as this always 
produces more or less vibration. The belt 
tension should be just barely sufficient to 
drive the grinding wheel. A hard rubber 
pulley on the traverse spindle will always 
carry a belt much better than any other 
material and a large pulley will always 
answer the purpose much better than a 
small one. 

In using an idler of this type, we must 
be sure to keep the pulleys well oiled when 
in use, as they are usually run at high speed 
and the oil is thrown off easily. A heavy 
oil will answer much better in this case 


than a light oil. 


QueEstion.—How shall we proceed to 
grind some 60° male tapers with the aid 
of our idler pulley stand? 

ANSWER.—We will assume that we have 
made up various sizes of tapers. A good 
assortment of such tapers will be one-half 
inch, three-eighths inch, quarter inch and 
about three of three-sixteenths inch each. 
This will give us an assortment that will 
be useful in ali classes of work and hard 
tapers which have been ground true and 
smooth will last indefinitely. 

Our first step will be to make sure that 
our taper chuck is perfectly true and that 
the hole is clean and free from all dirt, lint, 
etc. Then we may insert the largest taper 
we wish to grind in the taper chuck and 
place the traverse grinder in position in the 
slide rest. Then we set the upper slide at 
30°, which will give us the required 60° 
angle. Next we place the idler pulley stand 
in position and have the rod, B, telescoped 
into the tube, A, as far as possible. It is 
not advisable to raise the idler pulleys any 
higher than necessary, as the higher the 
idler pulleys are, the greater will be the 
vibration, which we wish to avoid as much 
as possible: The telescoping of the two 
parts furnishes a ready means of adjusting 
the belt to the proper tension, but we do 
not raise the pulleys to the limit, except in 
special cases, where we wish to observe 
certain kinds of work to better advantage. 

The rod D should always be set parallel 
with the lathe bed, regardless of the angle 
at which the traverse spindle is set. Then 
we adjust the belt at the proper tension and 
we are ready to grind the tapers. 





(Continued on page 125) 
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WHAT YOU NEED IS CASH— 


We solicit your business and urge you to have the assay 
determine the exact value of your job—AND WE PAY 
CASH. We refine Sweeps, Polishings, Gold Plate, Scrap, 
Filings and Old Jewelry or anything containing Gold, Silver, 
or Platinum. 








We determine its exact value by melting and assaying each 
job. We do not guess at it. We give you the highest 


values and our charge is reasonable. 











We are in business over thirty years and value the good will of our customers as our greatest asset, 
and we strive at all times to protect their interest. 


CONLEY & STRAIGHT, Inc. fnovenece, *. I. 


Gold, Silver and Platinum Refiners—Assayers and Sweep Smelters 




























































































iii) |PLATING 


quam Gold-Silver-Platinum 


SILVERWARE 


Accurate Refining : Repaired — Replated 


: AND RESTORED LIKE NEW 
of Old Jewelry Mesh Bags Repaired 














Replated and Relined—Same as New 
Der accurate refining of your : Advance Estimates Furnished if Desired. 
old jewelry, polishings and : SWARTZ & CO. 
sweepings will recover the [; 10 South Wabash Ave. CHICAGO 
platinum and palladium con- : 

tent as well as the gold and 


silver. : Files, Jewelers’ Tools and Supplies 


eeieaien 
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Telephone Cortlandt 5222 


= Welk] FILES 


AMERICANS WEBB FILE & TOOL CO.’S 
it aa fr ae ae ee ee ee ee ee AMERICAN GAS FURNACE. CO.’S 


INNMO ONS! pe site person <a 
O|O|© Ol|O|O|O “ Forget Tel sot Serr Dot a ' 


ae eS MS eS ea TTT 24 JOHN ST. a NEW YORK 


Spyco Smelting & Refining Co. 
51 South Third Street 
Minneapolis <9 Minnesota 























sl LARRY) 
































The Protection Ring Guard 
For thin rings get our num- THE BUYERS’ DIRECTORY 


ber 0. It is a new addition ‘ Price $1.00 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Jewelers Publishing Corp., 11 John St., New York 


























August 3, 1927 


THE JEWELERS’ CIRCULAR 








‘What the Average Watchmaker 
Can Do to Improve 





Written Expressly for The Jewelers’ Circular by F, J. Weddle 




















N° doubt every serious ambitious watch- 
maker who is really interested in his 
work, has a desire to improve his skill. 
Almost any yokel can make a watch tick, but 
that beautiful free motion of the balance 
wheel, and the clear light slap of the pallets 
and escape wheel in perfect beat, without a 
grind or jar, is the work of the skilled 
finished watchmaker. 

Statisticians have never estimated the num- 
ber of watches that are ruined almost be- 
yond repair each year by pod auger tinkers. 
I will not attempt to make an estimate; but 
they come into my hands every day at the 
bench. The atrocities committed, range all 
the way from making a brass jewel pin and 
securing it with soft solder, down to the 
well known crime of shortening the main- 
spring tee end with a file after the spring 
has been placed in the barrel—the barrel is 
invariably filed. This is sometimes done by 
workmen rated as good watchmakers but 
it is a careless indolent trick. The first 
class mechanic is able to take these wrecked 
time-pieces, remove the mutilating marks, 
and put them back in service in good run- 
ning order if the grade of the movement 
justifies the expense or the owner is willing 
to pay the price of overhauling. 


Preliminary Examination of the Movement 


The quality of the finished job is meas- 
ured by the amount of attention given in 
examining the movement. Thoroughness in 
locating all trouble, and checking necessary 
alterations and repairs. A roller jewel if 
loose just enough to be barely noticeable 
will cause trouble in a short time. To be 
on the safe side, reset the jewel. Warm 
the table, remove the jewel and old cement, 
clean the table with benzine for fear a 
stray particle of oil may be present, and 
reset with new shellac. Move the jewel up 
and down to be sure cement entirely fills 
the space around the jewel; never move the 
jewel after the cement has partly cooled, it 
tends to destroy the bond. Remove the 
surplus shellac with a small brass scraper, 
kept sharp with a fine file, never use steel ; 
it is sure to scratch the polished table. 


The Balance 

How many watchmakers test the balance 
for poise in the run of work? Some work- 
men claim that the price they are able to 
charge for the job will not justify removing 
the hair spring with its attending danger, 
testing and correcting the poise in the bal- 
ance. The man who climbs and wins is 
the thorough workman, and the recollection 
of quality will remain in the customer’s mem- 
ory long after the cost is forgotten. Surely 
no watch repairman would fail to test the 
balance for poise after putting in a new 
staff. The watch factory workmen poise 
the balance. Why? Because it is a correct 
mechanical principle, but after the watch 
has been in the hands of several watch- 


makers of varying skill, the poise is some- 
times entirely destroyed. It goes without 
saying that the balance will have to be re- 
poised before the watch will again have a 
close rate. 


Balance Staff and Roller Table 


In fitting a two piece roller on a new 
staff, it is just as easy to place the roller 
jewel in perfect alignment with the passing 
hollow as to set it a little to one side. Some 
watches run very badly if the workman 
fails to be careful here. Never try to force 
the roller table if the staff seems a little 
too large, reduce the staff and eliminate all 
danger of splitting the roller. 


The Balance Spring 


It is understood that the capable workman 
knows that the hair spring should be per- 
fectly centered, and vibrates with freedom, 
that it is trained to rest perfectly between 
the regulator pins with enough play not to 
bind when the regulator is moved. Prac- 
tice makes perfect in hair spring work, 
and the average workman can improve his 
skill through repeated trials in truing and 
levelling. Plenty of discarded springs are in 
the junk box, and they make excellent prac- 
tice material. At idle times try putting 
them in shape. It will be time well spent. 


The Escapement Action 


Of all the problems in watch repairing, 
the escapement offers the most varied assort- 
ment, and only through diligent practice and 
study will its mysteries be made clear. Per- 
fect relation of the different parts, and the 
necessary harmonious action, make it a 
study that can not be mastered in a day. 
Do not be content to be an average work- 
man, as a law of averages does not exist; 
it simply means mediocrity. It is easily 
understood that the drop lock is governed 
by shifting the pallets, and that the slide is 
increased or decreased by opening or clos- 
ing the bankings. I imagine I can hear 
some one say, “that is old stuff.” Well so 
are tornados. I have noticed in many arti- 
cles written by watchmakers that they make 
a clear detour around the escapement, in 
spite of the fact that the correct action of 
the escapement is the least understood of 
all the different divisions that combine to 
make the complete watch. The mechanical 
principles applied in the construction of a 
watch, are the same as in any other ma- 
chine; but in the escapement we find several 
mechanical movements, peculiarly related, 
that are not applied to any other .machine. 
The laws governing its action are so strict, 
that it will allow of only a very slight 
degree of variation and still perform satis- 
factorily. I want to go on record as saying 
that no watchmaker can repair watches suc- 
cessfully who does not thoroughly under- 
stand the escapement. It is something for 
the average watchmaker to take seriously, 
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for his ability is measured by his knowledge 
of this very important part of watchmaking. 
Study the correct lock, slide, draw, and 
drops; use the banked to drop test for errors; 
which will uncover a multitude of sins. 
Later on you will be able to gather the 
fruits of your labor, through becoming a 
better workman; make many friends, and 
enjoy a wider patronage. 
Tools and Their Care 

A set of true lathe chucks are worth their 
weight in gold, but oh how they are abused 
some times! Every watchmaker should have 
a range of sizes sufficient to take care of 
every thing that may be encountered in re- 
pair work, without straining. A chuck will 
soon be thrown out of true if it has to 
be forced open, or closed to take a staff 
a little too small. if you have a set of 
true chucks, use discretion in their use. I 
will not specify whether to use an American 
or foreign made lathe as I have never owned 
any but the American made tool, and am 
very well satisfied to continue its use. 

Most any watchmaker can find time to 
keep his tools in shape, at least, that most 
used tool, the screw driver. What looks 
worse, or more like the work of a careless 
novice than an unsightly gash cut in the 
plate of a fine watch, with a skidding screw 
driver. Such an injury is permanent, and 
will aways remain to tell the tale of care- 
lessness, or inexperience. A properly dressed 
driver should have a rather long taper, per- 
fectly flat on the face, the same thickness 
from corner to corner, and left as heavy as 
will enter the average screw slot, accord- 
ing to the proportionate width of driver and 
screw head. ; 

Mr. Watchmaker, take stock of yourself. 
Are you trying to improve? A man cannot 
stand still. He must either go forward or 
backward; it takes study and application 
to make the grade, but it can be accom- 
plished by the energetic ambitious work- 
man. 





The Horological Questionnaire 





(Continued from page 123) 





The actual grinding is a very simple 
operation, once the attachment is in the 
proper position. We usually run the lathe 
head at a low speed and the traverse spindle 
at a high speed. We must not attempt to 
take too heavy cuts. The best result and 
smoothest finish is obtained by taking 
several light cuts rather than a few heavy 
cuts. After the stock is ground down so 
that clean stee! shows all over the surface, 
then we run over the work with the grind- 
ing wheel several times without any further 
feeding in. This method will produce the 
very best results. All of the tapers may 
be ground in this manner and the surface 
will be very smooth with fine, true points 


on each taper. 
(To be continued) 


“I have six brothers living in Chicago.” 
“Huh, all living?” 
—C. C. N. Y. Mercury. 











“You've got an awful line,” she said shyly. 
But it didn’t please him. He was the foot- 
ball coach. 

—Chaperon. 
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No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4128—To Remove Mer- 
cury from Gold.—/ am enclosing a white 
gold ring which my customer is not satisfied 
with. She claims that this ring broke very 
easily, and it is now in three pieces as you 
can see. I would like to know if there ts any 
acid that dissolves gold and would also like to 
know just why this ring breaks up in this 
manner as I have had to replace it with a 
new one and would like to know what to 
tell my customers in the future—M. B. W. 

ANSWER.—We have carefully examined 
the white gold ring mounting which was 
submitted to us. About the only acid which 
would dissolve gold is aqua regia, which is 
a mixture of nitric and hydrochloric acids. 
Gold is also attacked by hydrofluoric acid, 
but this acid is so dangerous to handle that 
we doubt that a druggist would sell it to 
anyone not accustomed to using it. 

Your ring has come in contact with mer- 
cury and mercury is used in various oint- 
ments and salves, such as bichloride of 
mercury tablets for disinfecting purposes, 
and also in certain eye salves, although the 
latter contain very little mercury. Your 
customer’s ring could very easily come in 
contact with some mercurious compound 
without her knowledge and she would be 
sincere when she stated that she knew 
nothing of such occurrence. 

You may readily remove mercury from 
pieces of jewelry providing you can heat 
the article red-hot to evaporate the mer- 
cury. This would mean removing such 
stones as would be injured by heat, or in 
the case of diamonds protecting them with 
boracic acid. After pickling the article it 
may be repolished and will be as good as 
new. 

When certain metals, such as gold, silver, 
zinc, copper, and some others, come in 
contact with mercury or its compounds, the 
mercury forms an amalgam with such 
metals and presents an appearance such as 
your ring and also makes the ring fall 
apart easily at the solder joints as the zinc 
in the solder is more readily attacked than 
gold. Your ring is also very light weight 
which of course has considerable influence 
on the breakage. 

Question No, 4129.—Tools and Meth- 
ods.—] will be pleased to have the fol- 
lowing information. No. 1. I have been 
making some special pinion cutters as de- 
scribed in “The Horological Questionnatre.” 
At the present time I am making a cutter 
as shown in Fig. 1. How can I harden a 
single cutter of this type without the risk 
of distortion or warping it out of true? I 
use 15 teeth in this cutter. No. 2. What 
kind of a grinding wheel is most suitable 
for grinding the faces of such cutters after 
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they have hardened? No. 3. How can I 
make @ diamond lap which will be suitable 
for lapping fly cutters and what grade of 
diamond powder is used on such laps? 
No. 4. How can I polish a perfectly square 
corner on tram pivots with a pwot polisher? 
I always get the corners rounded, when they 
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should be sharp and square to give the best 
service. The pinions are usually quite hard 
and it seems a very difficult matter to under- 
cut them. There are various kinds of laps 
for polishing pivots, but I would like to 
know what particular lap and method is 
most suitable for polishing train pivots?— 
ae! 

ANSWER.—We will assume that you have 
made your cutter from Stub’s steel rod, 
which is excellent material for small cut- 
ters. Also that you have made the cutters 
five-eighths of an inch in diameter. In this 
case, 15 teeth gives us a very serviceable 
cutter. In regard to heating the cutters, a 
muffle furnace is the ideal equipment for 
small tools and especially for such cutters 
as we use as the air blast (which is detri- 
mental) is entirely eliminated in a mufile. 
However, a muffle furnace is not always 
available, consequently we must consider 
other means. We may hold the cutter be- 
tween two parallel plates of copper, using 
a small pin or screw, run through the two 
plates and through the hole in the cutter. 
Then we handle the piece by placing a heavy 
iron wire through the edge of one of the 
copper plates. Another method, which we 
find the most convenient and which we 
always use for small hardening jobs, is 
simply to wrap the cutter loosely all over 
with fine iron binding wire. This prevents, 
to a great extent, actual contact with the 
flame, which we wish to avoid as much as 
possible. 

Assuming that our cutter is prepared in 
this manner, then we shall require a small 
vessel filled with cottonseed oil. Wesson 
cooking oil which may be obtained from 
any grocer, is very good for this purpose. 
A good Bunsen burner, giving a full, blue 
flame is quite suitable for applying the heat. 
Now, we heat the cutter to a full cherry 
red and we must observe carefully that it 
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is heated uniformly throughout, then plunge 
it edgewise in the oil. In conclusion, we 
will say that you must not expect to elimi- 
nate distortion altogether in following this 
method, but it is the most convenient method 
for the watchmaker’s use and we have ob- 
tained excellent results with it. A slight 
amount of lapping on a flat, cast-iron lap 
with flour, emery and water will usually 
make such cutters flat and true. 

No. 2.—For grinding. the cutting faces of 
such cutters after hardening, we use an 
Alundum wheel one and one-half inches in 
diameter by one-eighth of an inch in thick- 
ness, with one-quarter-inch hole. The par- 
ticular wheel we use is Grain 150 Grade 4, 
Elastic. We run this wheel in a special 
arbor, so it is presented to the work the 
same as for wheel or pinion cutting, using 
the index for spacing. The face of the 
grinding wheel may be formed to the re- 
quired shape with a diamond tool held in 
the slide rest. 


No. 3—In regard to making a diamond 
lap for lapping fly cutters, we use copper 
for the lap, which may be turned true and 
to the required dimensions. The lap may 
be stoned quite smooth with a Scotch stone. 
We use No. 2 diamond powder on such 
laps and the diamond powder is charged into 
the surface of the lap by placing a small 
amount of the powder and some oil on the 
lap and then rolling it into the copper laf 
with a hardened steel roller. This roller is 
simply a steel wheel about three-quarters 
of an inch in diameter by one-quarter of 
an inch in thickness, mounted in a steel rod 
with a hardened pin for the roller to turn 
on. Five to ten minutes’ rolling will charge 
the lap, then it is cleaned with benzine and 
fresh oil applied. Always use plenty of oil 
with diamond laps on any kind of metal 
grading. Also use light pressure, otherwise 
the diamond grains will be torn from the 
lap. 

No. 4.—In order to polish train pivots so 
that the corner is sharp and square, it is 
necessary to undercut slightly more than is 
required in the finished pivot. Then when 
we use a suitable lap for the polishing the 
corner will appear square and clean cut, as 
the lap will grind out most of the graver 
marks, leaving the angle sharp. In making 
new pinions, where the turning of the pivot 
is usually done on the soft stock, it is a 
very simple matter to undercut properly 
with a sharp graver, but in repair jobs and 
especially in certain pinions, where the stock 
is rather hard, it is often a difficult matter 
to undercut with a fine pointed graver, no 
matter how hard the graver may be. In 
such cases, a small diamond tool is quite 
efficient. This tool is simply a small piece 
or splinter of diamond, set in the end of a 
square rod of about the same proportions 
as one of our regular gravers. The diamond 
point may be ground and shaped just the 
same as a regular graver we use for under- 
cutting soft stock. Such a tool may be 
made up by any of the makers of diamond 
tools. It will be found very desirable for 
such work as undercutting very hard pinions, 
also for removing very hard balance staffs. 
The point of such a diamond graver. should 
be an angle of about 55° to 60°, and with 
a clearance angle of about 10° in order to 





(Continued on page 129) 
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Prepare Yourself to Deliver More Goods 


Thoroughly equip yourself in knowledge and experience and the resulting 
increase in size of check in your pay envelope will be proportionate. A course 
in Watchwork, Jewelrywork, and Engraving at Bradley Polytechnic Institute will 
do it. It does not take long to do this and the expense is not great. It is a 
practical course planned to give you the most in the shortest possible time. The 
demand upon this shop for workmen has always been much greater than was 
possible to supply. At Bradley all large tools, such as lathe with complement of 
chucks, countershaft, vise and foot-wheel, are furnished absolutely free without 
cost to the student. No special school credits required to enter the Horological 
Department. The work is given by individual instruction; therefore you can enter 
at any time you might wish. All small tools that you might need you can purchase 
from your regular Jobber, and if you already have these tools, or part of them, it 
will save you just that much. Strain a point to become a student in the Horological 
This entire building used exclusively for Department at once, and if not right now by the first or middle of September. 
Horological work and its kindred trades, Write today for our latest catalogue. A postal card with your name and address will get it. 


Jewelry and Engraving. Address BRADLEY HOROLOGICAL, Dept. “C,” Peoria, Illinois. 














THE HOUSE THAT DELIVERS THE GOODS 


ANNOUNCEMENT is made of the merger of — enced men, capable of the best workman- 


ship and thoroughly reliable service. 
Art Watch Case Co. Patronage of the trade is cordially solicited 
Becker-Heckman Co. with the assurance that “The Goods will be Delivered.” 


established watch case oy oe —_ wong in the 
Heyworth Building at 29 East Madison Street, icago. 

The new company, which is capitalized for $10,000, BECKER-HE.CKMAN COMPANY 
occupies greatly enlarged quarters on the 8th floor of : : 

the Heyworth Building. Its mechanics are all experi- 29 East Madison St., 803 Heyworth Bldg., Chicago 
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New York, July 13, 1927. 

Editor, JEWELERS* CIRCULAR: 

I HAVE read with great interest many of 

your articles written by some of your 
able correspondents commenting on watch- 
making, and seems strange that not one has 
ever considered its most important dilemma 
that now prevails among the watchmakers. 
The jealousy, prejudice and contempt be- 
fallen the watchmakers, “a highly scientific 
profession,” is imcomparable to any trade. 

In your issue of June 8, 1927, “Tap 
Where to Tap,” written by Bertrand E. 
Brown, inspired me to say a few words in 
reply to his comment, “Why the young men 
of today are not encouraged to become sin- 
cere students to the craft.” 

Mr. Brown undoubtedly is a very efficient, 
skilful and conscientious watchmaker, but 
what are his experiences, convictions and 
observations of the elements that exist in 
the compatibility of a watchmaker and 
others? 

If I am to describe fully the enigma that 
a watchmaker has to contend with, I may 
require too much space, but a few prevail- 
ing facts will not be amiss. 

The convictions and observations of the 
older generation is a school to the young 
men, who consequently are advised by the 
experienced men to keep away from the 
watchmaker’s bench, and those who unfortu- 
nately have already advanced and have be- 
come journeymen are satisfied if they know 
enough to brush out a watch and make it 
tick for some time. They cannot study, do 
experimental work and read the necessary 
books on Horology, they have to work. 
Assume they take up theory and every 
branch of the profession and become efficient, 
scientific and skilful workmen. They will 
get a certificate from the Horological In- 
stitute of America as a first-class watch- 
maker, or an horologist, after these arduous 
studies. What are his prospects? How can 
he be compared with, say, a salesman, a 
diamond setter, or even a carpenter? 

A watchmaker has not a chance, com- 
paring him with another trade. I am speak- 
ing for the majority, the minority is too 
small for comparison. 

The only chance a watchmaker has is if 
he is able to own his own business and have 
direct dealings with the public; but to be 
employed as workman, he is only a work- 
man and a thinking machine. The treatment 
I have seen accorded to watchmakers, old, 
experienced and very efficient men by a 
so-called strictly first-class house of nearly 
a century old, is a disgrace and very dis- 
couraging for young men. Fortunately, I 
have not had such treatment personally, as 
I consider my profession superior to any. 
If a watchmaker is not earning enough 
profits for his employer, he is an undesira- 
ble servant no matter how skilful he may 
be. What is wanted is the golden eagle— 
auri sacra fames. 

It must be remembered, however, that 


every watchmaker cannot own his own busi= 
ness. There must be watchmakers for the 
jewelry stores, and. then it is an unques- 
tionable fact that to my belief and experi- 
ence at least 70 per cent of the jewelry 
stores consider the watchmaking department 
a financial enterprise, the watch-repairs de- 
partment must give them 2 handsome finan- 
cial support. The jewelry stores forget that 
their watch-repairs department is the most 
essential and highly important section of 
the store. If their watch-repairs depart- 
ment is giving strict and conscientious at- 
tention to the repairs of the watches and 
gives the customers thorough satisfaction, 
they will retain their customers and use 
the watch-repairs department as a means of 
attracting new ones. They will also make 
a host of friends. But, alas, if the watches 
are badly repaired and no satisfaction, they 
never see their customer again and he (the 
customer) becomes an enemy. 

Let me prove my contention that watch- 
making is not only a trade but also a most 
highly scientific profession by the deeds and 
work of the following celebrities who were 
never watchmakers: Christian Huygens, 
civil engineer; Claudius Saunier, civil engi- 
nerr; Du Bois, civil engineer; Lord Grim- 
thorp (barrister-at-law), lawyer. Now the 
eminent and well-known author, F. J. Brit- 
ten, civil engineer at the Royal Mint, Lon- 
don. 

These famous men have done a great deal 
for the benefit of the watchmaker. 

E. B. Denison, barrister-at-law, was re- 
quested by the British government to design, 
in “conjunction with the astronomer Royal,” 
a clock that will keep perfect time, to be 
placed in the House of Parliament, then be- 
ing erected in 1851. Every clockmaker de- 
clined to construct such a clock, when at 
last Mr. Dent undertook to construct a clock 
with the new and improved escapement, 


called the double, three-legged gravity 
escapement. The clock by Mr. Dent was 
placed in the House of Parliament and 


turned. out to be the best timekeeper of its 
size in the world. 

Mr. Denison then became Sir Edmund 
Beckett, and in 1868 he was elected presi- 
dent of the British Horological Institute, 
and in 1886 he was called to the House of 
Lords as Lord Grimthorp. 

Is there any doubt from these facts that 
I am mistaken in calling watchmaking a 
highly scientific profession? 

I have heard and have also read that we 
have an association called the Horological 
Institute of America. Why don’t the 
Horological Institute make itself felt in the 
profession. I would like to make some sug- 
gestions as an old associate of the British 
Horological Institute, which no doubt may 
be of some assistance to the newly or- 
ganized institution. 

(1st.) Let the institute try to interest all 
the influential men in the project and ask 
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their financial support and have them en- 
listed as donors. 

(2nd.) Let all the jewelers become mem- 
bers with a yearly contribution of $25, and 
associate members of $10 to $15 per year. 
Watchmakers to be listed also as members 
for $5 a year and let them be associates 
with a contribution of $3 a year. 

(3rd.) Let the institute be represented in 
every city according to population, or in a 
section where there are a few small towns, 
divided into groups and sections under a 
larger city’s executives. 

(4th.) Let every group arrange to its 
own convenience the meetings, either weekly, 
fortnightly or monthly. After the meetings, 
or any appointed time, let there be lectures 
and discussions on horology. Let the asso- 
ciates have a chance to ask any question 
about watchmaking, 

(5th.) A mutual benefit association might 
be established among the members for sick- 
ness and death. This branch not necessarily 
to be incorporated with the institute. Let 
it be self-sustaining and mutual, under the 
members and officers. 

(6th.) Have a commission of grievance 
to settle any dispute between employer and 
employe, and let this commission have a 
horological jurisprudence, not only for 
watchmakers and employers but also to the 
public, in case a watchmaker has ruined or 
botched a customer’s watch, which will 
eliminate botchry, and watchmakers will 
then become efficient. Of course, for such 
a commission to do justice to the public it 
must have the co-operation -and ardent sup- 
port of all the jewelers, for it is to their 
own benefit. J. W. B. Junscu. 


Workshop Notes 
\ 
(Continued from page 127) 














have the tool as substantial as_ possible. 
Also, we must handle such a tool carefully 
and not apply any more pressure than 
absolutely necessary to perform the work. 

The diamond is the hardest substance 
known, but it is also brittle and will break 
under heavy pressure. Assuming that a 
train pivot has been undercut with such a 
diamond tool, and that the undercutting is 
slightly more than will appear in the 
finished job, then we may proceed to polish 
it with a suitable lap. The proper lap to 
use in this case will be a bell metal lap as 
shown in Fig. 2. The diamond may be about 
one-half inch. The face and side of the lap 
are recessed as shown. After turning the 
lap as smooth as possible, it may be cross- 
filed with a No. 6 double cut file, which 
should be used for this purpose and no other. 
The cross-filing is done in order to break 
the turning lines and enable the lap to hold 
the polishing powder to the best advantage. 

The pivot may be given a very fine, 
smooth surface if we use crocus powder and 
oil on our lap; soft rouge will produce a 
still finer surface, but it requires more time 
to obtain the desired results. In polishing 
pivots with the pivot polisher, it is essential 
that the work be run at a low speed and lap 
at a high speed, also the work and the lap 
must revolve in opposite directions. A slight 
movement of the lap lengthwise along the 
pivot is essential as this breaks the fine 
lines left by the lap and produces a very 
high polish. 
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It costs no more to secure my services than it does the mediocre or rough shod auctioneer without standing or reputation 


JEWELRY 
Mi. HARRI 5 AUCTIONEER 


142 Fulton Street, New York, Dayton 7302 


Do You Want to Raise Cash? Reduce Stock? Or Sell Out? 
I Can Sell Your Stock at a Profit 
I conduct all sales PERSONALLY, assisted by a high class auctioneer. Your customers are treated 
with courtesy, no goods misrepresented, every article is sold on its merits. I give your store pub- 
licity, new customers, and your future business is assured. 
The small store receives the same successful service as the large 
Investigate my record and you will find proven facts that I am one of the leading Jewelry 


Auctioneers in America. 

Facsimilie letters of recommendation from the following Jewelers will be sent you on 
request, and besides, my book on Auctions FREE. 
Kelly-Vawter Jewelry Co., Marshall, Mo. Logan Jewelry Co., Logan, W. Va. H. A. Kaplan, Morgantown, W. Va., 3 sales. 
David Edwards, Sharon, Pa., 2 sales. Fishbone Bros. Easton, Pa. George Bullock, Mechanicsville, N. Y. 

L. H. Riley, Corning, N. Y. Cocoa Jewelry Co., Cocoa, Fla. 


Frank Bros., Sharon, Pa. 
A. B. Norton, Ellweod City, Pa.. 2 sales J. Schancupp, Derby, Conn. Roberts & Co., Zaneville, Ohio 
Frank H. Pardon. Owensboro, Ky. Harry Bowser, Goshen, Ind. E, M. Richardson, Lockport, N. Y. 
Alex Rankin, McKeesport, Pa. Geo. L. Eakle, Elkins, W. Va. E, E. Walters, Coldwell, Ohio 

L. H. Barth, Geneva, N. Y. F. L. Gates, Cooperstown, N. Y. 


Kolb Bros. Williamsport Pa. 
Write or wire size of store and amount of stock ALL CORRESPCNDENCE CONFII:ENTIAL 


Unbreakable Fancy Watch Crystals 


made in 50 numbers which will take Dozen—$1.25 
care of any Fancy Shape Crystal job. Display Card of 50 numbers—$5.00 


Cabinet Assortment 
Note These Features \ ieee Ae theese 


The crystals are flexible—highly transparent 
—with a hard glossy surface. Will not 
shrink, expand or lose color. Edges are 
STRAIGHT, with a fine finish, enabling 
crystals to hold securely in bezels. Where 
slight filing is necessary the edge allows 
crystal to keep its original shape. 


Shape of Crystals Assures Free Movement of the § 
Hands of the Watch. o 

WK 

\\ 
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Ask for catalogue and Free Sample i \ 


Standard Unbreakable Watch Crystals, Inc. 


71 Nassau Street New York City 




















LTD. 


Detroit customer writes: “We are greatly pleased that 
our confidence in you has been so well repaid.” 


SWEEP SMELTERS,. 
BIRMINGHAMI, ENG. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 
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UNITED STATES PATENTS 





Issue of July 26, 1927 


1,636,732. CIGARETTE CASE. Pepro Canancis, 
Manila, P. I. Filed Aug. 27, 1923. Serial 
659,619. 3 Claims. 


In a cigarette case adapted to receive a full pack- 
age of cigarettes, a rigid main body portion being 
open at one side and of greater length than the pack- 
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age, a major cover portion of lecs length than the 
package for partially closing the open side of the 
main bcdy portion, a minor cover portion forming 
a closure for the remainder of the open side of the 
main body portion, and securing means for retain- 
ing the cover portions in closing relation at the open 
side cf the rigid main body portion. 


1,636,869. BRACELET FASTENER. Karl. 
Aucust SCHAEFER, Pforzheim, Germany. Filed 
June 5, 1926. Serial 113,945, and in Germany 
April 19, 1926. 3 Claims. 

A contrivance for fastening bracelets or wrist 
bands comprising in combination with the bracelet 
or wrist band, an eye fixed to one end of the brace- 
let or wrist band, a U-shaped bow fixed to the 





other end cf the bracelet or wrist band, a casing 
shiftably mounted on said U-shaped bow and hav- 
ing an indentation in the outer surface of each side 
wall, spiral springs in said casing acting upon said 
bow, an extension at the front end of the bottom 
plate of said casing, a hinge at the frcnt end of 
said extension, a flap hingedly fixed on said exten- 
sion by means of said hinge, a clamping piece at 
each side of said flap and of similar shape as said 
indentations in the side walls of said casing, said 
flap being designed to be inserted through said eye 
to pull said eye over said hinge when said flap is 
closed. 


1,637,108. WATCHMAKER’S PLIERS. Sipney 
Gruser, St. Paul, Minn. Filed July 19, 1926. 
Serial 123,343. 2 Claims. 

A plier of the class described cc mprising two piv- 
otally connected members, each comprising an in- 
tegral handle and a jaw, one of said jaws formed 
with a wedge-shaped extremity directed: toward the 





other jaw, the other jaw having a slitted porticn to 
receive said wedge when. the. pliers are closed, an 
upright longitudinal flange'cn the outer part of the 
slitted jaw in spaced parallel relation to the slit, 
said flange having a transverse extension across the 
jaw to form a square corner for insertion of the 
end of a watch spring while the jaws are open, and 
means for selectively spreading or closing the slitted 
part of the lower jaw. 


THE JEWELERS’ CIRCULAR 
DESIGNS 


73,119. SERVING TRAY. AsraHaM BarcHOoFF, 























New York. Filed Jan. 27, 1927. Serial 20,520 


Term of patent 14 years. 


73,149. SPOON OR SIMILAR ARTICLE. 
AxeEL H. Star, Providence R. I., assignor to 








Gorham Mfg. Co., Providence, R. I. Filed June 
18, 1926. Serial 18,080. Term of patent 14 
years. 





UNITED STATES TRADE-MARKS 





Issue of July 26, 1927 


The following trade marks are published in ccm- 
pliance with Section 6 of the Act of February 20, 
1905, as amended March 2, 1907. Notice of op- 
position must be filed within 30 days of this 
publication. 

Marks applied for “under the ten-year proviso” 
are registerable under the prcvision in Clause (b) 
of Section 5 of said Act as amended February 18, 
1911, 

As provided by Sectiun 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 
Ser. 245,091. (CLASS 27. HOROLOGICAL IN- 

STRUMENTS.) Jacop Gotpsere, doing busi- 
ness as Ormont Watch Co., New York. Filed 
March 2, 1927. 


ORMONT 


Particular description of goods.—Watch Move- 
ments. 
Claims use since May 15, 1926. 


248,590. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) OreEsTE PEN- 
NINO, doing business as Pennino Bros., New 
York. Filed May 6, 1927. 


Ser. 





Particular description of goods.—Jewelry for Per- 
sonal Use. or Adornment Consisting of -Finger 
Rings, Earrings, Bracelets, Pendants, Necklaces, 
Watch Bracelets, Bags; Brooches, Buckles, Bar 
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Scarf 
Pins 


Fins and Cuff Links, Lorgnettes, Studs, 

Pins, Hatpins, Vest Buttons, and Handy 

Made cf or Plated with Precious Metal. 
Claims use since Nov. 1, 1926. 


249,357. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Karz Ocusu, 
Inc., New York. Filed May 21, 1927. 


KAULDON 


Ser. 


Particular description of goods.—Finger Rings, 
Bar Pins, Scarf Pins, Bracelets, Sautoirs, Watch 
Chains, Gem Settings, Mesh Bags, Vanity Cases, 


Barrettes, Brooches, Belt Buckles, Earrings, Watch 


Fobs, Necklaces, Neck Chains, Necklace Clasps, 
Medals, Cuff Byttons, Shoe Buckles, Lockets, Tie 
Clasps, Watch-Chain Snaps, and Veil Pins, All 


Articles Being Made of or Coated with Precious 
Metal. 
Claims use since May 12, 1927. 


(CLASS 28. JEWELRY AND 
ASSOCIATED 
Attleboro, 


Ser. 249,830. 


PRECIOUS-METAL WARE.) 
ATTLEBORO MANUFACTURERS, 
Filed June 1, 


INc., 


Mass. 1927. 





Particular description of goods.—Vanity Cases 
Made of or Plated with Precious Metal. 
Claims use since Jan. 1, 1927. 








A Correction 





An error occurred in placing a cut bear- 
ing the name of “Lindbergh” surmounted 
with an eagle under the name of Korones 
Bros., New York, in the Patent Department 
of THE JEWELERS’ CirCULAR July 27. This 
trade mark was issued to Alex Sabin & 
Sons, New York, covering watches and parts 
thereof. The word “Plaza” should have ap- 
peared under the name of Korones Bros., 
which is the concern’s trade mark on watches 
and watch movements. 

These marks are correctly arranged as 
follows : 

Ser. 248,913. (CLASS 27. HOROLOGICAL 


INSTRUMENTS.) Korones Bros., New York. 
Filed May 12, 1927. 


PLAZA 


Particular description cf goods.—Watches and 
Watch Movements. 


Claims use since on or about April 15, 1927. 


Ser. 249,753. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) Atex. Sasin & - Sons, 
New York. Filed May 28, 1927. 






e 


UNDBERGE 


Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since May 27, 1927. 
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Can a Bank Do This to a Business House ?* 








By Elton J. Buckley 

















N interesting story, which might happen 

to any business house, is told in the 
following clipping which a reader sends me 
with the request that I say whetherethe bank 
could legally do what this bank did :— 


Geo. J. Ziegler & Co. are asking for 
an extension of time from creditors, with 
an assurance of paying all indebtedness 
in full if the extension is granted. 

Back of the financial difficulties of the 
firm is a story of seemingly unjust and 
unnecessarily harsh action by a_ bank. 
When Mr. Ziegler started the business, 
after withdrawing from the Travis-Ziegler 
Co., he had a capital of $10,000, which he 
put into the business. He went to the 
Greenwich Bank, knowing he would need 
additional funds to carry on the business, 
and was granted $5,000 credit. Shortly 
after the first of this year, Mr. Ziegler 
borrowed $5,000 from the Greenwich Bank, 
giving two notes for $2,500 each, one due 
March 5th and the other March 29th. The 
early part of this month he had on deposit 
in the bank, according to his statement, 
about $6,000. Against this he drew checks 
totalling between $3,000 and $3,500. 

He was greatly surprised shortly after- 
ward to find that most of these checks had 
been refused payment on account of “in- 
sufficient funds.” An investigation by Mr. 
Ziegler revealed the fact that the bank had 
applied $5,000 of his balance to pay the 
two notes, which were not due for over 
a month, had honored about $1,000 of the 
checks and had refused payment on the 
rest. This unexpected action on the part 
of the bank naturally crippled the firm. 
Mr. Ziegler said he had to ask his creditors 
for an extension. He insists the firm is 
perfectly solvent and is able to pay more 
than dollar for dollar of what it owes. 


Now I represent some banks, and am as 
completely sold on the general usefullness of 
banks as anybody can be, but the fact re- 
mains that banks sometimes do extremely 
arbitrary and illadvised things. I think the 
thing that was done in this case was of that 
type. Even if the bank had a legal right to 
do what it did, it was from a practical stand- 
point a very bad thing to have done, and 
moreover it did not need to be done. 

I think it highly likely that the victim of 
the bank’s act has an action against it, and 
can collect very heavy damages. 

Now let me discuss the legal phases of the 
situation. Ordinarily a bank has no right 
to devote the money a depositor has to his 
credit, to the payment of a debt which that 
depositor owes the bank, before that debt 
is due. The bank, in other words, cannot 
assume that the depositor will not be able 
to pay his debt at maturity and force him 
to pay it before maturity. 

That is the precise case before me and if 
there is nothing else in it the bank did an 
illegal thing and is unquestionably liable for 


* Copyright, February, 1926, by Elton J. Buckley, 
Esa., Counsellor-at-Law, 643 Land Title Building, 


Philadelphia, Pa. 





all the damages which its illegal act caused 
its victim. ; 

What else could be in the case to give 
the bank the right to act this way? First, 
I should look at the collateral note which 
Mr. Ziegler signed when he got his loan. 
Most banks when they lend money to busi- 
ness men, require them to sign what is called 
a collateral note, which usually grants to 
the bank a lot of rights by way of extra- 
ordinary protection. It may be that the col- 
lateral note contains a clause authorizing 
the bank, whenever in its judgment its sec- 
urity, or its chance of collecting its debt 
should become impaired, to immediately apply 
the borrower’s deposit to its payment, even 
before it is due. Of course if Mr. Ziegler 
has signed a paper authorizing the bank to 
do this, he cannot complain because it did it. 
It may be another case of signing something 
without reading it. 

There is no other ground that I know of 
but one on which the bank could justify its 
action. In other words, it has no right to 
do what it did unless Mr. Ziegler gave it 
permission either orally, or by signing some 
paper. Of course if he is insolvent the bank 
could grab the deposits to cover the un- 
matured notes. But I understand that Mr. 
Ziegler denies that he is insolvent. 

Even, however, if we assume that the bank 
acted within its legal rights, what a crude 
and foolish thing it was to do it that way. 
An intelligent bank, if it had reason to be- 
lieve that its security was becoming im- 
paired; in other words, if the borrower was 
getting shaky, should have called him in and 
asked either for additional collateral or for 
convincing evidence that none was necessary. 
To shut down on the customer’s checking 
account without warning, thus ruthlessly 
destroying his credit, was inexcusable and 
very likely lays it open to heavy damages. 
I hope so anyway. 








Monsters of the Deep That 
Pearl Divers Have to 
Contend With 


By P. B. Prior. 


Diving for pearls is always a risky busi- 
ness, particularly in Australia for in Aus- 
tralian waters sharks abound, and the 
danger of being attacked by these monsters 
is always great. On one occasion a native, 
while pearl-diving, was suddenly confronted 
by a large shark. The native was armed 
with a short harpoon, and several times he 
plunged this into the monster above him. 
The fight stirred up the sand on the sea- 
floor, and this, mingled with the shark’s 
blood, hid the diver from the tiger of the 
sea, so that he was able to swim to the 
surface. However, he had only just time 
to take a deep breath, when the fin of the 
shark rose in front of him again, and the 
battle raged more furiously than ever. The 
native was on the verge of exhaustion, when 
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two of his friends arrived, plunged into the 
water, and attacked the shark with their 
knives. When, at last, it was dragged 
ashore, its body was literally covered with 
knife and spear wounds. 

Before I go further, it would be as wel] 
to state that these black fellows use no 
diving-suit, but simply dive, almost naked 
—and they are experts at the game, too, 

Another menace is the stingaree, a huge 
kind of eel-like fist, with a whip-like tail 
that will inflict a severe gash. A _ native 
diver, while seeking for pearls off Broome, 
West Australia, was lashed in the calf of 
the leg by one of these monsters. He 
managed to crawl ashore, although he was 
terribly weak for loss of blood. He filled the 
wound with mud—a method the aboriginal 
has of dressing wounds—and it soon healed, 
Before many days had passed he was once 
again engaged in the exciting occupation of 
looking for pearls. 

Still another danger that the diver has to 
contend with is the electric-eel, which in- 
habits the waters of the Barrier Reef, among 
other places. On one occasion a diver en- 
countered one of these eels. He rose to 
the surface, and screaming with agony, soon 
attracted attention. When assistance did 
arrive, the native struggled so frantically 
that his deliverers were compelled to fasten 
him down with ropes, and, in spite of 
medical attention, the diver died within two 
days. 

Talking of electric eels reminds me of 
a white fisherman who was fishing from the 
beach and happened to hook one of these 
eels. Not knowing the nature of the crea- 
ture, he gripped it in order to release it 
from the hook. The shock was so great 
that he raced madly inland, and, when a 
search-party found him next day, he had 
torn all the clothes from his body in a fit 
of mania, and it was several weeks before 
he recovered. 

Then, again, there is the sea-porcupine. 
If one should accidentally grip it, its quills 
are left deep in the skin, in the form of 
long splinters, and it takes hours to get 
them out again. 

Cuttle-fish, too, often get disturbed by 
the diver; and when they do, they eject 
their inky fluid all over the place, thus com- 
pelling the diver to hurry to the surface. 

But after all, I have heard Australian 
divers say that the most dangerous monster 
of the deep to encounter is the octopus, 
which will go for anything alive it sees. 
The danger is if a large one is encountered 
it may throw one of its feelers, with a 
long row of suckers, round you, and im- 
mediately encircle you with its other ten- 
tacles, and bind your arms helplessly by 
your sides before you can lash at it with 
your knife. 

Admiral Sir Reginald Bacon, in that 
fascinating book, “A Naval Scrapbook,” 
says that while octopi occasionally twine 
their legs around divers, there is a unique 
way to save yourself when confronted by 
one of these monsters; and it is to put your 
hand inside its capacious mouth, seize its 
internal organs, and turn it inside out. “I 
believe this quite defeats it,” he adds, “and 
that its suckers release at once.” 

He certainly puts it in a charmingly 
simple way. It is assumed, of course, that 
as an Admiral, he is quite earnest. 





